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Henry Ford II 
... Succeeds grandfather 


Main bout: Union vs. U. S. 
« * *” 


J. & R. Motor Supply Ca., oper- 
ing in seven Midwest states, has 
cancelled all debts owed by service- 


pen. 


* * * 


A lot of people are going to place 
ders for a new car with half a 
uozen dealers, expecting 
first car that shows up, then ditch 


pe other orders. Some dealers are} 


going to find themselves with a lot 
of phony orders. 


x co * 


Surplus Sale Note 


Distributors, dealers and fleet | 


operators who fail to receive notice 


of the new fixed-price surplus sales | 


ould write immediately to the 
regional Surplus Property offices 
serving their state. 


New Cadillac Makes Bow; 
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DETROIT, SEPTEMBER 24, 1945 


‘Romney Stresses 
Inflation Peril 


Of Pay Demand 


Workers’ Efficiency 
A Big Factor in 
Management Case 


NEW YORK.—Automotive 
companies, faced with union 
demands for a 30 percent in- 
crease in wages, will he guided 


by the public interest in deal- 
ing with the UAW-CIO, George 
Romney, general manager of the 
Automobile Manufacturers Assn., 
predicted here 
Thursday in an 
address before 
the annual meet- 
ing of the Na- 
tional Industrial 
Conference 
Board. 

“Labor and cus- 
tomers—the pub- 
lic in America— 

| and the govern- 
| ment must join 
| with management 

in bringing about 


Romney 


|increased productivity,” he said, “if | signed. 
|the employment and wage goals of 
| America are to be realized. A wage II, who has been executive vice- 
|of $50 a day is not too high if it is 
d, but $1 a day is too high if 


” 


|it is not earned. 

Romney predicted that a wage 
increase in the automobile indus- 
try would not stop there, but ul- 
timately would affect buyers of 
all manufactured products. The 
relationship between industrial 
and agricultural prices would be 
thrown out of balance and be- 
come a national issue, he stated. 


“Management's obligation to 
workers,” he said, “is to produce 


| (Continued on Page 39, Cel. 3) 


90,000 Set for First Year 


~~ DETROIT. 


- The 1946 Cadillac | mechanical refinements highlighted 


bodying 63 improvements, by far|by more enduring main bearings 


the most changes ever offered in ajand connecting 


feew model, was revealed to com- 
Dany distributors Friday by N. 
Dreystadt, general manager. 

In the first year of full pro- 
duction a goal of 80,000 Cadillacs 
has been set—approximately 50 

“Sercent more than were manu- 
factured and sold in 1941. Mil- 
Alions of dollars will be spent on 
econversion and expansion of 
manufacturing facilities. 
s@Redesign and new styling has 
emphasized still more Cadillac's 
“low silhouette” and streamlined 
eMassiveness. New front end design 
successfully combines glamor with 
—dlignity. 
Under the hood is the battle- 
proven Cadillac “power train” based 
the Cadillac V-type engine and 
=ydra-Matic transmission. Cadillac 
engines were in actual combat use 
<—@pr four years. 
Cadillac offers 


now many 


In This Issue 
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rods, new three- 
improve oil con- 
Page 42, Col. 3) 


ring pistons to 
(Continued on 


1916 CADILLAC embudies 63 improvements, by far the most ever offered in 
|a new model by the company. New styling and mechanical refinements are fea- 


42. 


tured. See other photos on page 
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Dealers Want Firm Settlement 
On Labor, Mallon Says 


NEWARK, N. J.—‘“Members of the National Automobile Dealers 
Assn. are greatly concerned over the possibility of added hardships 
that will be intlicted on the automobile-riding public in the event 
of prolonged strikes in the automotive and 
petroleum industries,” NADA President William 
L. Mallon said last week. 

“Automobile owners have willingly sacrificed 
comforts and necessities to assist in the war 
eflort during the past four years. To be further 
deprived of much needed automotive trans- 
portation would greatly delay reconversion. 
Automobile dealers, under great handicap, fur- 
nished and maintained essential transportation 
during the war period. Dealers are desirous of 
again furnishing the public with automotive 
needs. , 

“Provided they can obtain the merchandise, Mallon 
dealers favor a settlement at this time that 
will prevent any further interruption in production during the 
ensuing year,” Mallon declared. 


Henry Ford Il 
Now President 


Of Company 


DEARBORN.-—Henry Ford II 
was named president of the Ford | 
Motor Co. Friday, succeeding Henry |! 
Ford, his grandfather, who re-; 


: Kaiser-Frazer Co. 
| Signs Lease for 


Willow Run 


NEW YORK.-—-Henry J. Kaiser 
and Joseph W. Frazer Friday an- 
nounced plans for financing the 
newly formed Kaiser-Frazer Corp. 
and manufacture at Willow Run 
| of an entirely new full-sized, low 
v - - , ;cost automobile called the Kaiser. 
president since Apr. 28, 1944, was’ ‘The announcement revealed that 
made by the directors after they they had negotiated an agreement 
had accepted the elder Ford's resig- | with the Reconstruction Finance 
nation. Henry Ford's letter to the Corp. for the leasing of the huge 
directors follows: ‘former bomber plant at Willow 

“IT hereby resign the office of Run, Mich., for a period of five 
president of this company, to years. It also indicated that under 
take effect upon acceptance. the plan of operation, Kaiser- 

“T feel free to take this step | Frazer Corp. will begin manufac- 
at this time because the critical |ture with capital and surplus of 
period during which I again as- | approximately $20,000,000. 
sumed office has passed. As you The lease, running to Dec. 31, 
know, I have many personal in- 1950, calls for the following ren- 
terests to which I now desire to | tal: first year $500,000; second 
devote most of my time. (Continued on Page 31, Col. 1) 


“IT shall be glad to remain on 
So Look 


| 

| 

the board, and to assist in an ad- | 
| 

| 


The appointment of Henry Ford 


visory way. 

“May I recommend to_ the 
board that it consider the ap- 
pointment of my grandson, Henry 
Ford II, as my successor. 

“To the officers and directors I 
extend my thanks for the cordial 
cooperation always given me and 

(See FORD, Page 34, Col. 5) 


By Pete Wemhoff 
Editor, Automotive News 

DETROIT.—French postwar 
truck prices are about 4'% times 
prewar levels, rationed new cars 
(#4) are being built in 
| small quantities, 
'and used car 
| prices are con- 
trolled by an in- 
dustry committee, 
it was revealed 
last week in De- 
troit by Georges 
| de Michaelis, hon- 
| orary president of 
France’s National 
Automotive Trade 
Assn. 

De Michaelis, 
who is visiting U. S. auto makers 
and dealers at the request of the 
| French government, has distributed 
|Citroen cars and trucks in Paris 
|for 23 years. He expressed grati- 
tude at the cooperation he has re- 
‘ceived in this country, and this 
| week will visit in Washington with 
officials of National Automobile 
Dealers Assn., which corresponds 
to the French organization. 

Due to severe inflation, 


de Michaelis 


price 
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iate Spreading Oil Tieup 
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New Rows Shut 
Dodge, Nash; 
GM Threatened 


Truck Assemblies Off; 
Parts Supply Periled; 
Ford, Hudson Down 


By Mac Gordon 
Staff Writer 


DETROIT.—Direct govern- 
'ment intervention into the 
worsening labor situation 
here appeared the only hope 


Friday as strike action by 
CIO unions kept all new-car assem- 
bly halted and stopped cold the 
flow of gasoline to retail outlets. 
General Motors and Chrysler are 
expected to discuss the demand for 
ja 30 percent wage increase with 
| UAW officials soon. Both labor and 
;Management indicated, however, 
| there is little hope for settlement 
;of the issue by the two parties 
| alone. 
UAW efforts to end the Kelsey- 
Hayes strike failed, and the Kel- 
| sey management broke off all 
contracts with the union. This 
shutdown has forced Ford to 
close all its plants and lay off 
| 50,000 workers. 
The gas and oil 
| 


stoppage re- 
sulted from 


a walkout by 750 
| drivers and employes at wholesale 
; terminals in the Detroit area. The 
‘tieup, called by the United Oil 
| Workers-CIO, threatened to spread 
, throughout the Midwest and drew 
; Special attention from federal con- 
| ciliators. 
What Happened Last Week 
| Here are the major developments 
in a week crammed with auto labor 
| news: 
| UAW adamant on ultimatum to 
| auto makers: “30 percent or pay 
| (Continued on Page 40, Col. 1) 


at France 


Inflation Boosts New Truck Prices 450% ; 
14,800 Dealers Still Left 


for a new 414-ton Citroen truck 
' (in reality a five to six-tonner 
, Since French operators are wont 

to overload) has been set at 3138,- 

000 frances, equivalent to about 
$7,400 at the present rate of ex- 

. Change. In prewar this unit sold 
for 70,000 francs, or about $1,628 
at the present exchange rate. 
Both prices include seven tires, 
de Michaelis declared, adding 
that all new trucks are rationed 
to essential users along with new 
autos. 

No prices have seen set for Cit- 
‘roen cars, although a considerable 
advance is expected over the 26,000 
francs (approximately $605) 
charged in prewar. Prices of used 
cars are not allowed to exceed 
prices when new. 

The government has set 
five-year production program for 
the French automotive industry, 
allowing a total of 1,750,000 cars 
and trucks for the period. In pre- 
war, French factories built 170,000 
to 230,000 cars annually. Due to ma- 
terials shortages, the government 
has directed that manufacturers 
produce the following types of cars 

(Continued on 41, Col. 1) 
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From Cotter Pins to Engines .. . 


$300 Million in Parts 
Go on Surplus Sale 


WASHINGTON. -Three hundred 
million dollars worth of auto parts, 
equipment and accessories for prac- 
tically every make and type stand- 
ard car and truck manufactured 
in the United States, have been put 
on sale by the Office of Surplus 
Property, the Department of Com- 
merce announced last week. The 
great bulk of the items on sale are 
new, it was stated, and all the mer- 
chandise sold will meet U. S. Army 
issue specifications. 

The parts include everything 
from cotter pins to engines, and 
each item will be sold on a fixed- 
price basis throughout the coun- 
try, with prices fixed for different 
levels of trade. The base price will 
be the current manufacturers’ list 
price as shown in manufacturers’ 
catalogs, and fixed discounts will 
be made in accordance with the 


MEWA Slates 
Regional Parleys 
In Chicago, N. Y. 


CHICAGO. — Regional reconver- 
sion conferences will be held here 
and in New York by the Motor 
and Equipment Wholesalers Assn., 
it was announced last week. 

Dates set for the Chicago gath- 
ering at the Stevens hotel are 
Nov. 6-8. The New York meeting 
will be held during the week of 
Dec. 3, with the exact date and 
place to be set soon. 

The decision to resume the re- 
gional conference plan was explain- 
ed at MEWA headquarters as due 
to lifting of restrictions on travel 
by ODT. 

“All wholesalers regardless of as- 
sociation connections are invited to 
be in attendance,” the announce- 
ment states. “Conference booth 
arrangements similar to previous 
years will be had to enable manu- 
facturers and wholesalers to dis- 
cuss their mutual problems.” 

B. W. Ruark, general manager, 
disclosed that booth application 
blanks have been mailed to manu- 


facturers. 


Aluminum Frame 
Revealed on 


Kaiser Car 


VANCOUVER, Wash. First 
glimpse of the new Kaiser car 
was given here last week when 
an experimental model was rolled 
to a downtown weighing station. 
The car was immediately returned 
to the yard here where it was built. 

The model appeared to have a 
box type aluminum frame, front 
wheel drive and a four cylinder 
French-type motor. The motor is 
carried in front of the front wheels. 

Edgar F. Kaiser, general man- 
ager, revealed that work has been 
under way for 60 days, but it will 
be another 60 days before anything 
“definite” will be accomplished. 

Engineers are reportedly con- 
structing a chassis and lightweight 
body in shops here, using consid- 
erable aluminum in the framework. 


level of trade. Minimum sales or- 
ders will be held to $500.00, after 
discounts, and no orders under that 
amount will be accepted, the 
agency said. All prices are quoted 
with freight prepaid. 

Discounts allowed from the list 
price will be 75 percent for dis- 
tributors or wholesalers, 55 per- 
cent for dealers, 50 percent for 
service garages, and 45 percent 
for fleet operators. 

The conditions 
sale are as follows: 

1. Orders are placed through the 
11 regional offices of the Office of 
Surplus Property. 

2, Buyers will use Order and 
‘Contract Form No. O. S. P. 75T, 
obtainable from the 11 regional 
offices. 

3. A buyer should order what- 
ever part or parts he needs from 
a vehicle manufacturers’ catalog, 
using the manufacturer’s part num- 
ber as given in that catalog. Al- 
ternatively, he could use the num- 
ber given in the Army Ordnance 
Supply Catalogs. 

< aes many auto and truck 
parts are interchangeable OSP 
reserves the right to supply inter- 
changeable parts in filling orders. 
In other words, a dealer specify- 
ing a Dodge part might get a 
part made by Chrysler or Chev- 
rolet, provided that those parts 
were identical with the one speci- 
fied. ; 

5. The minimum order that will 
be accepted for any individual item 
is a single package. When a buyer 
specifies a quantity which may be 
less than a _ single package, he 
should also state the maximum 
quantity he is willing to accept. 
Otherwise, the minimum package 
will be sent. In addition, since 
quantities in packages vary and 
cannot be known in advance, it will 
not be possible to fill orders exactly 
to specified amounts; consequently, 
the buyer must agree to accept or- 
ders within 10 percent, plus or 
minus, of the quantity originally 
ordered. 

6. Some items may be shelf-worn 
and a few assemblies may be re- 
conditioned. All will have passed 
Army inspection standards, but it 
will not in all cases be possible to 
guarantee the delivery of new 
parts. 


governing the 


* * * 


Good Results Seen 


From Chicago Sales 

CHICAGO.Sales of surplus 
automotive parts under a new, re- 
vised plan are bringing excellent 
results, it was announced last week 
by W. B. Rayburn, in charge of 
such sales for this area of the 
Office of Surplus Property. ; 

Rayburn stated that inventories 
earmarked for disposition by his 
headquarters are being rapidly ab- 
sorbed by dealers, distributors, ga- 
rages, fleet owners and manufac- 
turers. He added: 

“Some dealers are still hesitant 
about ordering sight unseen, al- 
though they have been doing it all 
their life from manufacturers. All 
offerings meet Army standard spe- 
cifications, which in many cases 
exceed normal civilian production 
standards.” 


COL. FORREST W. ANDREWS, De Kalb (Ill.) Dodge-Plymouth dealer, back 


home after 22 months overseas as ordnance oo 
Army, visited the Dodge factory last week and tal 


Commander for the Ninth 
ed over plans for expansion 


of his dealership with Ed Quinn, sales manager of Dodge. Col. Andrews won 
the Bronze Star and has three battle stars. He has been a Dodge dealer since ’26. 


| E. 


|}of the country. 





Manhattan Motors 


Willys Line to Include 


Cars, Pickup Trucks 

CHARLOTTE, N. C, — L. L. 
Leach, opening his new Char- 
lotte Willys Co., Inc., here last 
week, announced that his Willys 
line will include passenger cars, 
jeeps, station wagons, three- 
quarter ton panel delivery trucks 
and three-quarter ton pickup 
jobs. He is expecting the entire 
Willys line to be ready by the 
first of the year, but there was 
no confirmation from Willys- 
Overland officials in Toledo. 

The new company is a succes- 
sor to L. & B. Motor Co. Asso- 
ciated with Leach, as president, 
George Kalil, secretary - treas- 
urer, and Robert’ Barringer, 
vice-president, both of Greens- 
boro. 


Added Beauty 
For New Dodge 
Bared by Akers 


DETROIT. — “The new Dodge 
cars, which are being engineered 
for production this year, will have 
many improvements and new fea- 
tures to give them new beauty and 

distinction along 
with their tradi- 
tional economy 
and historic de- 
pendability,” de- 
clares F. H. 
Akers, vice-presi- 
dent, Dodge divi- 
sion. 

To the question 
which the auto 
industry has ask- 

mz ed every new 

F. H. Akers model season for 

30 years, “What’s 
Dodge going to do?”—Akers gives 
this answer: 


“Dodge is readying for produc- 
tion on the finest passenger car in 
its history. This car will exceed in 
economy and performance. the 
record of the last prewar Dodge 
which set a public record that is 
still unchallenged. Dodge All-Fluid 
Drive will continue to assure the 
utmost in smooth riding.” 

Akers said that “right up to the 
day of the Jap surrender the Dodge 
factories were busy on many items 
of war production. These included 
production of trucks for the mili- 
tary, parts for the B-29 engine, 
guns, rockets and airplane and 
tank components. 

“Dodge is also busy on produc- 
tion of job-rated trucks and on the 
make-ready for new car produc- 
tion.” 


To these declarations of what 
Dodge is going to do, Akers adds 
an affirmation of Dodge’s pride in 
the “fact that owners have had, 
through our dealerships, a continu- 
ously available supply of factory- 
engineered parts throughout the 
war that has enabled Dodge deal- 
ers to keep both cars and trucks in 
good repair. 


“Prompt and courteous service 
on both cars and trucks is now, 
and will continue to be, of prime 
importance to our dealers and to 
Dodge.” 

Akers said Dodge will get into 
production of new passenger cars 
as early as possible, but it is most 
obvious, considering the millions 
in need of new cars, that it is 
now more important than ever that 
every owner should take the best 
possible care of his car. 


Associates Investment 


Will Lower Rates 

SOUTH BEND.— Finance rates 
for dealers for the purpose of 
stocking automobiles “will be re- 
duced substantially,” according to 
M. Morris, 
Associates Investment Co. 

He added that the company 


could not specify what the reduc- 


tion will amount to in percentage 
for individual dealers in all parts 
The finance firm 
has plans under development for 
an expansion of business over pre- 
war levels by adding more than 
100 new branches. 


Dealer Aids Aircraft 
An airport directional sign com- 
pletely covering the roof of the 
dealership has been painted on 
Co. (Buick 


Oldsmobile), Manhattan, Kans. 


Finance Reform Pushed 


Immediate Changes in Installment Laws Asked 
By Pa. Legislative Group 


HARRISBURG, Pa.—A _ special 
state legislative committee investi- 
gating alleged “unscrupulous and 
unconscionable practices” of some 
finance companies and installment 
dealers has recommended that the 
state departments of revenue, in- 
surance and banking draft specific 
regulations under existing laws “in 


an effort to remedy some of the ' 
,man of the committee, said tes 


evils right now.” 
After hearing reports of ‘“deplor- 


able conditions” from representa- | 
tives of the Better Business Bu- | 


reaus of Philadelphia and Pitts- 
burgh, the committee decided stop- 


once to protect returning service- 
men and low-income groups until 
a remedy can be provided by the 
next session of the state legislature 
in 1947. The committee emphasized 
that legitimate finance and install- 
ment companies were not affected. 

It was said that the State Rev- 
enue department might be request- 
ed to change its present automobile 
title applications to show the exact 
amount of encumbrance against a 
financed car, the cost of insurance 
and other charges. The State In- 
surance department, it was _ indi- 


Founder’s Son 
Named President 
Of Evans Co. 


DETROIT.—Edward S. Evans jr., 
was elected president of Evans 
Products Co., last week to succeed 
his father, the late E. S. Evans. 

He has been chief executive of 
the company un- 
der his father for 
the past 10 years, 
serving as execu- 
tive vice - presi- 
dent, also as a 
member of the 
board. 

With the com- 
pany’s entry into 
national 
production about 
six years ago, 
and later’ into 
total war produc- 
tion, he headed up all those opera- 
tions. In that period, the company’s 
business more than trebled its nor- 
mal peacetime business, a company 
spokesman said. 

While its main offices and plants 
are in Detroit, the company also 
Operates plants in Coos Bay, Ore.; 
Vancouver, B. C.; Los Angeles, and 
Lexington, Ky. 


Three-Alarm Fire 
Hits Packard 


DETROIT.—One worker was 
|killed and another injured here 
, Thursday when a three-alarm fire 
swept the fifth floor of the Packard 
Motor building 92 here. Sparks 
from an acetelyne torch caused the 
blaze, when it ignited grease on a 
machine. 

Machines on the fifth floor were 
being dismantled for reconversion, 
| following output of Rolls-Royce en- 
'gines. The flames rapidly spread as 
the floor was covered with sawdust 
‘and shavings. Officials estimated 
jthat 25 percent of the machines 
'were damaged. 


E. S. Evans jr 


president of the} 


LAST HELICOPTER produced b 
received a rousing sendoff last wee 


| rebates, 
gap measures were necessary at nanced automobiles and unwa 


| 


| 


cated, would be asked to check OF 
insurance charges in finance and 
installment dealings, and the Sta 
Banking department to study inte 
est rates. The departmental recom- 
mendations will be submitted to t 
legislative committee at its nex 
meeting, expected to be held ear 
in October. 

Rep. F. H. Lichtenwalter, chair- 


—- 


—_ 


mony revealed such “sharp pra 
tices” as pyramiding of charges, 
excessive interest rates, hiddegy— 
charges, failure to make prope 
abuses in reclaiming fi- 


— 


ranted penalties. 


In one instance where there 
was a $55 balance on the pur 
chase of an automobile, the addi- 
tional charges totaled $52.50, i 
was revealed by Lichtenwalte 
and Sen. John M. Walker, Alle- 
gheny Republican, who is vice 
chairman of the committee. It 
appeared from the _ testimony, 
they said, that the prevailing 
rate of interest charged by some 
finance companies was about 30 
percent. In some cases it exceed 
ed that figure. 

“Ninety-nine percent of the fi 
nance dealers are operating legit 
mately and a small minority are 
the bad boys,” the legislators said + 
Most of the complaints to daté 
they said, concerned the _ install- 
ment purchasing of automobiles 
fur coats, home renovation ané 
furniture. 


as 


_ 
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| Distributors See 


Willys Jeep 


In Action 


TOLEDO. — Willys-Overland dis- 
tributors from states west of th® 
Rockies, their sales and service 
managers, were in attendance lag 
week at the executive offices he 
as the company opened the third 


oe 


defense | in a series of clinics for its dis 


tributors. 

During the six-day program, the 
group witnessed the manufacturg@— 
of the Universal Jeep, the com=- 
pany’s civilian adaptation of its 
military unit. — 

Present at the initial sessions 
here and at Cesor Farms, Ne 
Hudson, Mich, which are owned b@&= 
Charles E. Sorensen, president, 
and where the agricultural appl 
cations of the Jeep were demo 
strated, were southern distributors 
and their representatives. Aggre 
gating close to 100, they were fol- 
lowed by a similar number from 
midwestern states and the east. 

The clinics, under the _ super- 
vision of George Harold Bell, di- 
rector of sales, include as speaker@® 
Sorensen, Delmar G. Roos, vice- 
president in charge of engineering, 
Frank L. Hopkinson, vice-preside 
and treasurer; August Benhoff, 
parts manager; Dean Walters, di 
rector of service; George Newlirs 
agricultural authority. 


a 
»— 
- 
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New Va. Dealer 


Old Dominion Motors, Inc., 119 
Fairfax St., Alexandria, Va., ha 
been granted a charter to deal in 
motor and other vehicles. Maxigg, — 
mum capital is $100,000. Audley C3 
Slagle is president. 


Nash-Kelvinator for the Army and Navy 
by corporation and air force officials ang 


employes at the Detroit plant. The helicopter rolled off the lines to complet 
the company’s last war contract. Standiing beside the last ship are, left to 
| right: Nash Motors’ N. F. Lawler, advertising director; B. C. Anderson, assist- 


unt general sales manager; R. 


A. DeVlieg, vice-president in charge of manu 


facturing; George W. Mason, Nash-Kelvinator president, and H. C. Doss, vice 


president in charge of Nash sales. 
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N A RECENT column in Avto- 
» MOTIVE News I said something 







wartime, that few of them would 
s willing to be sacrificed on the 
cross of percentages of price class 
in the future. 


I also observed that there was 
plenty of time for expansion of 
lealers’ facilities because govern- 
baat ent controls weren’t altogether 
released on building materials and 
at equipment was not available. 
Yo one who has associated with 
automobile dealers constantly, con- 
nuously, by public and personal 
contacts and by correspondence for 
the last 36 years as I have, could 
welp feeling that such advice was 
more than warranted. 
» The experience of the past proves 
s validity, and what is happening 
in the field at present would indi- 
mate its timeliness. While this col- 
fimn conductor is always gratified 
with the support he gets from 
embers of the trade, he has al- 
ways believed that his statements 
of advice must be based upon 
pund reasoning and facts, rather 
than opinions. 
My interest is always the in- 
terest of the industry as a whole. 
I consider the interests of the 
Bautomobile dealer come first—he 
is the one who contacts the pub- 
lic; he is the one who will largely 
determine how far this industry 
can go permanently, increasing 
its share of the consumer dollar. 
9 Occasionally, however, some of 
my statements raise the ire of 
eaders. 




































* * * 
olume Mustn’t Top 
Purchasing Power 


g.HE FACTS are, this column has 

never discounted the importance 
of volume. It has been the life of 
he trade. Volume has been the 
reason why we can give the public 
so much for their money as com- 
Mared with what other makers of 
durable goods offer. 

Volume, however, can never ex- 
— Weed purchasing power. When it 
does, there is a calamity. 

Volume is like a river—we need 
bts of water in that river for 
navigation, for water power, and 
efor irrigation. The more we have, 
he better we can control it, the 
more prosperity for everyone, but 
t that volume become a flood, 

hen everything is destroyed. 
I want to build up dams, pro- 














Just Among 








Here are some automobile deal- 
ers who are celebrating their birth- 
Gay anniversaries this month: 
Frank C. O’Rietty (Chevrolet), 
—fucson, Ariz., born Sept. 2, 1896 in 
Los Angeles. 
Howarp G. Craic (Chevrolet-Olds- 
obile), Potsdam, N. Y.—Sept. 2, 
1886 in Lisbon, N. Y. 
STtanLEY H. Horner (Buick), 
Washington, D. C.—Sept. 3, 1888 in 
Berkeley Springs, W. Va. 
ArtHuR G. Mutter (De 
Plymouth), Galesburg, IIl. - 
3, 1879 in Knox County, Il. 
wl C. L. Hott (Chrysler-Plymouth), 
{inneapolis, Minn.—Sept. 5, 1879 in 
Hardin County, Ia. 
<—@ R. B. Fieich (Studebaker), Balti- 
more — Sept. 6, 1893 in Hagers- 
own, Md. 
F Cuartes M. Hatcu (Dodge-Plym- 
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outh), Miles City, Mont.—Sept. 6, 
899 in Floris, Ia. 
Wituam R. Krarrt (Buick), In- 
dianapolis, Ind.—Sept. 7, 1902 in 
s“miew York City. 
Larry W. Witson (Buick), 
Greensboro, N. C.— Sept. 7, 1887 in 





—@ reensboro, N. C. 

Marion J. Kapus (Dodge-Plym- 
—outh), Superior, Wis. 
1 Hammond, Ind. 

C. A. Morris (Cadillac-O'dsmo- 














-41 Putnam County, O. 





Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 











pile), Waterloo, Ia.—Sept. 10, 1886 | 





tect the reservoirs, build up the 
hydraulic plants, and this job is 


bout dealers’ experience during as important to the factories as it 


is to the dealers. 

I am not against dealer expan- 

sion, but it should be based upon 
the dealer’s own sound judgment. 
Dealers should always be adequate- 
ly housed and equipped to take 
care of their business. I sometimes 
question the fact that if expansion 
| be needed, additional parking space 
is indicated rather than new build- 
ings. Surely a dealer shouldn't 
think of expansion unless he is 
making the fullest use of all avail- 
able space for which he is already 
paying overhead. 

Any enterprise, including auto- 
mobile dealers, has the best 
chance for permanent success 
when there is some flexibility be- 
tween tehir fixed overhead and 
the volume. In other words, we 
musn’t get the fixed expense too 
high so as to put us out of busi- 
ness or not let us meet competi- 
tion when the going gets tough. 

I wonder if we shouldn’t explore 
Dun & Bradstreet’s report of bank- 
ruptcies and find out why bank- 
ruptcies take place. High on the 
list of causes is too much fixed 

expense. 


Single Dealership 
Expanded 17 Times 


I RECENTLY inspected a set of 
buildings in the estate of a deal- 
er who had just died and left a 
million dollars. There were evi- 
dences of 17 separate, different 
expansions. He didn’t build his big 
property on some manufacturer's 
hope that he was going to double 
or triple his production in the next 
year. 

When this dealer’s’ business 
crowded his facilities, he built an 
addition. His plant now covers con- 
siderable area with many square 
feet of floor space. I have no doubt 
but what his successors can use it 
to advantage and profitably. 

Should this building have been 
erected then as it now stands, the 
fixed overhead in many years 
would not only have eaten up all 
of his profits, but would have 
forced a loss of the original 
investment. 

This whole question of volume 
and dealer expansion, however, is 
too big to discuss in one column. 


Dealers... 


WituaM M. Ryan (Cadillac), Se- 


attle, Wash. — Sept. 12, 1899 in 
Coeur d’Alene, Ida. 
Harotp W. Gros (Chevrelet-Bu- 


ick), Murphsboro, Tenn.—Sept. 12, 
1908 in Evansville, IIl. 

Frep J. Horner (Ford-Mercury), 
Uvalde, Tex. — Sept. 14, 1886 in 
Uvalde, Tex. 

Ewe. K. Grece (Chevrolet), De- 
catur, Ala.—Sept. 17, 1902 in Mur- 
ray County, Tenn. 

CLARENCE E. Francis 
coln), Portland, Ore. 
in Portland, Ore. 

H. E. Havcer (Buick - Pontiac), 
Klamath Falls, Ore.—Sept. 22, 1889 
in London, England. 

Wma. T. Rosey Jr. (Ford), Buena 
Vista, Va.—Sept. 23, 1906 in Buena 
Vista, Va. 

Sip Bacon (Dodge - Plymouth), 
McPherson, Kan.—Sept. 23, 1896 in 
Boyd County, Neb. 

Dean Hitt (Hudson - Packard - 
Nash), Harrisburg, Ill.—Sept. 24, 
1897 in Clinton, Ky. 

Georce E. Guay 
son), Dunkirk, N. Y. 
in Porterville, N. Y. 

B. E. Moopy (Chevrolet), Granite 
City, Ill—Sept. 26, 1900 in Johnson 


(Ford-Lin- 
Sept. 18, 1886 


Sept. 25, 1887 


Sept. 9, 1899 | City, Tenn. 


STaAN Eppy (Ford), Staples, Minn. 
Sept. 27, 1909 in Houghton, Mich. 
Peter T. Ranere (Cadillac-Buick- 


(Continued on Page 37, Col. 1) 
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THESE ARE the rew directors of the Mexican Automobile Assn. who were 
named at the annual meeting. A few weeks ago, dealers in Mexico City formed 
a new association under the name of Association Nacional de Distribuidores de | 
Automoviles. Officers are Ramon Llano, president; Gustave E. Valdez, manager, | 


and Edmundo Stierle, treasurer. 


1,500 Auto Jobs Op 
‘46 Orders Pouring in 


PROVIDENCE, R. I.—(UTPS)— 
Auto sales, service and accessory 
firms in Rhode Island are prepared 
to provide jobs for 1,500 or more 
displaced war workers, according 
to a survey made here. 


Industry leaders say they already 
have hired all the good mechanics 
they have been able to find, and 
they expect to hire more help when 
the new cars start coming off the 
assembly lines. 


More than 3,500 persons were 
employed in automotive lines in the 
state before the war. Officials of 
firms say they have been 40 to 60 
percent understaffed during the 
war, indicating a deficiency of at 
least 1,500 workers on the basis 
of 1941 business. 

However, some dealers expect 
more workers will be needed dur- 
ing the next few months than 
ever before because of the de- 
mand for new cars and trucks 
and the unusual amount of re- 


Pa. Auto Assn. 
Completes Plans 


For Convention 


PITTSBURGH. — Details have 
been completed for the twenty-fifth 
anniversary convention of the 
Pennsylvania Automotive Assn. at 
the William Penn hotel here Oct. 
15-16. 

Sessions on the first day will be 
devoted to the state investigation 
of finance companies, the good 
roads amendment and_ postwar 
dealer problems. Panel discussions 
and committee reports will head 
Tuesday’s program. 

Included on the list of speakers 
are State Senator John H. Dent of 
Pennsylvania, Arthur O. Dietz, 
president of Universal CIT Corp., 
State Representative Franklin H. 
Lichtenwalter of Pennsylvania, 
George Romney, general manager 
of the Automobile Manufacturers 
Assn., and Lee Moran, executive 
vice-president of NADA. 

NADA will hold a regional meet- 
ing Tuesday afternoon. All dele- 
gates are invited to attend this 
meeting. The affairs of NADA will 
be discussed and_ suggestions 
sought for improvement of its 
position nationally. 

Participants in the panel discus- 
sion on the finance company probe 
will be Thomas B. Martindale 
(Ford), of Philadelphia; J. V. Booth 
(Chevrolet), of McKeesport, and R. 
C. Jones (Packard), of Reading. 

Entertainment includes a cock- 
tail party sponsored by Commer- 
cial Credit Co., a banquet and 
show, and several luncheons. 

Other speakers will be E. J. 
Powell, president of PAA; John H. 
Fassitt, president of Foss Hughes, 
Philadelphia, on dealer postwar 
plans; John W. Stokes, on tax 
problems, and L. J. Buckland and 
James Dalton. 


GI Purchases Included 

In Larson Priority Plan 
LONG ISLAND CITY, N. Y. 

Larson Buick has reserved 25 per- 

cent of advance order numbers for 

the use of returning veterans. 


Hubert Larson, head of the new | 
concern, explains that the veteran's | 
priority plan gives any member of | 


the armed forces in this area an 


° ° | 
opportunity to get delivery of one 


of the first new Buick’s available, 
just as if he had been back in this 


country in time to place his order | 
Buick’s "| 


on the Larson 


priority list. . 


24, 1945 


| 
| 
| 


en in R.L; 











pairs needed to keep older ve- 
hicles in condition. 


The number of automobile me- 
chanics returning to the trade is 
gratifying, but there is still a 
shortage, according to Frank F. 


Crook, president of the Rhode | 
Island Automobile Dealers Assn. 
Crook said that _ reconditioning 


plants for used cars can be expect- 
ed to be built by larger distributors 
and these plants will increase the 
demands of the automotive trades 
on the labor market. 


“Cars coming in on trades now 
are five years old,” he explained. 
“Where we used to get cars that 
had been driven 25,000 miles, we 
now take in machines that have 
gone 50,000 to 100,000 miles. 


“If we are going to be able to 
give the public used cars they can 
get service from, we will have to 
have plants in which they can be 
rebuilt.” 

In the meantime, thousands of 
orders for new cars are being 
accepted by Rhode Island auto- 
mobile dealers despite the uncer- 
tainty of delivery date, price and 
nature of models. 

Orders have been coming in for 
some time, but since V-J Day 
they have increased sharply. Some 
dealers say they have as many 
orders on hand as could be filled 
by the entire allotment cf new | 
cars. 

Most dealers are accepting orders | 
with deposits of $25 or $50, the’ 
whole deal subject to a satisfactory 
arrangement at the time of actual | 
sale. | 

Depositers are requested to make | 
certain that a prospective pur- 
chaser will not place orders with 

several firms and accept the first 
new car offered, lapsing the orders 
with the other dealers. 


Wash. Dealers | 


To Change Name | 


VANCOUVER, Wash. — Heading 
the list of postwar plans of motor | 


| Sailed 


|ried home 


CATA Assails 
Price Ruling 
On New Cars 


Held As Burdensome 

As Any Regulation 

Ever Put Into Effect 

CHICAGO. — The Chicago Auto- 
mobile Trade Assn. last week as- 
OPA regulation MPR 594 
covering maximum prices for new 
passenger cars as offering “some 
operating advantages and many 
disadvantages.” 

“It is one of the most detailed 
and burdensome regulations yet to 
be issued,” the CATA statement 
emphasizes. “Many angles are in- 
volved and many of the require- 
ments that forced legitimate deal- 
ers to abandon the used-car busi- 
ness reappear in the new order, 
such as fair allowances on trade- 
ins, financing terms, extensive rec- 
ord keeping, etc. 

“The regulation is completely in- 
terlocked with MPR 540, which 
would make it appear that the 
used-car ceiling order will be with 
us for some time to come. 

“The so-called methods No. 1 
and No. 2 (used in arriving at 
prices) apparently do not contain 
any threat of lowering dealer dis- 
counts. 

“Methods No. 3 and No. 4 have a 
discount adjustment loophole quali- 
fied to the extent that ‘OPA will 
determine, after a careful study of 
the facts and consultation with 
dealers, the ability of dealers and 
distributors to absorb an increase 
granted.” 


Dealers Buy 
Pig in Poke 
Allin Fun 


ROCHESTER, N. Y.—Two live 
pigs (guinea), 10,000 apples (wild), 
a high quality razor (composed of 
one sickle complete with electric 
light wire) and a gentleman’s com- 
plete outfit (for dead gentlemen 
only) were among the prizes car- 
last week by lucky 
winners at the Rochester Automo- 
bile Dealers Assn. outing. 


One golfer was presented a large 
silver ash tray of the type that 
some people store garbage in. 

Charles D. Henderson, of Albany, 
manager of the New York State 
Auto Dealers Assn., warned the 
gathering: “Don’t let your cus- 
tomers be kidded about getting 
any new cars by Jan. 1. There'll 
be a few, but the number won't 
be anywhere near the 500,000 orig- 
inally planned, and they’ll have to 
be distributed to 30,000 dealers. The 
first cars will be only for people 
with high priorities.” 

Henderson explained that auto- 


car dealers here is to revert the’ mobile production would be held 
name of their organization to Clark up partly by small plants which 
County Automobile Dealers’ Assn.'supply upholstery and other ma- 

By re-adopting this name, the/terials which go into the assembly 
association expects to include an|of cars. These plants are having 
additional 16 dealers from Clark!even more trouble with reconver- 
county, in the membership roster! sion than the large automobile fac- 
of the association. itories, he said. 





W. A. Russell, Chrysler dealer in 
Brooks - Gillespie (Chrysler dis- White Plains, N. Y., is redecorating 
tributor), Jacksonville, Fla. has his showroom and _ service shop. 
purchased a four-story building A terrazzo floor has replaced the 
across the street from its present concrete floor in the showroom. 
establishment. The firm recently 
opened a unit repair department. 


F la. Firm Expands 


Others are profiting from AN Want Ads, 
why not you? See inside backcover. 





On the House... 


Ford had turned out exactly 2,312 new cars when parts shortages 
forced closing Sept. 14. . . . Diamond T still insists it won’t build a 
“Chicago” or any other car, is even dubious about even manufactur- 
ing a station wagon... . Ohio has 3,277 dealers and 1,012 salesmen 
licensed currently, compared with 4,025 dealers and 9,134 salesmen 
in 1940.... 


PAA is all sleamed up over its 25th annual meeting Oct. 15-16 


in Pittsburgh: general chairman is S. H. Parker of Bellevue, Pa. 
...- Briggs won't make anu bodies for Ford from now on: business 
comprised only ubout 7 percent of total in prewar. ... Bob Finlay, 
our M. E., has an article, “Vice-President in Charge of Snooping,” 
in the Sept. 22 Satevepost.... ? 


This mugg drove a new 1942 Nash around Detroit the other week 
and boy, are folks nuts about a new car. Everyone from the boot- 
black to the candlestick-maker pestered the life out of me: “Is it 

a 1946 car?” 
Pete WEMHOFF 
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AUTOMOTIVE 
OUR FIELD DEFINED 


Automotive: Self-propelling, hence, of, pertaining 
to, or concerned with, vehicles or machines, as auto- 
mobiles, airplanes, or motorboats, that contain with- 
in themselves means of motion, control, & direction, 
as, automotive engineering.—Webster’s New Inter- 
national Dictionary. 


If Inflation Comes 


HEODORE MACMANUS once wrote an advertisement 

for Cadillac that will go down in history as one of the 
greatest of all time. In this advertisement, “The Penalty of 
Leadership,” he pointed out that it is always the leaders 
who are most penalized for their actions. 

Both the Administration and the UAW - CIO must be 
thoroughly conversant with the theme of this great 
advertisement. 

The automotive industry, an admitted industrial world 
leader was singled out by Washington to be the “whipping 
boy” during the war. 

And now that we are again a nation at peace, the industry 
continues to be the “whipping boy” — but this time of 
organized labor. 

Because the industry is progressive, large and has a repu- 
tation for making money, the unions have chosen it for 
their battleground to break the Administration’s “‘hold-the- 
line” program. The results of UAW’s attack on the auto 
industry will determine to a great extent if we have severe 
inflation and ruin in America. 


Everybody’s Showdown 
ABOR has moved for a showdown with automotive man- 
agement on wages. So while management is meeting 
the UAW-CIO on that problem, isn’t it time that manage- 
ment have a showdown of its own? 

Isn’t it time for management to demand a showdown on 
union infringement of management’s job? 

Isn’t it time for a showdown on the union’s efforts to 
impede efficiency of the workers in the plant? 

Isn’t it time for a showdown on whether the worker is 
to do a fair day’s work for his wage? 

Isn’t it time for a showdown on whether the union will 
live up to its contracts and stop hiding behind the term 
“wildcat” strike? 

If the union can’t control its members, what right does 
it have to bargain for them? 

If the union isn’t going to live up to its contracts, what 
right does it have to ask for them? 

From all sides there is the cry for more cars. The public 
wants them, the dealers want them and the manufacturers 
want to build them. No longer are they simply products to 
provide pleasure. They are needed to provide essential 
transportation. 

For years now irresponsible strikes have been interfering 
with deliveries to dealers. 

Isn’t it time now that the industry demand that the union 
grow up? 

It is, indeed, time for a showdown! 


Honorable Harry Truman 
President of the United States 
Washington, D. C. 


My dear Harry: I am sure, with- 
out asking your permission, you 
will not be offended at my writing 
you thus because, although we 
have never met socially, we old 

° : Rotarians always 

AN OPEN call each other by 
LETTER TO our first names 
HARRY! after the first in- 
wait for that! 


troduction—if we 
Well, the fact is, 
I feel so comfortable having you 
instead of anyone else I know of 
at this time in the White House 
that I have a hunch that you are 
just the one who will be glad to 
know how some of us back in your 
Middlewest are appraising you. But 
perhaps I should tell you first, 
Harry, that I am one of those 
American’s who voted for Wilson, 
Coolidge, Hoover, and on the first 
two occasions, for your predecessor, 
Franklin Delano Roosevelt. Last 
year, I voted for our local boy from 
Owosso, Mich.; not for that reason 
but because I just don’t believe in 
a fourth term — or in a third one 
for that matter. Maybe, Harry, you 
would be flattered to know that 
when the Republican State Com- 
mittee called the other day asking 
if I would send them a check for 
just one-half of what I contributed 
to last year’s campaign, in order, 
as they said, “to keep up the good 
work,” I told the gentleman frank- 
ly that the campaign four year’s 
from now was a long ways off but 
if I felt as I do today, I would vote 
for Harry Truman for our next 
president. 
* OK Oo 
So you see, Mr. President, how I 
feel about every move you have 
made up to date. You are batting 
just 1000 percent with me at the 
minute, Harry, and I am not the 
kind of a fan who will not give 
you the benefit of a couple of errors 
in the difficult games ahead. I 
guess what I like best about you 
(aside from the fact that you came 
from Missouri and show it in every 
move) is that you and your family 
ave been in Washington long 
enough to know your way around 
and to know intimately practically 
all of the men who are trying to 
run this country of ours. I like to 
think of our government as just 


another big business operation and |; 


I can well imagine how some man 
would get along in this automotive 
industry of ours who came in from 
the outside and tried to adjust 
himslef to the thousand and one 
personalities who make it up. It 
would take a superman more than 
four years to find out who to listen 
to or vise versa! 
* * . 

Then another reason that I feel 
so confident of the future of my 
country with you in the White 
House is that although you have 

never spent much time abroad 
(excepting as an infantry officer 
in the last war) I think you have 
just the same idea that 99.4 per- 
cent of we Americans have about 
the rest of the nations on this 
planet. I think you know just as 
well as we do that every last one 
of them is “a fair weather friend” 
who will wine us and dine us all 
over the place so long as we are 
around to “catch the check.” To 
us, most of the rest of the world, 
Harry, are just like some of the 
relatives we all have. They will ask 
for and take all you will give them 
and come to expect it of you—but 
once you get wise and cut them 
off, you will be amazed how well 
they get along on their own. From 
my own experience, which probably 
you too have had, once you put 
them on their own, they usually 
come back in a few years to thank 
you for doing it. 

* * 


You may suspect by now Harry, 
that I have some axe to grind—but 
honestly, I haven't! Of course, 
there is an awful temptation to 
tell you what Labor is doing to 
our industry here in Detroit right 
now but I have a feeling that you 
know as much, probably more 
about it, than I do and that you 
don't like it any better than I do! 
I could talk about taxes too but I 
have an idea that you are going 
to approve just about all of the 
reductions we have a right to ex- 
|pect. So the net of it is Harry, 
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THe Pursuit 
OF HAPPINESS 


—IIn This Corner 


‘Lame Basorial . ws 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 


Congratulations on your editorial 
“ , . to Save the World from 
Aggression.” 

I think that our representatives 
in Congress should read this and 
study it carefully, and I should like 
to have eight copies that I can send 
out. 

If you will be good enough to send 
me eight of the first pages of the 
Sept. 17 issue, I shall be glad to 
send you a check for $1.20. 
CHANT Owen, New Haven, Conn. 


Best 


Your editorial, “To Save the 
World from Aggression,” in Sept. 
17 issue, should be reprinted and 
sent to every congressman and 
senator in Washington, as well as 
the rest of the top gang. What’s 
more, personally we would like to 
see every large industrial institu- 
tion, or rather all of them, shut 
down tight until this bunch of 
hoodlums that Washington has 
been supporting for 12 long years, 
gets their fill. 

Anyway, we think it is the best 
editorial we have seen on the issue. 

H. S. Jounson, Master Products 
Co., Minneapolis. 


Likes Editorial 


I just want to congratulate you 
on the editorial at the top of page 
2, Sept. 17 issue. Wish this could 
be in the hands of every red-blood- 
ed American at home and abroad. 

E. C. Harriman, president, Lubal 
Inec., Columbus, O 


Courageous 
We have taken great interest in 
your new items printed in AvuTomo- 


that all I wanted to tell you was 
that you are doing a swell job, 
that I am sleeping more content- 
edly and I think I am just one 
of 130 million other Americans who 
feel the same as I do about you. 
Affectionately — G.M.S. 


aa awe 


TIVE News, of which we are sub- 
scribers. 


Needless te say, we are all very 
much concerned with the present 
labor disturbances which are ser 
ously affecting the production o 
new automobiles which we are 
anxiously awaiting. 

Your article on page two of the 
issue of Sept. 17, 1945, titled “Tg — 
Save The World From Aggression™ 
is, in my opinion, hitting the nail 
on the head. My hope is that t 
large New York papers might bé 
permitted to run a copy of this 
quotation of yours, with your pe 
mission. 


There is much that can be saig 
for both labor and managemen 
However, to take advantage of the 
situation as labor is trying to do gq 
the present time seems to me u 
American. 

The dealers all over the country 
I am sure, are wholeheartedly back 
of the manufacturers, and, I be- 
lieve, are willing to cooperate wi 
them. 

This is certainly the time for the_ 

(Continued on Page 38, Col. 


Coming Event 


SEPTEMBER 
27-28—Detroit (Fort Shelby Hote 
Michigan Truckers Assn. annual con- 


vention. 
OCTOBER 

3—Montgomery. Annual meeting of Alay 
bama Automobile Dealers Assn. 

7-9—Syracuse (Syracuse hotel). 22 
annual convention of New York Sta 
Automobile Dealers. 

8-9—Milwaukee (Schroeder hotel). An- 
nual convention of Wisconsin Aut@® 
motive Trades Assn. 

15-16—Pittsburgh (William Penn hotel). 
Annual convention of Pennsylvanig 
Automotive Assn. —— 

NOVEMBER 

6-8—Chicago (Stevens Hotel). Region 
Conference of Motor and Equipm 
Wholesalers Assn. 

12-16—Chicago. American Petroleum In- 
stitute’s annual convention (pending 
ODT relaxation of convention ban) 
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Who the heck knows me... - 


way up here in Owassatowahie?... Boy, 
is that a wonderful sensation? Just as if 
you were Mr. Addison Sims of Seattle, 
in Seattle! Particularly if you lug a 
sample case of something to sell! ... 
When you find the old familiar package 
face to face on a strange shelf—and 
salespeople who never knew a PM have 
a kind word for it! Or a chain manager 
admits “It’s going okay here!” 

A lot of products that were once old 
standbys have been short and shy these 
last three years. A lot of once good 
dealers have done very well without 
them! When GI orders are filled, can 
you go back to the GP (General Public)? 
Switch from the QM to stock clerks and 
salespeople ... without the stony stare? 


RRe-sevt them with a smile in the 
Metropolitan Group Sunday comics 
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sections that everybody sees, from Sears 
to soda jerkers, high execs to hatcheck 
girls. Say hello to 16,000,000 families— 
and at the same time, to the folks who 
sell and serve them! In hundreds of 
major markets, at once—you name it, 
and we have it! Get that Sunday comics 
habit— 75% of adult Sunday paper 
readers, plus 98% of the kids—holding 
up the banner for you NOW! So you'll 
have a market that says “Welcome, 
stranger,” and not “nothing today,” 
when you start back to selling!... 
Metropolitan Group Sunday comics are 
low cost group insurance for customer 
re-conversion, in quantity, and quick! 

..Call the nearest MG office—soon... 







The first national newspaper network... Metropolitan Group 


Comics Section Advertising in: Baltimore Sun e« Boston Globe + Chicago Tribune « Cleveland Plain Dealer 
Detroit News ¢ New York News’ e Philadelphia Inquirer + Pittsburgh Press ¢ St. Louis Globe-Democrat 
Washington Star « Des Moines Register « Milwaukee Journal « Minneapolis Tribune ¢ St. Paul Pioneer Press 

ALTERNATES: Boston Herald « Detroit Free Press * New York Herald Tribune e St. Louis Post-Dispatch 

Washington Post * OPTIONAL ADDITIONS: Atlanta Journal e Buffalo Courier-Express ¢ Cincinnati Enquirer 
Columbus Dispatch « Dallas News « Houston Chronicle ¢ Indianapolis Star ¢ New Orleans Times-Picayune-States 
OmahaWorld-Herald ¢ Providence Journal « RochesterDemocrat& Chronicle ¢ SanAntonio Express 
Springfield Union & RepublicaneSyracuse Post-Standard*METRO PACIFIC: Fresno Beee Long Beach Press-Telegram 
Los Angeles Times ¢ Oakland Tribune +¢ Oregon Journal ¢ Phoenix Arizona Republic ¢ Sacramento Bee 
San Diego Union « San Francisco Chronicle « Seattle Times e Spokane Spokesman-Review ¢ Tacoma News Tribune 



















220E.42dSt., NewYork 17° Tribune Tower, Chicago 11 « New Center Bldg., Detroit 2+ 155 Montgomery St.,San Francisco4 
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The Sooner, the Better ... 


AUTOMOTIVE NEWS, SEPTEMBER 24, 1945 


Tax Analysts Ask Cuts 


In Numerous Rates 


NEW YORK.-- Substantial cuts 
covering both corporation and in- 
dividual income taxes, including 
immediate repeal of the excess 
profits tax on corporations, elim- 
ination of the capital stock levy 
and the declared value excess prof- 
its tax, are among measures urged 
last week by the Committee on 
Postwar Tax Policy. 

Immediate cancellation of the 3 
percent normal tax on individual 
incomes, another proposal by the 
committee, which has conducted 
its study over a _ period of 16 
months, would free 9,000,000 pres- 
ent taxpayers from that charge. 
About $2,000,000,000 is being col- 
lected annually under this pro- 
vision now. 

The committee points out that by 
not later than 1948 a graduated in- 
dividual income tax starting at be- 
tween 15 and 20 percent and a 
single corporate levy of about the 
same rate is possible if federal 
spending is sufficiently curtailed. 
At that time the budget of war- 


Wright Succeeds 
Tiedeman As WPB 
Chief in Detroit 


DETROIT. -— Walter F. Wright, 
former vice-president of Graham- 
Paige, last week was named Detroit 
regional director of WPB, replac- 
ing Carsten Tiedeman who has re- 
signed effective Oct. 1. 

Tiedeman said he intends to re- 
enter private business as president 
of Carsten Tiedeman, Inc., manu- 
facturers representatives. He has 


held the WPB post since Mar. 9, 
1944. 

The local WPB office is expected 
to be closed by Jan. 1. _ 


Paint Company 


Changes Name 


DETROIT.--The corporate name 
of Detroit White Lead Works has 
been changed to Rogers’ Paint 
Products, Inc., according to Earl 
L. Hess, vice-president and general 
manager. Since 1880, when Colonel 
Ford H. Rogers headed the newly 
organized Detroit White Lead 
Works, paints made by the com- 
pany have been marketed as “Rog- 
ers Paints.” 

Plans for expansion call for ad- 
ded plant facilities, machinery and 
capacity to meet increased demand. 


Nash Holds School 


For Accountants 

DETROIT.—-A business manage- 
ment training school in account- 
ing for Nash Detroit, Nash distrib- 
utor, was conducted by F. G. Sease, 
business management manager, at 
the Hotel Wardell Sheraton Sept. 
18-20, here. 

Between 15 and 20 accountants 
from many parts of Michigan will 
attend the school. 


Lee & Eastes to Build 


SEATTLE.—Lee & Eastes, one of the 
leading truck haulers of Seattle and 
Portland, has announced plans to build 
a $150,000 terminal on a new location 
on Airport Way as soon as material 
and building conditions permit. System 
Freight Service, Seattle, is also plan- 
ning a terminal. Ground has been pur- 
chased by this tirm on Fourth Ave 
South 


NASH DEALERS meet in Paducah, 


time proportions should be reduced 
to between $15,000,000,000 and $22,- 
000,000,000, it estimates. 

The ultimate reductions would be 
about 50 percent, according to the 
committee whose chairman is Ros- 
well Magill, former undersecretary 
of the treasury. It also proposes 
that gasoline, estate and gift taxes 
be returned to the states, a policy 
that has been lacking in previous 
recommendations on tax changes. 


Nimnicht Retires 
As Aide to Holler; 


Testimonial Set 


DETROIT.—Retirement of E. A. 
Nimnicht, assistant general sales 
manager of Chevrolet, was an- 
nounced last week by William E. 
Holler, general sales manager. 

Nimnicht has 
been. connected 
with the Chevro- 
let organization 
for nearly 22 
years. He started 
in 1923 as a fac- 
tory sales repre- 
sentative. His 
resignation is ef- 
fective Sept. 30. 

A testimonial 
dinner is to be 
given for Nim- 
nicht by his 
Chevrolet associates Thursday eve- 
ning at the Hotel Statler, Detroit. 
At this time Holler will present 
the retiring executive with a sou- 
venir book containing a parting 
message and signatures of Nim- 
nicht’s friends and associates. 

Nimnicht plans to retire and live 
in Florida. His son, B. N. Nimnicht, 
is a Chevrolet dealer in Jackson- 
ville. 

For the past five years Nimnicht 
has been assistant general sales 
manager in charge of the western 
half of the United States. 


Nimnicht 


35 mph Limit 
Old Timers Chief Seeks 


Renewal of Order 


NEW YORK.—The lifting of the 
35-mile-an-hour speed limit by ODT 
was criticized last week by George 
Conrad Diehl, president of the Au- 
tomobile Old Timers, and past pres- 
ident of the American Automobile 
Assn. 

“Unless the speed 
stored, the next few months will 
produce a_ record of highway 
wrecks,” Diehl stated, advising that 
he had appealed to Col. J. Munroe 
Johnson, director of ODT, to re- 
voke order 917 in the interest of 
safety on the public highways, and 
economy in motor transport. 

Diehl added that in the face of 
various official statements issued 
during the past few weeks, indicat- 
ing that traffic fatalities have in- 
creased in many localities, it is 
inconceivable how the ODT could 
gear itself to lifting the speed limit 
now, when it is common knowledge 
that the proper maintenance of 
cars and equipment has been a 
serious problem with millions of 
owners, and when wartime condi- 
tions have prevented road con- 
jstruction, maintenance and repair. 


limit is re- 


Ky., to discuss preannouncement plans 


of the 1946 Nash. This photograph shows a gathering at the Irving Cobb hotel. 


Kouns, St. Louis zone manager (center), stands to the right of the Nash 


photograph. Other meetings were held in the Park Plaza hotel in St. Louis. 


Left to right: Fugene Lb. Sisk, 


St. Louis zone 
Hook, H. & M. 


aa as 
Woodrow 


manager; 
Motors; 


Kouns, 
as 


Rufus E. Gill, Owens & Gill Motor Co.; 


Sisk 
Brothers; Lee Shelton, Harrisburg Motor Sales; Harry 


Theodore Kelley, Kelley 
Mathis, H. & M. Motors; 
Parker, Parker Bros. Garage; 
Oweus & Gill Motor Co.; 
Keller, St. Louis zone. 


Motor Co.; 
Wim. H. 
Roy Owens, 
Charles D. 





' 


manager, New York. | _ 


FOLLOWING A WEEK-LONG session at the Dodge factory planning expanded 1946 sales and advertising programs 


Dodge factory executives and regional managers were guests of Ruthrauff & Ryan, Inc., Detroit office, at the Detroit Go 


Club for cocktails and a banquet last week. Among those present were (left to right): Spafard H. Link, office man 
ager, Ruthrauff & Ryan; L. P. Jones, regional manager, Greensboro; W. L. Kessinger, advertising department, Dodge; 


Ben Settle, liaison engineer, Chrysler Tank Arsenal; L. 
J. G. Graham, regional manager, 
Ridenour, regional manager, Chicago; C. A. Templeton, regional manager, 
J. Casey, vice-president, Ruthrauff & Ryan; P. M. Dingman, 


regional manager, New York; 


Don Stanton, sales supervisor, Dodge; K. A. 
Akers, vice-president, Dodge; M. 


Philadelphia; Forest H. 


Detroit; T. 


F. Van Nortwick, director of truck sales, Dodge; W. 
J. 


T. May, 


McCarty, regional manager, Atlanta 


regional manager, Minneapolis; M. M. Whipple, regional manager, Boston; R. W. Peek, regional manager, Pittsburg 
KE. C. Quinn, sales manager, Dodge; D. M. Beal, regional manager, Dallas; L. J. Quelette, director of distribution 
Dodge; L. J. Purdy, vice-president, Dodge; J. W. McLaughlin, regional manager, Cincinnati; L. W. Neumann, regional 
manager, St. Louis; Charles Kenny, staffman, Dodge; Dan Mooney, regional manager, Syracuse; John P. Mansfield, 
regional manager, Kansas City; George Orphal, assistant director of truck sales, Dodge; Al Green, director of busine 
management, Dodge; Harry Moock, conference of business management, Chrysler; E. L. O’Donoghue, assistant region 


manager, New York; Ed Taylor, Dodge; George Malcomson, staffman, Dodge; George Allen, chief engineer, Dodge; 


Ray 


Ayer, sales manager, Chrysler Parts division; Henry C. Reife, Long Island district manager, New York; William Lar: 


kin, media director, Ruthrauff & Ryan; Frank Quail, associate art director, Ruthrauff & Ryan; L. F. Desmond, assis 


ant regional manager, Kansas City; Robert L. Perry, account executive, Ruthrauff & Ryan, and P. W. Dubois, distric 


GM Names Staff Nucleus 


Tire Repairs Up 200% 


In Binghamton 

BINGHAMTON, N. Y.—Tire 
men here report a 200 percent 
increase in tire repairs since the 
lifting of gasoline rationing. 

Most tires are in bad condi- 
tion and blowouts caused by de- 
fective tires are one of the main 
trouble sources. Some streets 
and roads are in bad condition 
due to lack of manpower and 
material and are hard on rubber 
unless motorists are careful and 
drive slowly. 


Dealers Report 
6 Million Car Tires 
On Hand June 30 


WASHINGTON. — Tire distrib- 
utors and dealers had 6,121,279 pas- 
senger-car and motorcycle tires on 
hand as of June 30, NADA reported 
last week in a summary obtained 
from the results of the OPA reg- 
istration. 

The OPA inventory covered in- 
dependent dealers, mass_ distrib- 
utors and company-owned stores. 
Factories and factory branches 
were excluded. 


A breakdown of the passenger 
and motorcycle tire total shows 
that 2,206,989 were actual tires in 
stock, while 3,914,290 were tires on 
certificates. 

A total of 1,483,674 small truck 
and bus tires were on hand June 
30, of which 856,380 were actual and 
627,294 on certificates. 


Truck and bus tires in sizes 8.25 
and larger totaled 335,566. Of that 
figure 126,184 represented actual 
stock and 209,382 were on certifi- 
cates. 

All sizes of tractor and farm im- 
plement tires were represented in 
the 406,209 total in that category. 
Breakdown shows 250,083 actual 
and 156,126 on certificates. 


Ceilings Relaxed 
On Seat Covers 


WASHINGTON. — Price relief 
measures designed to encourage 
production of low-priced auto seat 
covers that were discontinued as a 
result of wartime operating condi- 
tions, were announced last week 
by OPA. 

OPA now permits manufacturers 


to apply for higher ceiling prices} 
ceilings | 


on goods whose _ present 
are below current total unit cost 
of making and selling the article 
concerned, and below certain “cut- 
off” points specified by OPA. 
The cut-off points follow: 
Universal seat covers 
(coupe) 
Universal seat covers 
(coach and sedan) 
Tailor made seat 
covers (coupe) 
Tailor made seat 
covers (coach and 
sedan) 


$ 4.00 per set 
7.75 per set 


7.00 per set 


3.20 per set 


For Technical 


DETROIT.—Nucleus of a general 
administrative staff for the proj- 
ected General Motors’ Technical 
Center here, was announced last 
week by C. L. McCuen, vice-presi- 
dent in charge of 
central engineer- 
ing staff. W. J. 
Davidson, associ- 
ated with the 
project since its 
inception, will be 
adminstra- 
tive engineer aid- 
ed by Col. A: J. 
Schamehorn as 
assistant admini- 
strative engineer. 
Lyle <A. Walsh 
was selected 
manager of operations advanced 
engineering section. 

Davidson joined General Motors 
in 1914 as junior engineer with 
Cadillac. He was made chief engi- 
neer of GM of Canada in 1922 and 
in 1923 was appointed to the staff 


Davidson 


Walsh 


of A. P. Sloan jr., then president, 
as executive secretary of the gen- 
eral technical committee. In 1930 
he was named business director of 
research laboratories at Detroit. In 
1941 he was appointed manager of 
automotive ordnance and early in 
1942 became director of engineering 
service for war products. 


Col. 


Schamehorn 


Schamehorn came to Gen- 
eral Motors in 1916 with Hyatt 
Bearing and in 1929 was named 
director of the proving ground. He 
remained in that position 
1941 when he was made assistant 


general manager and plant man- | 


ager at Linden, N. J., for B. O. P. 
division. He returned to GM in July 


until | 


Center 
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following his discharge from the 
Army. , 
Walsh entered the student group 


ae 


at Oldsmobile in 1926. He remaineg = 


| we Oldsmobile, except for a brie 


period with Buick. In 1937 he was 
made assistant to the vice-pres 
|dent in charge of engineering at 
the corporation's central office. 


| Engineering Staff 
Is Reorganized 


e 

By Willys 

TOLEDO, O.—Announcement 4q 
the realignment of Willys - Over- 
land’s engineering department, in- 
cluding appointment of Philip 4 
Johnson as administrative assist- 
ant and Walter R. Benning as chie 


— 


— 


engineer of the chassis divisiogj— 


was made last week by Delmar G. 
Roos, vice-president in charge gf 
engineering. 

In his new position Benning will 
|handle all technical and desig, 
problems incident to developing 
chassis for the company’s entire 
line of automotive vehicles. Assis 
ing him will be Lee O. Burt in 
charge of passenger chassis engi: 
neering, and Charles Cuma, 
truck and motor engineering. 


As assistant to Roos in charg 
of administrative matters, Johnso 
will supervise experimental produc- 
tion and experimental shops, labs 
relations, the quality engineering 
group and specifications division. 

Staff additions include Robert 
Green as agricultural engineer. 
Credited with the development of g 
number of farm appliances, Greé 
will cooperate with agricultural 
equipment manufacturers in co 
nection with Willys production 
the new Universal Jeep for civilian 
use. . 


Edgar C. DeSmet remains as 
chief engineer of the body divisioy 
while D. D. Stone and Roger 
Mather continue as director of re- 


| chemist, respectively. 
| For America’s Future—For Your Futt 
BUY WAR BONDS. 
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THIS IS the Carrollton, Ga., American Legion Junior Baseball Team, wh 


|; won the Georgia state championship. M. L. 
‘arrollton team was sponsored by Drake 


congratulating the team captain. The ( 


Jones, of Ford Motor Co., is shown 


Motor Co., Carrollton, Ga., which furnished the uniforms, and the sports jacke 
were furnished by Ford Dealers of Georgia. 
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Ready now for your study and 
use is the Chicago Tribune specific 
SALES PROGRAM based on 

the findings of an auto 

and household appliance 
investigation among consumers 
and dealers in America's 

most important market. 


you can get going fast... 


No matter whether your factory 
production is large or small, 

big unit products or packaged 
goods, you can get going fast 

in the rich Chicago market. It offers 
quick sales . . . continued dealer 
and consumer preference 

when the first easy selling 
conditions pass and competition 
gets tough. 


with VOLUME SALES... 


through 
ONE single 
medium... 


in the GREAT 


Get set now with a single advertising 
medium—the Chicago Tribune. Bought, 
read and bought from as is no other 
medium in the Chicago area, the Tribune 
is a powerhouse among dealers and 
consumers. It builds sales volume. 


One out of every 3 families in 756 


, 
o 


- ‘p cnicaco, TR! 


ae 


Here in the $4,496,734,000 Chicago market is a tremendously 
pent-up demand for autos, washing machines, refrigerators, 
“big unit” products generally ... a vast market assuring enough 
business to absorb all or the major part of the output 

of many individual manufacturers. 


and 
STRIBUTION... 


¢ Get the quick distribution and consu 
buying yOu want in a market famo ‘‘ 
for its record-breaking volume by in 
Easily accessible to salesmen and a 
shipments, the Strategic Chicago on ™ 
is big enough to use the first year's 
Production of many a factory! 


CHICAGO MARKET 


cities and towns of 1,000 or more popula- 
tion in this area reads the Tribune daily — 
on Sundays, almost every other family. 

Only the Tribune gives you a choice of 
monoroto, coloroto, comicolor, newsprint 
color, or black and white—at one of the 


lowest milline rates in the country. 


The Chicego area: ideally 
loccted oct the heart of 
America ... compact. . 
fortified against reconver- 
sion problems. 
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AKRON. — Auto tire prcduction 
at Goodyear soon will be 40 percent 
higher than at the end of the Paci- 
fic war, by the first of the year 
will reach the company’s prewar 
peak, and shortly thereafter. owing 
to the substantially increased ca- 
pacities installed to meet war de- 
mands, will soar to new record 
heights, E. J. Thomas, Goodyear 
president, reported last week. 

This rapid increase in tire pro- 
duction by Goodyear and other 
companies improves the prospects 
for removal of passenger-car tire 
rationing, Thomas said. 

Truck, bus and tractor tires 
now are being turned out by 
Goodyear at a rate higher than 
on V-J Day when 50 percent of 
these tires went for military pur- 
poses. Today practically all of 
this record output is going for 
civilian transportation and farm 
needs. 

Goodyear’s farm tire prceduction 
is now several times greater than 
its prewar capacity. 

Present synthetic passenger tires 


are as good as the average prewar 









already has been authorized for 


8 
Car Tire Output at Goodyear most truck and tractor tires. 


To Hit Alltime Peak in ’46 


tire, Thomas pointed out. The pub- | said. 
lic can continue to expect further 
improvements, he said, thsnks to 
wartime advancements which will 
be used as soon as proper compo- 
nents become available. 

In a few months natural rubber 
should again start to flow in in- 
creasing quantities to this country, 
possibly reaching 400,000 leng tons 
or more for 1946, Thomass said. 
Increases in percentages of natural 
rubber will start in the larger size 
truck and off-the-road tires as soon 
as natural rubber becomes avail- 
able, he added. 


Corresponding reductions’ in 
synthetic will be made step by 
step in the various sizes and 
grades just as the amount of 
natural rubber was reduced dur- 
ing the war emergency period. 
Inner tubes of synthetic putyl, a 

wartime development, are becom- 
ing available for postwar cars, 
trucks and farm implements. Pro- 
duction of butyl inner tubes which 
are considered far superior even to 
natural rubber as an air container, 
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Butyl inner tubes for larger size 
passenger tires will be available 
shortly, followed 
tubes for smaller size tires, Thomas 


Kelly Made Head 
Of Kellogs 


NEW YORK.—William T. Kelly 
jr., has been elected president of 
the 


Kellogg division, it is 





W. T. Kelly jr. 


rector of automotive sales, to post- 
war development programs for the 
Kellogg and American Brakeblok 
divisions. 





FOR FACTORY 


later by butyl 


Unit 


an- 
nounced by Wil- 
liam B. Given jr., 
president of 


American Brake|to the engine and mounted in 
Shoe Co. Kelly 7 
has been execu-|the same position the flywheel 


normally occupies. Hydraulic pres- 
sure developed in this turbine was 
directed through tubing to small 
individual wheel turbines mounted 
on each wheel, with return lines 
carrying the fluid back to the pres- 
sure source. 


The arrangement appeared to 
operate successfully, with no ex- 
cessive heat heveloped, but nothing 
has been heard of the project over 
the intervening years. 


tive vice - presi- 
dent of Kellogg 
since December, 
1944. 

J. F. Weller, 
former president 
of Kellogg, will 
now devote his 
full time, as di- 








By substituting Mayari R, Bethlehem’s 


low-alloy, high-strength steel, for plain 
carbon steel, you can build a bus or truck 
that will be as much as 40 per cent lighter 
—yet every bit as strong. 

Or, with Mayari R, you can design a 
stronger bus or truck, which will carry a 
bigger pay-load— yet with no increase in 
the vehicle’s weight. 

That's because this steel—developed 
by Bethlehem especially for the needs of 
the transportation industry —has a yield 
point of 50,000 p.s.i—nearly twice that 
of plain carbon steel. 

For, when you take advantage of its 


weight-saving possibilities, your overall 


cost won't be higher. Maybe even lower, 
because Mayari R is just as easy to fabri- 
cate, and weld, as plain carbon steel. It 
can be used as-rolled, without heat 
treatment. 

Look into Mayari R for underframes, 
purlins, roof bows, body sheets—for all 
structural parts of a bus or truck. Send 
for catalog. Just get in touch with the near- 
est Bethlehem district office, or with Beth- 


lehem Steel Company, Bethlehem, Pa. 
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Hydraulic Drive Plan 


Tried Years Ago 


By A. H. Allen 


PUBLICITY on the hydraulic drive system developed £@& 
automotive application by Designer Ray Russell (AUTOMO- 
TIVE NEWS, Sept. 17, p. 6) recalls mention of a similar systegp. 
carried in this department about four years ago. Mounted 
on a conventional Packard chassis, it comprised a largg 
turbine pump direct connected® ~ 
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At first glance 
Russell's syst 
of pumps and 
“plumbing” looks 
conside 
ably more com- 
plicated than th 
installaw 
tion described 
above, but it 
doubtless subje 
to considerable 
Simpiiita 
cation. One won- 
ders why thg 
rigid pipili- 
system with couplings, elbows and 
tees, when the fluid lines on th 
Packard drive were of light on 
half-inch tubing, easily bent to 
shape. 


A. H. Allen 


need for the heavy, 


aa 


* * * 
‘Horror Stories’ 
On Parts Due 


Expect more and more news- 
paper “horrification” stories dg 
scribing the scrapping and destruc- 
tion of wartime surpluses of tools 
equipment, parts and perhaps ev 
some finished products. To the lay 
reader these reports will sound li 
a disgraceful waste of taxpaye 
money, but to anyone who is famil- 
iar with the problems involved j 
disposal of surpluses they will 0D 
entirely logical. 

One of the cardinal points ofj= 
any surplus disposal program is 
a “tough” scrapping policy. A 
expert on disposal of aircraf®= 
components now made surplus 
recommends outright scrappingg 
of nominal quantities of identics 
items costing $100 or less which 
he says represent 80 percent o 
the “line items” reported surplus, 
yet only 20 percent of the total 
dollar value. — 

He further urges reversal of the 
present policy which requires co 
plete justification when anything 
scrapped, to required complete jus- 
tification whenever materials a ; 
NOT scrapped. Handling, countin#™™ 
classifying, listing and storing of 
many items of surplus can easi 
involve costs which exceed thé 
market value of the items them- 
selves. Scrapping, by which 
meant destruction to avoid re-use 
and then remelting, is the mos 
logical procedure. There is a susp} 
cion the RFC has not yet progress- 
ed to the point where it realize 
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this fact in handling of surpluse 
* * * 7 


Seller’s Market 
Only 3 Years 


While much talk is heard of 
booming market for 6,000,000 new 
passenger cars yearly on into 195. _ 
(one forecast actually stating th? 
average buyer may not be able to 
purchase a car until 1951) the mom 
conservative outlook is for the sel 
ers’ market to have run its course 
in three years, and by 1949 t 
industry finding itself with pro- 
ductive capacity far in excess of 
demand. E. F. Hutton & Co., astut@ecx 
New York brokerage house and 
investment counsel, takes thig 
viewpoint, predicting production i 
1949 down to 3,400,000 units—still 
a lot of passenger cars. 


It would appear that 1949 migh 
be a far more propitious time to 

talk about big government spend 
ing to bolster the economy instead 
of the present when the most cry- 

ing need is for a little effort in th@&= 
direction of balancing the outgo 
with the intake in the interests o 
stability. No government spendin} 
props are needed now, but they 
may be four years hence. 






























_— 


— 


— 





Wilson T. Sweat, with Firestone 
Tire & Rubber Co. for 15 years, 
now district manager with head- 
quarters in Charlotte, N. C. He suc- 
ceeds J. K. Miller who resigned t@ 
enter business for himself. 
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“Production techniques 
2 and scientific knowledge 
must now be translat- 

ed into things that 


can be used 








HENRY FORD has 
found in the ma- 
chine the means 
of bringing a 
higher standard 
of living for mil- 
lions .. . yet at 
82 he views his 
work as just be- 
ginning. He typi- 
fies, perhaps more 


ee than) any other 
man, the know- 

how. skill which 

is characteristic of 


today’s industrial 
leadership. 


—HENRY FORD 








You have the word of one who has contri- 
buted immensely to better living for every 
one when Mr. Ford says: 


“The nation and the world are on the thresh- 
old of a prosperity and standard of living 
that never before was considered possible.” 


HIS WORDS ARE A CHALLENGE .. . both 
from the standpoint of building that new 
world of peace and democratic freedom. . . 
and from the standpoint of providing the 
fifty-five to sixty million jobs which author- 
ities say we must have. 


How is the challenge to be met? POPULAR 
SCIENCE Monthly has been saying and says 
again: The know-how men will do it! These 





scientifically-inquisitive men, who would 
rather tinker a machine than read a short 
story, will lead in developing the new mate- 
rials, new processes, new products . . . yes, 
in converting the power in the atomic bomb 
into better living for all! 


For over 70 years, POPULAR SCIENCE 
Monthly has served a growing audience of 
these men who have a passion for the mech- 
anical. Today, this audience numbers over 
700,000. Some are presidents of corporations 
with names you know. Others are foremen, 
mechanics, welders. But whether named Ford 
or Kaiser or Kettering, or plain Bill Smith 
and Jim Jones, these men are truly America’s 
pacemakers, They are all builders. They are 


HE LIKES MACHINES 


the men who do things—the men who will 
help keep America prosperous. 


AS A MARKET, these men are unique be- 
cause they are not only first readers but first 
buyers. Surveys prove most conclusively that 
POPULAR SCIENCE families top their 
neighbors in ownership of all kinds of 
mechanical products—automotive, household, 
industrial. Figure on these men in the days 
immediately ahead. These men buy, and 
what's more, they'll act as a spearhead of in- 
fluence to win new users for products of 
which they approve. 

There is no other audience you can advertise 
to quite like them. And they are yours, as a 
unit, only through the pages of POPULAR 
SCIENCE Monthly. 





—has a knack for mechanics and 
mathematics. His is a scientific 
quotient . . . an “Sc.Q.” form 
of an “I.Q. He reads POPU- 
LAR SCIENCE Monthly. 


The Service Magazine for 


eoo-A NEWS- PICTURE MONTHLY FOR SCIENCE AND INDUSTRY 


HE LIKES 
PEOPLE 









HE LIKES BOOKS 


— reads books, book 
reviews, the literary 
magazines. 





—readsthe 
magazines 
about people. 








NEW YORK « CHICAGO e¢ CLEVELAND ¢ DETROIT +¢ ATLANTA + SAN FRANCISCO + LOS ANGELES 








PP LR BRS RIGA | Se wh SR TI EN oath BY COR ee ae 4p ih + TRON 8 NN 


AUTOMOTIVE NEWS, SEPTEMBER 24, 1945 


—Auto Advertising 


Praise the Lord, 
And Pass the Cars 


By Robert M. Finlay 


Walter Weir, who in the current 
issue of Printers’ Ink calls for 
some meat in auto advertising 
copy, mistakes spinach for steak 
and underdone spinach at that. 

The trouble with Weir is that 
he wants to eat before dinner is 
ready. He’ll get indigestion that 
way. 

Weir complains tht 
writers aren't talking about the 
product and its features. But they 
will, Walter, they will. As soon as 
the production pie is ready, the 
tune will switch to the siren song 
of selling. 

Weir just doesn’t understand the 
auto industry. It is one where glam- 
our and showmanship are cher- 
ished. The auto makers aren't go- 
ing to talk about their cars until 
they are ready. They love to build 
up to a climax for public presenta- 


the copy 


I'm 


Running the 


;tion. At present they are in the 


midst of transitional copy. Product 
copy will come later, and come 
strong. 

If at times you doubt the wis- 
dom of the industry practices, 
take a look at the record it has 
made. 

Now for the spinach. Weir says: 

“Even Walter Davenport, a rank 
outsider compared to an agency 
copy writer, could find out by 
snooping around Detroit that some 
cars are going to have built-in 
automatic jacks, radios turned on 
and off by foot, no protruding hard- 
ware, transverse engines in the 
rear.” 

But are they going to have those 
things? 

Weir overlooks the fact that 
Davenport admitted he was just 
crystal-gazing. He was _ quoting 


ory Aa ee Ae 
a. eaten 


CHICAGO’S RADIO STATION WGN sent a staff to Detroit last week for an 
on-the-spot broadcast of the story of the auto industry’s return to peacetime 
production. Ford, Pontiac, Willys-Overland, Hudson, Oldsmobile and Nash were 
represented in the series, which was piped through to Chicago by private phone 
hookup. At left, Bob Hurleigh, WGN news reporter, quizzes A. E. Barit, presi- 
dent of the Hudson Mutor Car Co., and George H. Pratt, general sales manager 
of the company. Fay M. Thomas (far right), manager of Hotel Book-Cadillac, 


where the 


free-lance designers rather than 
the manufacturers’ designers. Most 
of that is spinach—a vegetable the 
industry won't eat. 

But the meat course will come, 


and the real meat, for most of us 


ye abt ; 26, 
+ io Na 


‘i oa Ts; 
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Dirtiest Contest on Earth 


|; new 


Dirt farmers throughout all Nebraska 
and southwestern Iowa are competing 
in The Werld-Herald Soil Conservation 
Contest. Prizes total $5,000. Actually, 
rewards are far greater, in terms of 
thousands of acres of rich black “dirt” 
saved from erosion and ruin. In this 
contest, everybody wins. 


Your own soil conservation experience 
may be limited to seeding a small front 
lawn. Nevertheless, you'll agree that a 
“soil - saving” contest, on an agricul- 
tural scale, must of necessity be so 
extensive that only a newspaper with 


One of He Halions Great 


FREE- First Edition of 

World - Herald 
1945 Consumer Analysis. 
Of considerable interest 
to all interested in this 
kreat market. Write 
National Adv. Dept. 


statewide reader influence can hope 
to carry it through. 

That’s The Omaha World-Herald. In 
103 counties, over 208,000 families, 
every other one in this wealthy 
market, read and respond to this one 
great newspaper! Something to think 
about—when making up your adver- 
tising schedule. 


Split Run Privilege—No Extra Cost! 

. helps give your ads more local interest. Names of 
your country dealers can be placed at bottom of ad in 
our Morning editions for outstate readers. This same 
space in the Evening World - Herald can carry your 
Omaha-Council Bluffs dealers’ names. Thus we add an 
extra vallop to your sales message. 


WORLD AERALD 
Wewspapers 


OWNERS AND OPERATORS OF RADIO STATION KOWN 


National Representatives, O'Mara & Ormsbee, Inc. 
New York, Chicugo, Detroit, Los Angeles, Sen Francisco 


NET PAID CIRCULATION AUG., '45—Daily 210,055; Sunday 211,317 | 


roadcasts were held, looks on. 


car-hungry people, will be just a 
new car—pure and simple, a new 
car. Gadgets, if you must, but a 
new car. Something that runs 
well. Beautiful and shiny. 

Oh praise the Lord, and pass the 
cars. 


Fabulous Forty 


The Los Angeles Daily News and 
Jann & Kelley, newspaper repre- 
sentatives, will show an original 
color film, “The Fabulous Forty 
Miles” (Los Angeles market), to 
the auto industry at the Book- 
Cadillac Hotel Oct. 1. Cocktails at 
5 p.m. will precede the showing. 


Work Aplenty 


Ross Roy points out in his 
monthly letter to friends that 
only the shooting pert of the war 
is over; there’s still a great task 
ahead in turning the world right 
side up for peace. Roy says it 
was fortunate for the world that 
this country was different before 
the war and that it will be for- 
tunate for the world if this coun- 
try remains different. 


New Auto Editor: 


Ralph S. Gordon has been named 
automobile editor of the Oakland 
Post-Enquirer. His column, “Car- 
bon Copy,” appears weekly. Gordon 
was associated with the Seattle 
Times for years, and later with the 
Los Angeles Examiner. 


New Name 


Reflecting the expanding scope 
of its postwar services for business 
and industry, Visual Training Corp. 
of Detroit has announced adoption 
of a new name, Florez, Inc. This 
step was taken to accommodate 
clients’ increasing demands _ for 
more diversified services in the 
fields of training, market develop- 
ment and promotion. 


Radio Shows 


“The Ford Show” goes on the 
full CBS network Oct. 2, for 52 
weeks. Featuring Jo Stafford, radio 
songstress; Lawrence Brooks, now 
playing the leading male role in 
“Song of Norway,’ and Robert 
Russell Bennett’s Orchestra, the 


|program will be heard Tuesdays, 
'10 to 10:30 p. m., EWT. J. Walte; 
| Thompson is the agency. 

Electric Auto-Lite will sponsor 
“The Dick Haymes Show,” starrin 
| the popular young baritone, and 
featuring Helen Forrest, Gordo 
Jenkins’ Orchestra, and the Autc 
Lite chorus. Program will be heard 
Saturdays, 8 to 8:30 p. m. EWT, 
Contract, effective Oct. 13 for 5. 
weeks, was negotiated through 
Ruthrauff & Ryan. 

Nash-Kelvinator, through Geyet; 
Cornell & Newell, will sponsor, ef- 
fective Oct. 3 for 52 weeks, “The 
Andrew Sisters Show.” Program, to 
be heard Wednesdays, 10:30-11 p. 
m., EWT, will feature the fameq 
sister trio, and also Curt Massey, 
male vocalist; Vic Schoen’s Or- 
chestra; Andre Baruch, as maste 
of ceremonies, and weekly guest 
stars. 


Prosperity Primer 

In “A Primer for Postwar Pros 
perity,” J. Walter Thompson Co? 
shows how America can produce, 
consume and pay for a $200 billion 
a-year economy. 


Names 

George Harrison Phelps, 62 vice- 
president of Maxon, Inc., who start- 
ed his career in the automotive” 
industry, died Sept. 15 in New 
York. Mr. Phelps became advertisy 
ing director for Dodge Brothers 
in 1914. In 1921 he organized an 
advertising agency bearing his 
name, and 10 years later became 
president of Dorland International, 
an advertising agency with inter-@ 
national accounts. He remained 
with that company two years be- 
fore becoming a partner in an in» 
vestment brokerage firm with 
headquarters in Miami. He return- 
ed to advertising as president off 
George Harrison Phelps, Ltd., of 
| London, and became vice-presiden 
|}of Maxon, Inc., in 1939. 


James A. Berg has joined the 
Detroit staff of Geyer, Cornell S&-» 
Newell, Inc., as an assistant ac- 
count executive, it is announced by, 
H. M. Newell, executive vice-presi- 
dent. Berg will serve as assistant 
to H. M. Hempstead, vice-president @ 
at the agency’s Detroit office. 


Louis E. Mesam, after threegi 
years of public relations work with 
the Army Service Forces, has join- 
ed the National Highway Users@ 
Conference, Washington, as public 
information director. 


Crowell-Collier Publishing Co. is 
adding two more men, H.A. Patter- 
son and Barnum (Pete) Coolidges, 
to its Detroit sales staff. Both of 
the men were with the company 
before joining the Army. Patterson 
will represent American Magazine 
and Coolidge Collier’s. Se 

John F. Reeder, one of the best- 
known advertising executives in 
the country, and since 1936 vice- 
president of Young & Rubicam, 
has resigned that position to be-@ 
come vice-president and general 
manager of Walt Disney Produc- 
tions, and a member of the com 
pany’s board of directors. Walt 
Disney will resign as president of 
the company to become chairmar@ 
of the board. Roy O. Disney will 
assume the office of president. 


PTF RPT Hy TS 


COLLIER’S PREVENTIVE SERVICE CAMPAIGN will again be carried on4& 
The program, which was started by Collier’s magazine in 1939 and ran througt 
1942, had to be temporarily suspended in 1943 due to wartime conditions. “P. S.” 


was, however, acclaimed by the entire 


programs ever conducted. In announcing the resumption, T. L. 


industry as one of the most constructive 
Brantly, adver 


tising director of Crowell-Collier Publishing, said: “Collier’s is reinstating its 


Preventive Service Program with the recognition that to kee 


America’s cars, 


trucks and buses running is tremendously important to speeding reconversion 


giving employment to returning veterans, and maintaining American , 
The campaign will again be handled by Aitkin-Kynett San ie 
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How many Smiths make a Jones? 




























: Put that way it sounds like sheer nonsense. But place 
a price tag on a beet and an orange, rate Smith and 
Jones by their incomes—and the question makes 
sense. The kind of sense, in fact, made by comparing 
the men and women who read The New York Times 
with those who don’t. 

The more than 500,000 people who buy The Times 
daily show a wide range of tastes both in what they 
read and what they buy. They have better than average 
individual purchasing power to satisfy their tastes. 
Like everybody, they buy the staple necessities. Per- 
haps they buy more at a time, or more often, because 
their standard of living is higher. 

But chiefly they differ in the quantity and variety 
of the additional things they buy. They respond to 
whatever makes life better, more convenient, com- 
fortable, healthful, satisfying. And what they want 
they can usually afford to buy. 

500,000 is an enormous number of such people, 
a class market on a mass scale. Your advertisement 
in The Times can put you immediately in touch with 
these 500,000 above-average consumers who rely on 
= The New York Times for news of events and news 

of merchandise alike. 


The New Pork Zimes 


“ALL THE NEWS THAT'S FIT TO PRINT” 








Dealer Doings 


Brancherry Named Head ,St. and Burlington Ave., N. Kansas 
City, by H. E. Miller. 


Of 3 New Conn. Firms Miller acquired a 200-foot tract 


Joseph M. Brancherry, of West /on Burlington Ave., with the corner 
Hartford, Conn., has been appointed |100 feet leased and the adjoining 
president and general manager of |100 feet purchased. The building is 
three new De Soto-Plymouth deal-|being built on the 100-foct tract 
erships in Connecticut. He opened |owned by Miller, with the imme- 
Intertown Motors last week in/diate corner to be utilized for used 
West Hartford. He also heads Cen-/car parking. 
tral Motors, Inc., in New Britain, * * * 
and County Motors, Inc., in Tor-| Winston Breaks Ground 
rington. The dealership in West ia 
Hartford will occupy a large auto- In Wilmington, Del. 
mobile service building which has| WILMINGTON, Del. — Ground 
been entirely redecorated and mod-|has been broken on the new build- 
ernized, including new equipment. ing to be occupied by Allicd Motor 

He has been eastern sales man-|Sales. Maurice Winston is presi- 
ager for Graham-Paige Motors,/dent. The new building, to be ‘o- 
president of the former F. W. Wil-|cated on the east side of Market 
liams Co. of Hartford, and more re-|St. at Fortieth St., will be modern 
cently, district manager of Packard |in every detail. 
in southern New England during 
his 18 years in the automobile field. |brick and glass front and will be 

ae ta ae located on a lot 100 feet deep with 


New Chrysler Dealership a 50-foot front. Part of the front 
will be used for the display of new 


In North Kansas City and used cars while the rear will 


A one-story sales and service |be devoted to service of all types 
building for De Soto and Plymouth |of cars. A modern office suite will 


It will be one story high with) 
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ing, towards the front. Occupancy 


is expected about Dec. 1. 
* * * 


|New Willys Dealership 
Gets Five Conn. Counties 


Willys of Hartford, Inc., is the 
new Willys distributor for five 
|}counties in Connecticut, excluding 
New Haven, Fairfield and Litchfield 
counties. Now in a temporary loca- 
tion at 619 Connecticut Bldg., it will 
move soon to the large building at 
685-697 Connecticut Blvd., at the 
corner of Darlin St. 

The corporation is headed by the 
following Hartford men: John F., 
Gondek, president and general man- 
jager; Albert M. Rothberg, vice- 
president, and Herman I. Epstein, 
}secretary and treasurer. 

* * * 


Trevellyan in St. Louis Gets 
100-Foot Lot for Building 


Trevellyan Buick Co., St. Louis, 
|'has acquired a 100-foot lot in the 
southwestern section of the city on 
which a new salesroom and garage 
| building will soon be erected. 

| Trevellyan’s present plant, sev- 
eral miles distant, will be aban- 
|doned. The purchase price of the 












Civic Group Chairmanships 


Add Customers for Carver 


Joseph E. Carver, Chrysler dealer 
in Benton Harbor, Mich., has be- 
come known as a “professional 
chairman.” Carver heads an array 
of civic groups, along with being 
active in a number of lodge or- 
ganizations. 


Carver claims the contacts he 
makes in his civic activities are in- 
valuable in making prospects be- 


come customers. 
* = = 


Two-Story Building Leased 


By Harrington-Palmer 


Harrington- Palmer Co. (Chry- 
sler), Hartford, Conn., has leased a 
two-story building and adjacent 
property for a five-year term. A 
showroom is to be built on the 7,000 
square feet of space in front of the 
present structure. ‘ 

. * 


Ross Lynch, Yakima, Plans 


100 by 140-Foot Dealership 


Ross-Lynch Motor Co., Yakima, 
Wash., has ordered construction of 
a 100 by 140-foot structure to cost 
$60,000. 

Ceilings on the first floor will be 
13 feet high and will enable, with 


running into a substantial figur 





= 





the largest 30-ton trucks to go into 
the plant fully loaded. 
* + * 


H. E. Berrell to Represent 


Studebaker in Fargo - 


H. E. Berrell is the new Stude- 
baker dealer in the Fargo, N. D@ 
territory and will open his business 
in the Fargo Garage building Oc- 
tober 1. The building will be com& 
pletely overhauled and rearranged 
to operate a complete sales ange 
garage service, storage facilities} 
service department and showrooms 
for a full line of Studebaker cargp 
and trucks. 
























Car Dealers 
In Greensboro *® 


Will Expand > 


GREENSBORO, N. C. — Sums 
































have been earmarked by Greens-™ 
boro automotive concerns for ex- 
penditure during the postwar year@) 
in a broad and long-awaited pro- 
gram of general expansion. 
Among the automotive concern 
which reported definite expansion 
plans were the following, with ex 










cars is being constructed at 20th 


be situated on the side of the build-! lot was $12,500. 
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Know Your Market 


The Construction Industry, according to an Office of Defense Transpor- 
tation Survey, uses over ¥% million trucks...ranking second only to 
agriculture as the largest truck market. 

Logically then, the Construction Industry should be high on the list for 
your truck selling promotion. 

We have just completed two studies to help you understand and sell 
this market more effectively. 


The Market Study 


A factual field study of the Construction Industry's use and need for 
trucks and accessories that reveals: 
The number of new trucks wanted first postwar year compared 
to trucks now owned as reported by owners. 
* 
The types of trucks needed. the kinds of engines, the types 
of bodies and what accessories and equipment are wanted. 
e 
The improvements construction men would like to meet 
off-the-road service needs of trucks. 
* 
What their troubles have been with prewar and war trucks 
and how they could be corrected in postwar trucks. 
@ 


The kind of jobs construction men expect their trucks to handle 
and other answers to a host of truck marketing problems. 


Here’s How to Sell the Market 


The appeals that sell construction men a pair of boots, or a town sedan 
naturally won't sell them trucks, which are their bread and butter. 

So, we talked with a number of these men personally in order to find out 
just what influences them to purchase the makes of trucks and acces- 
sories they use. Their reactions make up this book full of information useful 
to the top executive, advertising manager, sales manager, copywriter and 
salesman interested in doing a more effective job of selling trucks and 
accessories to construction men. 


Only a Limited Supply 
These booklets have been especially prepared for those interested in 


selling this huge market for trucks, parts, tires and accessories. Only a 
limited supply is available. 


Reserve your copies now so we can send them 
as soon as they are off the press. 


Fill out this coupon and-attach it to your letterhead. 


oe ek en eee ee ee Gk eS RK OS om em Se a aR a ae Ge be Gh GR Me ee ee oe ee ek 
Albert Paxton, Publisher 

Engineering News-Record & Construction Methods 

330 West 42nd Street, 

New York City, 18, N. ¥. 


We manufacture, sell, or have an account for a manufacturer of: 
Trucks. ... Tires. ... Engines. ... Drives. .. Axles. ... Transmissions....Universals. ... 
Accessories. ...Generators. ...Batteries. ...and 2-way Radios 


cataoheed “What Construction Men Want in their Postwar Trucks." 
iain “How to get results from truck and accessory advertising to Construction Men." 
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the aid of specially-built flooring, 










pansion cost estimates indicated 
when they were available: 


Alexander Auto Co., 308 S. Davi 
St., $13,500; Chandler Tire Co., 300- 
08 Bellemeade St., $100,000 to $150,- . 
000; Jones Automotive Supply Co®@> 
303 N. Greene St., $25,000; Robbins 
Motor Co., 3905 E. Market St., $20,-... 
000; Clegg-King Motors, 447-49 we 
Market St., $5,000; Kirk’s Sineath 
Motor Co., 301 Battleground Ave, 
$6,000; Greensboro Auto Electrif™ 
Co., 509 S. Spring St.; Groome 
Tire Co., 121 N. Forbis St., $3,000gs_ 
and Riley’s Motor Service, 308 
Forbis St., $10,000. 


* * * = 


Walker Builds 
Work has been started on th 














—_— 


new Walker Chevrolet Sales and 
Service building at southeast cor- 
ner of Church St. and Highway 51@4 
Covington, Tenn. The building will 
have 109-foot frontage on highway. 
and will be 77 feet deep, using thé 
lot from highway to Greene St. It 
will be of brick and concrete. Com. 
pletion is expected before Jan 1==— 
It will also house the Pam-Am Ser- 
vice Station. John M. Walker an 
W. H. Wooten are owners of the” 
property. 


















* * * 


Hays Remodels 


With remodeling work completed) _ 

Hays Motors (Dodge-Plymouth) in 

East Liverpool, O., now has 12,000 

square feet of floor space in shov@ 

rooms, shop and office. The new 

enterprise operated by R. H. Hays 
is installing equipment for ser@=, 
vicing cars. It will sell Dodge 
trucks and will deal in used cars 
he said. 
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Hubbard Purchases Site @& 
Hubbard Chevrolet Sales, Monti- 
cello, Ind., has bought ground tg, 
construct a large modern building 
for sales and service. 

* oa * 
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Albert N. Davis, who was propri- 
etor of Davis’ Garage in Farming- 
ton, N. H., when he enlisted in th 
Navy three years ago, has been 
given an honorable discharge from 
the service. i 

* - * 

Leander Pynn, proprietor of, 
Pynn’s Gurage, Inc. (Ford), Mere@q 
dith, N. H., has been named chair- 
man of the local committee whick 
will conduct a campaign for thé 
Laconia Hospital Building fund. 

* + ~ 


A radio program calling attentio 
to his new location and stressing 
service facilities has been starte 
by Andy Nomland, president o 
Nomland Motor Co. (Chrysler), in 
Grand Forks, N. D. . 

* * 


ean 


* 


River Rouge Chevrolet Co., Med-, 
ford, Ore., plans a $14,000 building 
program, which will include a 
body and fender plant 100 x 154 
feet. 

* € ~ 

A. J. Dean, Pontiac dealer <« 
Medford, Ore., will start construc- 
tion soon on a new sales and serv- 
ice station at Grape and 6t 


streets. 
7 . 





Work has started on Ford gar 
age to be built by C. A. Weintrout 
at W. Main and Fir Sts. in Med 
ford, Ore. 
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> He will set NEW YORK right on Your Desk 


AUTOMOTIVE NEWS, 


HAT is New York? The Gay White 

Way, Fifth Avenue, Radio City, 
Times Square, the Waldorf-Astoria, the 
Stork Club? 


NO! New York is a city of a hundred cities 
— New York is 12,000,000 people located 
within 50 miles of its City Hall — the 
world’s greatest concentration of consum- 
ing capacity plus the economic ability to 
satisfy it. 

For top sales volume, count on the cer- 
tainty of the New York market—its gigan- 
tic wealth, its terrific tonnage—its low cost 
of advertising, selling and distribution. 


Here is the opportunity colossus of the 
world. 

Top sales operation in this huge market 
places a premium on organization and 


planning. 


It pays to know the city in the informed 
and intimate way that a newspaper- 
man knows it. That is where the Hearst 


CALL THE “H-A-S” MAN 


Just drop us a note Say- 
ing, “I’m interested in 
your market informa- 
tion on (name your 
type of product).” 


opbonp. 
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Advertising Service Man’s specialization 


and training can be useful to you. 


In the Hearst Advertising Service are “re- 
porters with a nose for sales” — men who 
track down the facts that a sales manager 
wants to know — men who maintain a 
constant flow of market information for 


your use. 


From coast to coast in all the vital key 
cities listed below, Hearst Advertising 
Service men are constantly consulting with 
sales and advertising executives, develop- 
ing and giving basic market information, 
keeping pace with conditions, making 


themselves increasingly useful to you. 


The H-A-S man stands ready to work with 
you as he works with hundreds of other 


sales and advertising executives. 


HEARST ADVERTISING SERVICE 


HERBERT W. BEYEA, Manager 


Representing: 


New York Journal-American + Pittsburgh Sun-Telegraph + Chicago Herald-American 


Baltimore News-Post-American - 


Boston Record-American-Advertiser + Detroit Times + Albany Times-Union 


San Francisco Examiner + Los Angeles Examiner + Seattle Post-Intelligencer 
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Denial of Price Boost Irks 
Textile Makers in Canada 


MONTREAL. Failure to get 
price-ceiling relief has been chief 
bottleneck in discussions between 
textile plants and auto manufac- 
turers, the Ottawa correspondent 
of the Financial Post reports. 

When textile firms were being 
asked to quote on contracts for 
fabrics and carpets for the new 
1946 cars, they sought higher 
prices than their 1941 ceiling. Car 
manufacturers referred the request 
to Wartime Prices and Trade 
board officials at Ottawa, and the 
board said: “No dice.” 

The consensus is that the car 


manufacturers will get their fab- 
rics, but that the textile firms will 
not get any price increase. It also 
appeared as if the _ threatening 
strike at the Ford-Canada plant in 
Windsor, Ont., would be more of a 
bottleneck to new-car production 
than would the lack of upholstery. 

Reason for the textile application 
for price adjustments is that when 
car manufacturers got tax relief in 
1941 prices, they were also granted 
authority to negotiate with com- 
ponent manufacturers for similar 
upping of prices. 

But price board officials made it 
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WASHINGTON. — The demand 
for passenger car tires has _ in- 
creased so rapidly since the lifting 
of gasoline rationing and is so far 
ahead of current production that 
it will be many months before 
motorists get all the new tires they 
need, the War Production Board 
and the Office of Price Administra- 
tion reported jointly last week. 

“Unfilled applications for passen- 
ger car tires, which totaled 517,715 


















at the end of July, have been piling 
up so rapidly that they may reach 


clear that “components” meant’ 
only such items as gears, instru- 
ments and specialized car parts 
made to order for the individual 
manufacturer. 

Basic items such as steel, lum- 
ber, textiles, etc., were not declared 
eligible for price adjustment. The 
reason was given that if reiief was 


NIGHT “EYES” for motorists. Orig- 


inally designed for tanks, jeeps and 
other Army vehicles, these shock-re- 
sistant sealed beam headlamps, which 
are adaptable for use on automobiles 
; how in production, are burned con- 
tinuously on life test racks at the 
Westinghouse Lamp division, Bloom- 
field, N. J. Hermetically sealed in an 
“all-in-one” unit, the lamps remain 
“‘gas tight’’ throughout their life, pre- 


R. I. Gas Sales Rise 


PROVIDENCE, R. I.—(UTPS)—Rev- 
enue from Rhode Island tax on gaso- 
line sales increased 9.3 percent in 
August, compared with collections in 
the same month a year ago. A total of 
$251.850 was collected, representing 
9,077,824 gallons of gasoline sold in 
July, compared with 8,304,760 gallons 


Administrator Chester Bowles said. 
“These are approved applications 
for which local rationing board 
cannot issue certificates because 
their monthly quotas have been 
exhausted.” 


in July, 1944, according to state rec- a - ‘ venting dirt and moisture from leaking 
ords. During the first seven months of |granted on “standard” materials, in. A laboratory worker is shown re- Boards must give first prefer- 
this year gasoline sales in Rhode |the higher prices would discrimi- cording the operating performance of | ence to passenger cars used for 


the lamps—the yardstick used by engi- 
neers to gauge the life expectancy of 
lamps actually in production. 


We What kind of 


market are INDIANS? 
oS 


Cfo. 


Island totaled 57,108,261 gallons, an in- 
crease of 8.8 percent over the 52,502,085 
gallons for same period in 1944. 


vital civilian services, which in- 
clude cars needed by physicians, 


nate against the prices which other 
users of these materials could pay. 











thinking group who want, intend to get, and can 


The current shortage of automotive materials 
dictates a choice of either limited production — or afford to buy good cars. 
tepee-topped chassis for Indian consumption. Bur Even though Redbook space is sold out at the 
with war in the Pacific at a victorious end, uncertain moment, it is not too soon to make plans for the 


day when space is available. 


QUICK FACTS ON REDBOOK 


Redbook buyers pay 25¢ an issue — buy to read’ 


conditions may loosen quicker than expected. And 
NOW’ is the ume to plan promotion with a saga 
cious eye towards markers, materials and manpower. 

Competitively speaking (and there is no more 


COMpculive market than yours ) today’s motor situa- 


; y “ay ' “e 920e C r al te 
tion calls for OUTSMARTING rather than OUTSPEND High editorial percentage creates cover-to-cover 


es interest. This is sastained interest, never sacri- 
ING COMPelilors. 


ficed to accommodate paper-rationed advertisir - 


So consider Redbook’s NATIONAL SHOW for 


in place of editorial content. 
P 


$37,200 a year complete a show reaching a co- 


Monthly issues guarantee longer life. 


hesive and important audience of 1,500,000 fami- = 


lies who enjoy good reading. Here is a literate, 


Reader research assures constant appeal 


To Nearly 1/5 of America 
—your audience 


Redbook, Cosmopolitan, and Amer 
ican, THE 6 MILLION FAMILY MAR 
KET, reach almost six million homes 

approximately one out of every five 
in the United States. And a full page 
issue of all 3 magazines costs 
nly $160,000 a year! 


‘mevery 





Line Forms to the Right... . 
Longer Wait for Tires 
Predicted by Bowles _ « 





1,000,000 by September 30,” OPA|to get tires because the tires ail} 









dentists, ministers, nurses and 
utility companies. Persons in 
other essential services, such as 
farmers, construction workers;™” 
teachers, and social workers, are 
in the second preference group 
Applicants who are not in one of 
the high preference groups can- 
not expect to get tires until the @, 
supply is increased greatly. 

When quotas are exhausted, the 
boards cannot issue certificate. @ 
Issuance of certificates in such 
cases would not enable motorists 

















not available, the agencies pointed 
out. 

OPA explained that maximur= 
quotas, set somewhat in excess of 
production in order to make use a, 
limited inventories that were avaii- 
able, were granted during the sum- 
mer months. Certificates issue@> 
against these quotas have cut deep- 
ly into dealers’ inventories and 
until production catches up wit® 
certificates issued in the past and 
currently, this tight situation wil 
continue. - 

Allocation of maximum quotas 
during the hot summer month@. 
when needs and demands were 
greatest, has made it impossible 
in some localities for those whe 
hold certificates to find dealers who 
have the proper size passenger 
tires in stock. Any further increas 
in quotas would make the certi- 
ficates merely “hunting licenses” 
and would nullify the benefits cW-# 
rationing, which provides first for 
the most essential occupation, 
needs. ae 


Bredeson to Head © 
Chevrolet Plant @ 
At Muncie, Ind. 


DETROIT.—H. A. Leary, for the 
past seven years manager of the 
Chevrolet plant, Muncie, Ind, = 
retiring from active business life, 
effective Oct. 1, according to a 
announce 
ment last week 
by Hugh Deay 
Chevrolet genera 
manufac- 
turing managegh— 
He will be suc- 
ceeded by E. J. 
Bredeso = 
formerly assist- 
ant plant man: 
ager at Muncie.@—= 

Dean an- 
nounced at t 
same time th 
J. L. Coyle, who since July, 1943 
has been general superintendeng 
of the Defense Plant Corp. plant 
at Anderson, Ind., operated by 
Chevrolet during the war for th 
production of aviation engine parts, 
has been named plant superintend- 
ent at Muncie. > 
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A native of Chicago, Leary hag 
been with Chevrolet for 20 yea 






















E. J. Bredesog@it— 


J. L. Coyle 


working first in the forge plant in 






Detroit. He was transferred 
Muncie in 1938. 


Bredeson has been with Chev 
rolet since 1931, when he was ef= 
ployed as a tool grinder in the 
Toledo, O., plant. 


Coyle has been with Chevroler 
continuously since 1935, when he 
joined the organization upon bei 
graduated from Purdue university 
with a bachelor of science degre 
in mechanical engineering. Prig= 
to becoming general superintend- 
ent at Anderson, he was superig 
tendent of the Chevrolet steel a 
aluminum plant at Muncie. 
an = Service Man—Want a Job—try 
— en emalive News. They get 
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LOCKPORT, N. Y.—Don Allen, 
Wastern Chevrolet dealer and oper- 
ator of a string of retail establish- 
ments in New Yark state, has be- 
Wun construction here of what he 
believes is the first modern, post- 

ar sales and service station in 
mie east. 


The building, following closely 
“he design and layout of General 


acre plot in Lockport, is 117 by 156 
feet, with ample space for new and 
used car showrooms, offices, parts 
display counters, and a complete 
one-stop service department. 


The service floor will have work- 
ing stalls for 40 cars, a separate en- 
closed paint department, collision 
shop, and lubritorium. The most 
modern equipment, hydraulic lifts, 


Good Idea? 


Brings More Business 


To Cab Driver 


SAN DIEGO, Calif.— James 
Moore, La Mesa taxi man, proposes 
something novel in taxi service, a 
“you can take it with you” taxi- 
trailer. The idea is “entirely orig- 
inal,” Moore explains. With a trail- 
er he can answer moving calls, load 
the household effects into the trail- 
er, carry the householders in the 
cab all in one call. 

Moore won't have his cab me- 
tered, but will charge a $2 mini- 
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| Latest in Dealer Buildings 
|_ Started by Don Allen 


Ford Will Build 
Assembly Plant 


In Los Angeles 


DEARBORN.—Following the sale 
last week of property in Los An- 
geles to International Detrola Corp., 
Ford officials announced that an 
assembly plant will be constructed 
in that area for the assembly of 
Mercury and Lincoln automobiles. 

The property involved in the sale 
is located at Seventh Ave. and 
Santa Fe St., which at present is 
leased to Lockheed Aircraft Corp. 
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by the Army Air Forces at the 
start of the war for use as a stor- 
age depot, but Ford officials said 
they anticipate its return to the 
company soon. 

The property purchased by De- 
trola consists of a five-story brick 
building constructed in February, 
1914, and a two-story addition built 
in the spring of 1923. Floor area 
totals 241,946 feet. 

Business Up 

Fenner Tubbs, Lubbock, Tex., 
dealer for Chrysler, reports parts 
sales for June showed an _ in- 
crease of 25 percent over May and 


, 
! 
| 
j 


Motors engineers and architects, | efficiency machinery, and controlled |mum with $5 an hour due to “dead” ; ) 
bodies results of several years’ | parts distribution will be installed. |time loading and unloading the|The site had not been used for|a 77 percent increase over June of 
bsearch in planning an ideal struc- The building will be completed trailer. He asked the city council | automotive assembly since erection 1944. Customer labor sales were up 


. a : c for permissio nto operate two taxi-|of the Ford Long Beach plant in/|16 percent over the preceding 
ture for selling and servicing. in November at an estimated cost jones units at oan outset of ser- 1929. month and 3 percent over June of ; 


= 9 It is situated centrally on a 12-| of $85,000. vice. The Long Beach plant was leased | last year. 






































MAN'S THINKING changed on August 6, 19-45, when a single bomb 
tumbled from the sky to destroy a city and its inhabitants in one 
cataclysmic blast. 

It brought quick victory . . . 
other directions almost beyond our power to grasp. Of immediate 


and implications of quick change in 


importance was the necessity to speed conversion to peacetime econ- 
omy. And it wasn’t a simple matter of going back to 1940 methods 
of production and ways of thinking. War changed much of that and 
peace brings new problems. 

Most management men realize it is vital that they keep in close 
touch with changing conditions in business and industry at this 
time. To keep sharply aware of the forces which will have impact 
on their business, thousands rely on the pages of Business Week. 
For Business Week is devoted to a single aim . . . 
and trends having special significance for business and industry, and 
interpreting them in that light. Magazines edited for general inter- 








reporting events 


est obviously cannot place this emphasis on business. Because it is a 
weekly, Business Week readers get up-to-date news. 

4 i 6 Concentration—three-way concentration—is the essence of Busi- 
; ness Week. First, Business Week's circulation is concentrated upon 
management men exclusively—a carefully identified, known group 
of men who manage and make decisions for American business. 
Second, the editorial contents of Business Week are concentrated 
exclusively upon business subjects. In turn, this audience of man- 
agement men sees your advertising message in Business Week when 
they, themselves, are concentrated upon business problems. For the 


advertiser it is a powerful combination of values unique in the pub- 





SRE. ue Poe 
BUSINESS WEEK: a publication of the McGraw Hill Publishing Co., Inc. 


“SOUND DECISIONS REST ON FACTS” 





lishing field 
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Packard Chiefs 
In East Frame 
Peace Program 


DETROIT. Final plans for com- 
pletion of field reconversion in 
Packard's eastern sales region have 
been made by key personnel of 
five regional distribution zones. 

Meeting at New York, represent- 
atives of the New York, Philadel- 
phia, Boston, Albany and St. Johns- 
bury zone offices discussed alt final | 
phases of the company's expanded ; 
postwar sales program, including | 
dealer expansion, car quotas and 
improvement of service facilities. 

The mecting was held under sup- 
ervision of C. E. Briggs, assistant 
general sales manager. Discussions 
were led by Ray W. Cragin, new 
New York regional manager. 

Reports made during discussions 
plaeccd progress thus far in the re- 
gion toward dealer expansion and 
development at approximately 90 
percent of that planned under the 
company’s program for distribu- 
tion of 200,000 cars annually. 

Prior to the war, Packard's east- 
ern sales region distributed approx- 
imately 30 percent of the total 
factory output. 


! 
| 
! 
| 


‘l understand they just use a six-word presentation 


AUTOMOTIVE 


_ THIS CUTAWAY mode! illustrates the inner working of the new direct fuel 
injection systems developed for the B-29 Superfortress by engineers of Bendix 
Products division of Bendix Aviation. Left to right are Frank C. Mock, manager 
of Bendix-Stromberg aircraft. carburetor engineering, sales and service; John 
Marshall, direct injection project engineer. and C. D. Manhart, manager of air- 
craft fuel equipment sales. In the new systems, gasoline is pumped under pres- 
sure directly into individual engine cylinders as illustrated by Marshall. Bendix 
direct fuel injection systems equipped the two B-29s which dropped atom bombs 
on Hiroshima and Nagasaki. 


; 


> 99 


‘Solid Cincinnati reads The Cincinnati Enquirer! 


That's the story. Six words. Solid Cincinnati reads The Cincinnati 
Enquirer. The rest is simply the how-come or reason why. It’s a feet-om 
.. but the feet are moving forward. Modern. 
Streamlined. Edited for easy reading. More features. Better features. 
A constructive, makes-sense editorial policy. All of which makes it 
not at all surprising that The Enquirer’s in solid with the solid citizenry 
you want to reach. (So do others—The Enquirer carries more adver- 


the-ground newspaper . 


tising than any other Cincinnati newspaper.) 


Enquirer 


; under the law from 40 cents to 65 


is represented by Paul Block and Assoctates 
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AUTOMOTIVE WASHINGTON : 
Disguised Scheme to F ix 


Pay Seen in U.S. Bills * 


By William Ullman 
Washington Correspondent 


UNDER AN IDENTICAL provision in many bills pend- 
ing in Congress to amend the Wage and Hour law, the enti. 
wage rate structure of each industry would be fixed by the 
government. One of these bills, S.1349, has been scheduleg. 
for hearings before a Senate Education Labor sub-committe 
to begin Sept. 25. 

Many employers seem to ee and a five-year ee oT 

. . : imitations governing employe suits 
believe that this bill would would We esti 
merely increase the minimum wage lished. a 

Government au- 
thority over t'@® 
wage. structure 
for each industr 
would be deriv& 
from a provision 
under which thg 
administrate 
would be required 
to establish “reg 
sonable” wag 
differentials “be- 
tween interr 

lated job classifications.” The dif 
culties that employers have expe- 
rienced under WLB  procedur@, 
with “wage bracket” standards and 
other classification problems, could 
be increased enormously und@& 
such a provision of law. 

Moreover, the basis for employs 
suits upon allegations of underpay=™™ 
ments might be numberless, and 
unnecessary friction with uniong— 
and with individual employes coult 
be expected. The proposal is of con- 
siderable importance to all emplo@, 
ers, irrespective of the minimu 
rates presently in effect. Further- 
more, it may add impetus to kno 
plans in the Department of Labor 
pn ae to fix industry wage structures 
through Walsh-Healey processes.& 


Many Elections 


Face NLRB 


RECONVERSION is bringing. 
NLRB back to a place of promi- 
nence. During the war its activities 
were overshadowed by those ; 
WLB against which most of the 
discussion and criticism was lev- 
eled. 

But as reconversion gets under 
way, the inevitable tremendo 
changes in the personnel of tho 
sands of manufacturing plants are 
confronting NLRB with the neces 
sity of conducting hundreds or 
elections to determine the employes’ 
representatives in these plants. 

In many instances, the problem 
will be exceedingly difficult. Nor, 
mally, NLRB waits for a contrac 
to expire before directing an elec- 
tion. It will have to decide, howgs,. 
ever, what to do in instances o 
an almost complete change in 
plant personnel long before 


contract expires. 
* * * 


Queries Answered 


On Pay Boosts 

EMPLOYERS’ questions as te 
whether they have to make any 
kind of report to WLB when the 
grant a voluntary wage increase 
are answered by WLB Chairman 
George W. Taylor. He made thes 
replies to questions asked at a re- 
cent press conference: 


Q. Just what will an employ 
have to do in order to increase the 
pay of his workers if no price 
crease is needed? 

Chairman Taylor: Pay them. 

Q. Will he have to certify an 
thing? , 

A. The employer will not have 
to certify anything. But he w 
not be able to use any increases” 
that he gives in a subsequent 
claim for a price increase. That’ 
all! He must understand that, 
that he can’t come in subsequent- 
ly and say, “I raised wages 
Therefore, I want a price in- 
crease.” 

Q. He won’t have to report 
the board that he has made the 
wage increase? - 

A. No, he will not. 


cents an hour. This, legal experts 
say, is only one of its objectives. 
Under other provisions, higher than 
minimum wage rates would be 
pegged. There would be eliminated 
from the act a large number of ex- 
isting exemptions. The child labor 
provisions would be materially ex- 
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‘OUR ADVERTISEMENT LIN YOUR Dea 
Want Ad Dept. was helpful and it wit 

| not be necessary to repeat.’’—Floyd H. 
Johnson (Studebaker), Mt. Pleasant, Mi 
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y Collins Heads Personnel 


At New Departure Unit 


Robert T. Collins, labor relations 
director of the New Departure di- 
vision of General Motors, has been 
named personnel director of the 
division, according to Frederick G. 
Hughes, general manager. The post 


~ of personnel director is a new one 
ond- at New Departure. Collins has been 
ti. ™ with the division for five years. 
the * + * 
leg » Belnap & Thompson Name 
tee Two Promotion Directors 
— » Malcolm S. Walker, recently ap- 
e pointed executive vice - president 
suits and director of sales for Belnap 
tale and Thompson, Inc., has announced 

— the following appointments to the 
- au- position of promotion directors in 
tie -% the midwest territories: 
ture Harry Lee Thompson, formerly 
stry ~» connected with Chicago Shopping 
ive’ News and Chicago Station WJJD, 
sion and W. Edward Fitzgerald, former- 


the 


ly with Shelby Salesbook Co. and 
the Wassell Organization of West- 
port, Conn. 


* * 


Chek-Chart Names Baker 
Detroit Field Editor 


James C. Baker, field engineer of 
Chek-Chart Corp. since 1942, has 
been named Chek-Chart field editor 
in Detroit. Since joining the organ- 
ization Baker has worked on War 
department lubrication guides for 
Signal Corps and Air Force equip- 
ment. Baker replaces Walter E. 
Blaine. 

Prior to joining Chek-Chart 
Baker was with The Caterpillar 
Co., Peoria, in charge of prepara- 





on- tion of operator’s instruction man- 
0) y uals. 

u * * * 

cr » Hexter Returns from AAF 

or To Direct Arco Sales 


ree ( After three years of special cam- 
= ouflage and intelligence work with 
the Army Air Forces, Maj. Paul L. 
Hexter has returned to Arco Co., 
Cleveland paint manufacturer, as 
vice-president and director of the 
Consumer Sales division. 

Maj. Hexter played an active 
part in the development of tech- 
niques for the night camouflage of 
aircraft to prevent detection by 
searchlights. Before entering the 
service, he headed the research 
which led to Arco’s development of 
infra-red reflecting camouflage 


paints. 
x * * 


Two Promoted by K-D 


A. E. Snyder, vice-president of 
K-D Lamp Co., has announced the 
appointment of two new district 
a sales managers. Charles Adams, 
with headquarters in Atlanta, will 
be in charge of sales in Tennessee, 
- Florida, Georgia and the Carolinas. 

> Henry A. Warburton jr. will have 

the territory that includes eastern 
: Pennsylvania, Delaware, Maryland 


— and District of Columbia. 
*€ * + 


=: Kimball Appointed 


Appointment of Dexter S. Kim- 
ball jr. as factory manager of Ben- 





— =< dix Westinghouse Automotive Air 
r Brake Co. at Canton, O., has been 
y announced by D. O. Thomas, presi- 
— =“ dent. Kimball had been general 
= plant manager for the General Air- 
n —@ line & Film Corp. of Binghampton, 
= N. Y. 
= * ~ 7 
— 2 Walters Transferred 





U. S. tire division of United 
States Rubber Co. has opened a 
district office at 423 S. 10th St., 
Omaha, Neb., according to D. W. 
Walsh, U. S. tire sales manager. 
W. R. Walters has been appointed 
manager in charge of the new 
branch. He is a graduate of Whit- 
man College, Walla Walla, Wash., 
and joined the company in 1938 as 
a salesman in Detroit. Later he was 
in Cleveland and Chicago and was 
transferred to New York as a con- 
ference director last year. 

* * * 




























Gegenheimer Returns 


L. H. Gegenheimer, after a four- 
year leave of absence for war du- 
ties in Washington, is back with 
Timken Roller Bearing Co., Can- 
ton, in his former capacity as sales 
engineer in the industrial division. 
Joining the Timken Co. in 1935 
after graduation from Case School 
of Applied Sciences, Gegenheimer 


OY. 





Auto Personnel 
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army personnel in using and main- 
taining Fisher-built American tanks 
and tank destroyers in North 
Africa and France. 

* * * 


To Head Sales Training 


General Tire & Rubber Co. has 
appointed Comm. George E. Walker, 
USN, to conduct sales schools in 
: _.|the principal cities of the East. 

Ben L. Marcus of Madison will!Comm. Walker has spent 1&yéars in 
succeed Lt. Col. Hugh M. Jones as!the tire pusiness, and during, hig 
Wisconsin state motor vehicle ad-! period of service in the Navy was 
ministrator. Marcus had been serv- “engaged in the Navy's training pro- 
ing as acting commissioner in the | pram. 
absence of Jones, who is a military i ea 
government administrator in Ger- 
many. Jones in August, 1943, was 
given a military leave for the rest 


of his term, which ended Sept. 7. 
* * * 
,H.. Cone, president. He was for- 


Morris Named by Bendix 'merly assistant purchasing agent 

Charles L. “Les” Morris, helicop- and priorities director of Benrus 
ter test pilot, has been named as- ,Watch Co., Waterbury, Conn. 
sistant to the president of Bendix | : = -s 
Helicopter, Inc., it is announced by} A. FE. Snyder, vice-president of 
Clair L. Barnes, president of the the K-D Lamp Co. of Cincinnati, 
company. has announced the appointment of 
|Harold B. Frye as commercial en- 
gineer of the company. 


spent a year in Canton as an engi- | 
neer before being assigned to the | 


Boston branch. 
= * * 


Marcus Promoted 


Norman P. Levine has_ been 
named assistant purchasing agent 
of Casco Products Corp., Bridge- 
port, Conn., according to Joseph 


* . 


* 
Medal Asked for Dye 
Charles F. Dye jr., technical ob- | lea 
server for Fisher Body, has been Ralph W. Gilkerson has been ap- 
recommended for the Bronze Star Pointed sales manager of Severin 
medal by Brig. Gen. A. F. Kingman Supply Co., automotive wholesalers 
for his work in training French °f Oklahoma City. 
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PAW Lauds Air Gas Board 
For War Production 


WASHINGTON. — Deputy Petro- 
leum Administrator Ralph Davies 
last week issued a special com- 
mendation to members of the Avi- 
ation Gasoline Advisory committee 
for their contribution to that phase 
of the war program. 

‘Consisting entirely of volunteer 
workers serving without pay or re- 
muneration of: any kind, the com- 
mittee can be credited with from 
15 to 20 percent of the production 
of the 100-octane aviation gasoline 
program, which at the war's close 
had reached 600,000 barrels a day, 
including more than 525,000 barrels 
a day in the United States alone, 
Davies said. 

Appointed by the Petroleum Ad- 
ministration for War in September, 
1942, in anticipation of a huge in- 
crease in requirements for air oper- 
ations, the committee consisted of 
the following members: 

Dr. Harry G. Burks jr., Standard 
Oil Co. of New Jersey, chairman; 
George A. Davidson, Standard Oil 
Co. of California; R. C. Alden, 
Phillips Petroleum Co.; C, E. Davis, 
Shell Oil Co.; Hugh W. Field, At- 


VISION 


CONSIDERED NECESSARY 


Safer Driving 


. < 4 


Y INDICATING buyer preferences, public opinion surveys can 


lantic Refining Co.; J. H. Forrester, 
Standard Oil Co. of Indiana; E. C. 
Herthel, Sinclair Refining Co.; 
Basil Hopper, Union Oil Co. of Cal- 
ifornia. 

H. Y. Hyde, Tide Water Asso- 
ciated Oil Co.; E. J. Kirberg, Gulf 


Oil Co.; Elliott B. McConnell, 
Standard Oil Co. of Ohio; Arthur 
E. Pew jr. Sun Oil Co.; P. L. 


Smith, Magnolia Petroleum Co.; 
Monroe E. Spaght, Shell Oil Co.; 
Clark S. Teitsworth, Socony-Vac- 
uum Oil Co., Inc.; H. D. Wilde, 
Humble Oil and Refining Co., and 
John S. Worden, Texas Co. 


Two former members are D. E. 
Carr Union Oil Co. of California,~ 
who resigned in 1943, and Victor 
Stapleton, Arabian American Oil 
Co., who resigned in 1944. H. O. 


| Estes, Shell Oil Co., has served as 


an alternate 


| Two additions for parts depart- 
;ment and oftice space are included 
in an expansion program by Uni- 
iversal Service Co. (Chrysler), Liv- 
ingston, Tex. 








FOR 


eliminate a lot of executive finger-crossing in the automotive 


industry. 


When the readers of The New York Times, The Chicago Herald- 


American, The New Orleans Times-Picayune and The San Francisco 


Examiner say that wider vision and larger windows are features they'd 


like to see in postwar cars, alert manufacturers sit up and take notice. 


Wouldn’t it make for safer driving if safety glass windshields were 


larger for wider vision? 


If supporting posts and bracings were 


narrower? Wouldn’t it add to the enjoyment of motoring if passengers 


could luxuriate in cars that had larger window areas? 


For the safety glass to glaze these larger vision panels, you can 


again turn to Duplate Safety Plate Glass and Duolite Safety Window 


Glass. They are both made by Pittsburgh Plate Glass Company. 


The automobile products of this famous glassmaker reflect the 


engineering knowledge, skill and manufacturing methods that con- 


tributed so greatly to the safety of wartime aviation. 


Our safety glass experts will gladly consult with you on any glazing 


problem involved in the design and construction of your postwar 


car. Write to Pittsburgh Plate Glass Company, 2376-5 Grant Building, 


Pittsburgh 19, Pa. 


‘wirTseuRGH’ stands fot Zualiiy Glass ated titel 


PITTSBURGH PLATE GLASS COMPANY 





MAKERS OF DUPLATE, DUOLITE AND FLEXSEAL SAFETY GLASS AND OF MULTIPLATE BULLET-RESISTING GLASS. 
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LUMO Mid iy GOVAN EMS 
-10 a prouehion/ 


More advancements than offered in many 


pre-war yearly models! . . . Massive, rich new styling. 


700 hp. V-8 engine—increased 10 hp. New comfort, safety. 


Chis 1946 Ford shows a thorough newness. It’s 
udded with numerous features and appointments 
that mark it as a car both Ford dealers and sales- 
=Hien alike will enjoy selling with genuine en- 
thusiasm. 
=—Mutside and inside—everywhere you look—are 
dvancements. And deep down inside, some very 
“vital changes that have been four years in the 
iaking. 
it’s the smartest looking Ford in history. And under 
ws trim, broad hood, there’s more lively power 
than ever before. Longer life—greatly improved 
‘onomy in both oil and gasoline. 
Swing open the wide doors and colorful new 
S@ibrics and plastics invite your prospective buyers 
to relax in luxury—plenty of elbow room, knee 
Pom and head room. 
And there’s riding comfort that’s a revelation. 


ShECS @ 


Multi-leaf springs of a new design assure full- 
cushioned, level-riding qualities. 

For increased safety, the newly engineered hydrau- 
lic brakes are extra large and self-centering—for 
positive quiet action and longer lining life. Still 
softer pedal pressure gives quicker, smoother stops. 
In fact, this youthful new car has more sales appeal 
on every count, making it the greatest Ford ever 
built. 

Ford was first with assembly line production of its 
1946 cars, in a genuine effort to speed reconver- 
sion. These assembly lines are now ready to 
produce a constantly increasing volume of cars 
next month and the month after. And still more 
in 1946 which is good news to all Ford dealers. 


There is a future with Ford. 


FORD MOTOR COMPANY 


saciniinanannan a 


HIGHLIGHT FEATURES OF 
THE 1946 FORD 


New smart styling! More streamlined than 
ever, with wider hood and massive bright 
horizontal grilles. 


Optional power plants. Two great econ- 
omy-proved engines: the new 100 horse- 
power V-8, an increase of 10 horsepower 
over previows models—and the advanced 
90 horsepower six . . . an exclusive Ford 
sales advantage in the low-price field. 


Two-tone interiors. Colorful, new fabrics, 
rich plastics, simulated leather trim = for 
utmost sales appeal. 


New springing! Thinner leaves—-and more 
of them—are used in the long slow-action 
springs. The result: improved level appear- 
ance—a real luxury side. 


New extra-big brakes. These self-center- 
ing hydraulics give smooth, quiet stops 
with soft pedal pressure—have longer 
lining life. 


Greater economy in gasoline and oil. Four 
rings on each piston. Specially hardened 
inserts on both intake and exhaust valves. 
Dual automatic spark control suits the 
spark to the load—permits top perform- 
ance on standard grades of gasuline 


tn your future f 


ce a. FORALTE LEE AE LEE EL ALLICLIS LLDPE ELI LAEDILOLOLERE RELL GAL LLDOLEE! YIULLELALS LES. A INCL S # 


, 





20 


DENVER. -. Colorado's highway 
advisory board last week asked the 
legislative interim committee to 
recommend the calling of a special 
session of the state legislature in 
the near future, and advocated a 
fifteen-million-dollar “long range” 
highway building program for 
Colorado. The board said “Colorado 
should spend 150 million dollars of 
state and federal funds in the next 
10 years on highway improvements 
if the state is to keep pace with 
highway improvements in other 
states.” 

Other recommendations made by 
the advisory board in a 17-page 
report to the interim committee, 
with which it conferred, are: 

1. “Tightening of gasoline tax re- 
fund regulations. 

2. “Revision of motor venicle li- 
cense fees. 

3. “Improvement of ton-mile tax 
collections on trucks. 

4. “State patrol financing, and 
reorganization of the motor vehicle 
department under a simpliiied ad- 
ministration.” 


MORNING 
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$15 Million Building Program 
Asked by Colo. Road Board 


In urging the committee to rec- 
ommend a special session of the 
legislature, the board said it cannot 
set up a highway budget until it 
knows that funds to match federal 
allocations for the postwar high- 
way construction program will be 
available. Gov. Vivian had suggest- 
ed to the board that matching 
funds could be provided either by 
use of the 30 percent share of 
gasoline tax revenues now going 
to the counties and cities, or by an 
appropriation from the state’s 12- 
million-dollar surplus, or by both 
these methods. He emphasized that 
no tax increase should be 1esorted 
to. 

The board, however, took the 
position that a 2-cent increase in 
the state’s 4-cent-a-gallon gasoline 
tax would be the most practical 
way to raise additional funds. In 
this connection, it predicted that 
improvements in postwar automo- 
biles will result in giving them 20, 
25 and 30 miles to the gallon of 
gasoline, and asked what will hap- 
pen to the state’s gasoline tax col- 


J. FRANK DURYEA, co-inventor, 
designer and builder of America’s first 
gasoline automobile in 1893, at the 
tiller of the 1896 Duryea car which he 
will drive in Chicago on Thanksgiving 
Day during the re-enactment of the 
country’s first automobile race, which 
he won 50 years ago in 1895 with his 
second car at seven miles per hour. 





lection then, if gasoline mileage 
goes up and the tax rate remains 
the same? 

The board charged that the state 
has been losing thousands of dol- 
lars under the present tax refund 
system and argued that collections 
of the mill-ton tax on commercial 
trucks are below what they should 
be. 


Car Jubilee in Chicago 


Program Set for Golden Anniversary of Autos; 
Race Planned for Thanksgiving Day 


CHICAGO. — The golden jubilee 
of the American automobile, to be 
celebrated in November by the Mu- 
seum of Science and Industry here, 
is attracting wide attention on the 
part of manufacturers. 

Many of the foremost names in 
the industry, including General Mo- 
tors, Studebaker, Champion Spark 
Plug and others, have joined with 
the Museum in staging an exhibi- 
tion that will trace the history and 
development of the automobile 
from its beginnings to the present 
day. 

The program will open Nov. 2 
and will be accentuated by a series 
of special events that will reach 
its peak in a re-enactment of the 
first automobile race on Thanks- 
giving Day, Nov. 22. 

While the re-enactment of the 
first race will mark the close of 
special activities incident to the 
Golden Jubilee, the exhibits will 
remain on display at the Museum 

until late winter. 

“Opening night” for the Ameri- 


SOMEBODY 18 GOING TOGELL 
4 HELLUVA LOT OF CARS /N 


NEW OALEANS 
by Advertising in 


THE TIMES-PICAYUNE and NEW ORLEANS STATES 


SUNDAY 


* 


EVENING 


* 


Representative JANN & KELLEY, Inc. 


can automobile was in reality a 
matinee performance. The family 
car, in the guise of the horseless 
carriage, made its bow to the pub- 
lic on Thanksgiving Day, 1895, at 


Chicago. &. 


It was presented by H. H. Kolh- 
saat, publisher of the Chicago 
Times-Herald, and the route laid 
out to test the practicality of mo- 
tor-driven vehicles started from a 
point just to the southwest of the 
Museum. It wound through the city 
of Chicago to Evanston and return. 

Upward of 50 inventors from 
many states enrolled as contestants, 
but when the time came only 11 
motor vehicles showed up at Chi- 
cago. Of these, six were able to 
arrive at the starting point on that 
snow-covered November morning. 
Two finished the course. 

The winner was the Duryea 
Motor Wagon, entered by the 

Duryea Motor Wagon Co. of 
Springfield, Mass., which made 
the run, a distance of 55 miles, 
in 10 hours and 23 minutes. 

The one that came in _ second, 
chugging up 11 minutes behind the 
winner, was the Mueller-Benz, en- 


) 
oo 


Y 
oe 
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try of H. Mueller and Sons of De-* 


catur, III. 


Maj. Lenox R. Lohr, president of @ 
the Museum of Science and Indus- ~ 


try, in describing the revival of the 
early race scheduled for Thanks- 
giving Day of this year said: 

“The inventors of those early 
cars, in many cases, had little re- 
ward for the time and work that 
they expended 
motor-driven vehicle. It is to pay 
tribute to these men and to the 
manufacturing processes that fol- 
lowed them, that the Museum o 
Science and Industry will hold its 
exhibition in November. 


a 


in perfecting the = 


“Their contribution to the new 


mode of transportation opened up 
territories in the United States at 
a rate of speed unprecedented in 
the annals of national history and 
immeasurably enriched the lives o 
the American people.” 


Ample Bearings 
For Auto Demand; 
Price Curbs Hit 


NEW BRITAIN, Conn.—Produc- 


tion of autos for civilian use need 


not be impeded by any delays i@= 


supplying the car industry’s de-. 
mand for vital ball and roller bear- 
ings since more than adequate pro 
duction exists, according to Mau- 
rice Stanley, chairman of the Anti, 
Friction Bearing Manufacturers 
Assn. 


= 


ss 


Speaking for Fafnir Bearing Cog 


located here, of which he is presi- 
dent, Stanley said, however, that 


the present OPA ruling on bearingg&= 


which calls for the sale of bearings 
at prices not in excess of the indus- 
try’s 1941 price level, does nq 
permit operation at a profit. 

He pointed out that since 1941 
labor costs have increased 40 per 
cent in addition to increases in the 
costs of raw materials and plan 
facilities. 

Stanley asserted that the indus- 


try faces no major reconversiogs, — 


problems since it requires no ré 
tooling nor machinery replace- 
ments and that it should have 
difficulty in supplying without de- 
lay the estimated 125,000,000 com- 
plete bearing assemblies require 
by the auto industry to meet its 
1946 goal of 5,000,000 new cars. 
The greatest immediate demar 
for ball and roller bearings, he 
stated, in the auto industry 
which 
bearings in every car. 


is 


Chandler-Evans Moves 


To West Hartford 
HARTFORD, Conn. 
vice-president and general manager 

of Chandler-Evans Corp., has a 
nounced that all operations wou™ 
be moved to plant of parent com- 
pany, Niles-Bement- Pond, at We 


a 


uses some 25 anti-frictic®— 


B. H. Gilpi@= 


Hartford. It is expected the tran? 


fer will be completed by Jan. 1. 


There will be no change in the segi_— 


arate identity of the products u 
the company. 

Gilpin also announced the a 
pointment of Alexander M. Wright 
as assistant general manager, and 


Floyd C. Gustafson as sales maGe—= 


ager of the corporation. 
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Studebaker’s Schedule 


One Car Per Minute, Tripled Truck Output in ‘ 
$16 Million Postwar Program Held on Coast 
™WSOUTH BEND. — Studebaker’s the current shortage of certain ma- SS ee ae ee 


F : : Be was given its firs riew 
determination to maintain its terials, it is doubtful whether we : aah A | 1946 satacndblie, when tusk dhaker 
eacetime rank as the largest a could take full advantage of the : , , 


'Ford Previews 


‘Of 1946 Models 


@endent automobile producer 
being backed here by a $16,000,000 
ostwar program that touches vir- 
"ually every department in_ its 
factory. 

Major points in plans released 
ast week by Paul G. Hoffman, 
president of the company, cover: 


1. Increased facilities through- 
out to make possible a consistent 
@rate of just under one passenger 
car a minute. (Although final 
assembly lines were geared to 
@his pace in 1941, the volume 
“could be held over only one 
work shift. Meantime, other de- 
-Syartments operated on two and 
three shifts to furnish parts to 
assembly lines.) 
2. Tripled commercial car out- 
put. 
-™ 3. Installation of batteries of fast, 
semi-automatic machinery. 
4. Resumption of foundry opera- 
ons with equipment that is far 
advanced over any previously 
_mvailable. The foundry was closed 

Suring the war. 

Confident that its program will 
—@ive the company an efficiency sec- 
ond to none in the industry, Stu- 
debaker has issued no extravagant 
Gales claims. Hoffman some itme 
ago disclosed a production goal of 

00,000 units a year. 

Hoffman emphasized that not all 
of the program would be completed 
_myhen new passenger cars go into 

Production early next month. 

“We do not expect, for example, 
=p have our new truck cab-manu- 
facturing and freight - receiving 
building ready before the end of 

e year,” he said. “However, with 


Pontiac Shifts 
one Managers 


n Sales Drive 


—*" PONTIAC. — Preparing for the 
greatest sales years in the divi- 
jon’s history, D. U. Bathrick, gen- 
Pral sales manager of Pontiac Mo- 
tor division, last week reported a 
esapalignment of managerial strength 
n three important Pontiac zones. 


A. C. Ditz becomes manager of 
e New York zone succeeding C. 
N. Kane who has been transferred 
9 the Boston zone. E. W. Norman, 
Who has been serving as Boston 
zone manager, moves to Chicago, 
ef@here he succeeds W. P. Winslow 
s manager. Winslow has resigned 
to become a Pontiac dealer in Chi- 
"ALO. 
Ditz, new manager in New York, 
=meturned to Pontiac Motor early 
is year after serving in the Sig- 
nal Corps. He has long experience 
smith General Motors and previous- 
served Pontiac as zone manager 
in Philadelphia, San Antonio and 
= arlotte, N. C. 


E. W. Norman, new Chicago 
manager, has been Pontiac zone 
anager at Boston and Portland, 
Ore. 


nited Tube Opens 
leveland Plant 


CLEVELAND. — United Tube 
Porp. of Ohio, manufacturer of 
welded mechanical tubing, an- 

punces the opening of a new plant 

2134 W. 53rd St. here. 

Production of mechanical steel 
nd alloy irrigation pressure tubing 
S already underway. According to 
G. W. Wattles jr., president, cor- 

ration’s new plant also contem- 
plates furnishing stainless and al- 
oy tubing for automotive and other 
elds. 


- 
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—#quare D to Double 


Plant in Milwaukee 
NEW YORK.—Square D Co. is 
ing steps to double the size of 
the present plant in Milwaukee, F. 
~—ih. Magin, president, has an- 
nounced. 
The Milwaukee operation is de- 
—weted to industrial electric motor 
ontrol and other electrical equip- 
ment. Construction of the addition 
sae il be started as soon as materials 
and labor are available 


facility before that time.” 


The factory’s conversion from 
military to civilian goods ranges 
from employe health safeguards 
to a widescale revision of depart- 
ments designed to smooth out 
and speed up processes. As de- 
scribed by Hoffman, the new lay- 
out coupled with new machinery 
will give Studebaker a productive 
system of “extreme power and 
accuracy.” 

Several of the manufacturing in- 
novations are the direct result of 
Studebaker’s billion-dollar contri- 
bution to the war effort; others 
stem from experience gained in 
wartime activities. In the class of 
the former is the extended Army 
truck assembly line that will now 
be applied to civilian commercial 
cars. Among many instances of the 


body plant 


building; 


inder blocks that copies in impor- 


tant pespocts the cylinder head 
machine of aircraft engine fame. 
Features of the converted plant 
layout will be the removal of all 
cast iron machining to a position 
nearer the foundry; 
that will pick up frames from the 
unloading dock and deliver them to 
the second floor of the assembly 
and a 1,000-foot flush- 
floor conveyor that will permit the 
latter is a machine for milling cyl- | selection and removal of any car 
on the final inspection line. 


BOTH THE interior and exterior topography of the Studebaker plant is 
undergoing revision as the company prepares to resume passenger car produc- 
tion next month. Added to car production facilities will be this two-story cab 
factory = receiving building. It is being erected adjacent to the present 


GM to Purchase 
Buffalo Plant 


BUFFALO.—The RFC in Wash- 
ington has confirmed the resale of 
the government-owned Chevrolet 
plant on E. Delavan Ave. to Gen- 
eral Motors. 

The RFC said the sale price 
was $2,550,000 while the govern- 
ment’s disbursements on the prop- 
erty were listed as $3,070,992. 


a conveyor 
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KARDEX converts 
STOCK BALANCES 


into ACTION... 





without computation ! 


PROVED in operation and praised 
by users* working under the stress 
of war production and reconversion! 


THIS is the Graph-A-Matic Com- 
puting Chart — the revolutionary 
record-keeping idea that ends the 
need for time-costly computation 
and laborious analyzing to obtain 
positive stock control. Users report 
over-all operating economies ranging 
as high as 50%! 

WITH the Computing Chart and 
Graph-A-Matic Signalling, stock 
control in the full meaning is accu- 
rate, certain and fast. And the 
‘“‘chart” idea is so simple, so flexible 
that the visible scales are re-set in 


seconds whenever conditions neces- 


en ee ee 


Co. last week held simultaneous 
‘showings of new models here and 
in Los Angeles. 

Newspapermen and 150 Northern 
California Ford dealers inspected 
| the new ‘46 Fords here, while 
nearly 200 dealers attended the pre- 
view at the Ambassador hotel in 
Los Angeles. 

Nelson F. Bowe, Los Angeles 
branch manager, and Arthur S. 
Hatch, regional sales manager, said 
public showings of the new Fords 
will be held as soon as shipments 
now en route to dealers have 
arrived. 

The ‘46 Fords will be unveiled 
simultaneously throughout the 
state, it was reported. Although 
no date has been set for this occa- 
sion, it is expected to be late this 
month. 


AN Want 
why not use 


Ads costs little 
‘em? See 


get results 
inside backcover 


USED! 1.. PROVED!!..PRAISED!!! 


eee | entance | 


USE THIS SECTION WHEN ORDER POINT” IS FROM 1 TO 
DO NOT USE AT ANY OTHER TIME 


a 


bes fart sal sel i 41 | 45 | se | 54 ff se | 63) os ise Loa] os] ra Je 


sitate the establishment of a new 
reorder point. 


TIME to reorder and to expedite, 
normal conditions, over-stocks and 
under-stocks — the needed and us- 
able data supplied by Kardex ‘‘Fact- 
Power’’—are seen clearly at a glance 
because they are in uniform 


pos 1110N. 


The proper action is sure to be taken 


at the proper time! 


GET FULL DETAILS. Management 
) Controller No. 708 describes 
in full this proved-in-use stock 
control method, with illustra- 
tions and details on promi- 
nent installations. Available 
from our Systems Research 
Data File at our nearest 
Branch Office or by mail from 
New York. 


*Prominent compan es whose names wil! be supplied on request. 


SYSTEMS DIVISION 


REMINGTON 


RAND 


315 Fourth Avenue, New York 10,N. Y. 
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The curtain is about to go up on the greatest automobile 
show in the history of the industry, and millions of Amer- 
ican motorists and prospective car owners are getting 
ready to be shown. . 2. The public wants a car that’s easier to operate, yet they 
also want a big car—so much so that approximately half 
They’ve had three years to think about the kind of post- the people interviewed were willing to sacrifice size for 
war cars they want . . . but what about the cars they’re maneuverability, while almost as many wanted a big car 
even at the expense of driving ease. 


going to get? 
Nash has both! A car that gets away fast, steers eas- 


A careful breakdown of every important national poll and ier, parks sharper and turns shorter than any other 
public opinion survey now shows specifically what the car of its size, with plenty of head-room, leg-room and 
public wants . . . and here, too, is the Nash answer to elbowroom for six big people. 


what they’re going to get in the very first Nash ‘600’ 
that rolls off the line: 3. The public wants an easier riding, more comfortable car, 
with improved ventilation and soundproof insulation. 


1. Every national survey and poll listed Economy as the Nash has all the bases covered. Independent coil spring 


most important single feature looked for in tomorrow’s suspension on all four wheels, for a floating ride over 
the most rugged roads. The finest conditioned air sys- 


automobiles. 
tem ever developed for an automobile, delivering fresh, 
draftless filtered air, thermostatically controlled. The 
‘ most efficient type of soundproof insulation yet devel- 
oped for a car, giving a quieter, more restful ride. 


The Nash “600” delivers 25 to 30 miles on a gallon 
of gas at moderate highway speeds. That’s a 500 to 
600-mile week end on a single tankful of fuel. 


Now add to such expected improvements as these the ad- 
vanced engineering that places the first Nash “600” ac- 


tually ahead of public thinking: 


It's the first truly lightweight big car, built of a single 
integral unit of welded steel, eliminating a quarter of 
a ton of dead weight, adding strength and safety and 

ending any possibility of body squeaks and rattles. And 
you can even deliver that car equipped with a built-in 
convertible double bed, turning the car into a sports- 


man’s dream! 


Yes—it’s time to talk about product . . . and Nash has 
plenty to say, both about the Nash “600” and the famous 


Nash Ambassador. 


NASH MOTORS 


Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


Tune in. Nash-Kelvinator’s hit musical program, Sundays 4:30 
P.M.EW.T. « 3:30P M..CW.T « 2:30P. M.,. M.W.T. 
1:30 P M., P.W.T. American Broadcasting Company 
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AT THE PREVIEW of the new 

Ford cars that was given the 
dealers in the Dearborn branch 
territory the other day--and at 
which Harold Turner, the new 
branch manager, was introduced 
to his dealers and to the local 
scribes—-I got an impression that 
a considerable change had taken 
place in the automotive dealer body 
during these war years. 

Normally—or before the war—at 
a party such as this one I would 
know a fairly high percentage of 
the dealers there, having kicked 
around this old industry of ours 
for a decade or two. But I only saw 
six dealers that I knew out of the 
350 that were there. I figured that 
either there were a whole lot of 
new dealers at the party or I had 
grown terribly rusty on the Dear- 
born branch dealer body during 
the past few years. 

* + * 

YEARS AGO I found out that 
one couldn't silver the mirror of 
trade opinion while sitting within 
four walls, so I learned to go out 
among the boys on the firing line 
and get to know them personally— 
get their confidence to the point 
where they would open their books 
to me to demonstrate by actual fig- 
ures the trends they saw coming in 
dealer operations. As a_ conse- 
quence, I built up quite a large 
dealer acquaintanceship within easy 
driving distance from Detroit at 
least, as well as among larger deal- 
ers across the country. 

Seeing only six dealers I know 
out of the hundreds of Ford dealers 
I have at least a nodding acquaint- 
anceship with in this Michigan- 
Northeastern Ohio region gave me 
quite a start, so I checked to see 
what had taken place. I found to 
my surprise that actually there 
were only 20 new faces in the en- 
tire crowd as against 1941—-so 
either I need new glasses or should 
start getting around more. Maybe 
both. But the fact that out of such 
a large group the wartime period 
had brought only 20 new faces into 
the picture, I feel is still worth re- 
counting. 

* * * 
cies greater emphasis and im- 
portance that the International 
Harvester Co. is placing on _ its 
truck department is again demon- 
strated in the appointment of my 
good friend Mike Peckels as ad- 
vertising manager. That isn’t his 
oflicial title by the way—his offi- 
cial title now is manager of the 
Consumer Relations department, 
which is a considerably broader 
job than is encompassed by most 

advertising managers. 

In putting Mike into this job, 
they have selected a man who not 
only knows the “harvester” end of 
the business but has had field and 
tleet experience in the truck busi- 
ness, who recruited two whole bat- 
talions of Harvester mechanics for 
specialized mechanical service to 
the Allies and who ran the com- 
pany's Detroit war products office 
for two years. 

Quite a well-rounded experience 
for the job of overseeing the com- 

(See TRUCKIN’, Page 35, Col. 1) 
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Commercial Car News 


A Regular Monthly section for the men who make, sell and service America’s 5,000,000 


Trucks, Buses and Commercial Vehicles. 


Strikes Impeding Truck Deliveries; 


Continued Conservation Necessary 


Decision to Leave 
Trucks in Europe 


Aids Dealers 


Surplus Army Vehicles | 
Will Be Allocated 
To Liberated Nations 


DETROIT. — Truck dealers 
who have been speculating 
as to what was going to 
happen to the truck business 
if the hundreds of thousands 


of military vehicles now in Europe 
would be brought back to this 
country and dumped on the Amer- 
ican market can now be relieved 
of any worry on that score. 

According to a recent release 
from Col. Thomas H. Nixon, ord- 
nance chief in Paris, these vehicles 
are going to be allotted to the 
governments on the continent for 
rehabilitation purposes. Of the 528,- 
382 vehicles said to be in the Euro- 
pean pool, 124,321 are two and one- 
half ton trucks. The balance are 
mostly jeeps and other types of 
vehicles. 

Many of these vehicles are said 
to be in poor condition, while ap- 
proximately 20 percent had been 
passed as fit for shipment to the 
Pacific zone of action. It now ap- 
pears that these vehicles as well 
will be held in the European pool, 
declared excess and offered for sale 
abroad. 

Even before the surrender of 
Japan it was stated that from 100,- 
000 to 150,000 vehicles would be 
turned over to the European gov- 
ernments. It is understood that 
while the Army policy on the dis- 
posal of these pool units is not 
definitely set as yet, some 82,000 
vehicles have already been ap- 
proved for disposal including 25,000 
two and one-half ton trucks. These 
will be disposed of at their present 
location. 

This will tend to set the pattern 
for the disposal of all military ve- 
hicles in the European area not 
needed for use in the occupation 
zone. Approximately 100,000 vehi- 
cles will be needed in.this work 
by our occupation troops. 

Indicative of what is happening 
are items that are appearing in 
the French papers telling of 6,500 
trucks being turned over to the 
French and that the Foreign Eco- 
nomic administration has said that 
3,245 trucks were being made avail- 
able to Holland in one group. 

From the Army’s_ standpoint, 
there are questions of economics 
and shipping space, aside from de- 
sire to help in the rehabilitation 
of Europe, which almost dictate 
that the vast bulk of the Army 
motor transport equipment remain 
abroad. 

Both Col. Nixon and Maj. Gen. 

(See SURPLUS, Page 32, Col. 5) 


WPB Ups Quota 
Of Truck Tires 
For September 


WASHINGTON. — To help meet 
heavy demands for bus and truck 
tires and cut increasing backlogs 
|of unfilled applications, substantial 
| additions to the September bus and 
|truck tire quotas were allocated by 
| WPB last week to OPA. 

Backlogs are due to applications 
exceeding monthly tire quotas of 

(See TIRES. Page 30, Col. 1) 


Weary 


Truckers Facing 


Blows Below Belt 


The trucking industry, which has been the real “whip- 
ping boy” of wartime regulations and shortages, continues 
to face trials and tribulations that would make most in- 
dustry executives wonder why they ever got into the 


business. 


But these men, heading one of America’s most impor- 
tant industries, have the intestinal fortitude and courage 
to take the grave and serious threats to the transporta- 
tion system of this country, in stride, and somehow over- 
ride each problem as it comes up. 

While it either broke or seriously crippled the for-hire 
haulers to continue full operations under the wartime 
shortage of equipment, repair parts and manpower, they 
continued to do their job valiantly. 

Now, with their equipment at the lowest operational 
ebb in history, and with depleted bank balances, they are 
faced with several new operational hazards that at the 
moment seem almost insurmountable. 

Two rate cases before ICC—one that asks for uniform 
minimum-maximum class rates for both truck and rail, 
and the other an ICC survey of the entire car transporta- 
tion rate structure—may drag along on the commission’s 
docket for months or even years, and all during this time 
the for-hire haulers most affected are prevented from 
making any readjustments in their business to rehabili- 
tate their equipment because of the uncertainty of how 
the commission will decide either case. 

And if that is not enough to completely floor them, 
these same for-hire haulers are faced with union driver 
demands that practically parallel the disastrous ‘“feather- 
bed” regulations imposed on the rails by the brotherhoods. 

Needless to say if we are to have a revitalized, efficient, 
truck transport system in this country to do its full share 
in aiding reconversion to peace, these operators need help 
—-not additional burdens at this time. 

If a truck market that represents approximately one- 
fourth of all of the trucks in operation is to continue to 
be a good market for our truck manufacturers, these rate 
cases must be settled equitably and quickly and union 
labor must be fair in its demands. 

There is an old saying that you can’t get blood from 


a turnip. 


The for-hire truckers “turnip” has been squeezed so dry 
that it is now nearly ossified—it badly needs a blood 
transfusion—or at least a fighting chance to regain some 
of its lost vitality before being bludgeoned any more. 


Truck Prices May be Left 
To Individual Makers 


WASHINGTON. — If recommen- 
dations of the commercial motor 
vehicle makers advisory committee 
are adopted, OPA will authorize 
reconversion pricing of commercial 
trucks on an individual manufac- 
turing basis instead of by group or 
an industrywide level. 

Observers at the recent meeting 
held here expressed the opinion 
that “OPA _ representatives ap- 
peared to favor the industry’s pro- 
posal.” 

It is the committee’s idea, it 
was stated, that OPA give each 
manufacturer the right to com- 
pute his own prices on new ve- 
hicles on the basis of his own 
direct labor and materials cost 
experience, including any in- 
creases since 1941. 

OPA promised to give the pro- 
posal “careful consideration.” A 
spokesman said there was a “fair 
chance” that a new pricing regula- 

jtion covering new commercial mo- 
‘tor vehicles will be issued similar 


to that for pricing new passenger 
cars. 

He pointed out that this would 
involve a good deal more admin- 
istrative work on the part of OPA 
than was necessary in the case of 
passenger cars because, while there | 

(See PRICES, Page 36, Col. 1) 





Repair Parts 


Also Affected 


Outlook for This Year 
Gloomy Unless Labor 
Peace Is Attained 


DETROIT. — Dealers who 
have confidently expected 
that before the end of theg 
year they would have plenty ~ 


of trucks to sell are likely » 


to be disappointed, according to 
the best advices gained from a 
round-robin survey of the industry 
taken last week. 

In addition, these dealers should 
advise their truck-owner customers 
to take “kid glove” care of the 
trucks they now own, as repair 
parts, now very short, are going 
to be much scarcer before the sup- 
ply gets better. If the present la- 
bor controversy goes into any 
lengthy period, the entire trucking 
industry is almost sure to be com- 
pletely bogged down for lack of 
parts before the end of the year. 

And not only are repair parts 
very short on a long list of critical 
items, but the flow of truck 
mechanics back into the dealers’ 
repair shops, from a national view- 
point, has been very disappointing. 
In spots, the dealers have been 
able to hire enough truck mechan- 
ics to bring them back to some- 
where near their prewar employ- 
ment, but generally this is not the 
case. 

The reason for the slowup in 
truck production has been that 
every manufacturer has had one 
or more of his suppliers tied up 
in strikes since the first of July 


and some were getting tied up S 


even earlier. 

This has resulted in truck manu- 
facturers not being able to even 
approximate producing the num- 
ber of trucks they confidently 
planned to produce earlier this 
year. One large manufacturer 
claims that in July his company 
was able to build but one-third ® 
the trucks scheduled for that 
month, in August but one-half and 
in September one - third rate. 
Strikes at one or more suppliers 
prevented delivery of some vital 
part that was needed to finish 
the trucks on the line. One large 
manufacturer had hundreds 
trucks sitting out in the yard ready 
for delivery except for one or two 
parts most of July and August. 


Another large builder of trucks 
has had his entire truck line 
shut down for five weeks because 
of a wildcat strike in the plant. 
Instead of the 7,509 trucks he 
hoped to build in that time, he 
was able to build less than a 
thousand and all of those were 
not completely finished. 

In the meantime, truck operators 

(Continued on Page 29, Col. 4) 


Rodgers Asks Lower Rates 
On Truck Financing 


SEATTLE.—A plea for lower in- 
terest rates on loans to the truck- 
ing industry was the topic of an 
address by Ted V. Rodgers, presi- 
dent of American Trucking Assns., 
at a meeting of motor truck oper- 
ators here last week. 

Pointing out that many truckers 
are now paying from 6 to as high 
as 12 percent interest on loans, 
Rodgers said he is bending every 
effort to swing bankers into grant- 


ing loans at 3% to 4 percent in- 
terest. 

Rodgers expressed optimism as 
to the outcome of his plea after 
previous interviews with Seattle 
bankers. 

He said the trucking industry 
plans to invest about two billion 
dollars in new trucks and other * 
equipment, shop and terminal im- 
provements. 
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RUCK SECTION 








LOUISVILLE, Ky.—Fear that a 
resolution introduced in Congress, 
Malling for an investigation of the 
holicy of the American Trucking 
Assn., may be part of a plan of 
ransportation Assn. of America 
o gain control of highway trans- 
portation, railroads, air lines and 
=—wpaterways, was expressed by Ted 

V. Rodgers of Washington, presi- 
dent of the truckers’ association. 


The group alleged to be seeking 
“integration” is a small but pow- 
ful lineup of financial interests, 
one of whose representatives is 
said to have sat with the sub- 
—Mommittee of House Committee on 
nterstate Commerce shortly be- 
ore the reselution was introduced, 
eaogers said in>.address to the 

Transportation club here recently. 


Predicting that such a plan, if 
Successfully completed, would re- 
sult in a virtual monopoly of trans- 
ort, Rodgers advised that return- 
ing veterans might just as well 
drop any intentions of making ca- 
eers in transportation. - 


“We have had a most success- 
ful year in having load limits 
boosted and reciprocal agree- 
ments between states adopted. 
States which have increased lim- 
its in 1945 are Illinois from 36,- 
000 to 72,000 pounds, South Caro- 
—@ lina from 40,000 to 50,000 pounds, 
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Doran Returns 
| To Head GM’s 


| Fleet Division 


= DETROIT. — Reappointment of 
Felix Doran jr., as general man- 
ager of the Fleet division of Gen- 
bral Motors, was announced last 
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| week by C. E. Wilson, GM 
president. 
Doran returns 


to GM after 2% 
years of service 
as an Army Ord- 
nance lieutenant 
colonel. 

W. L. Shaffner, 
who has been 
acting general 
manage tf, 
resumes his posi- 
tion with the di- 
vision as director 
of national users’ 


Felix Doran jr 


sales. 

Doran announced the reopening 

; of six zone offices of the Fleet 

- division with two zone managers 

returning to their prewar positions, 

— and the appointments of six new 
men to other field positions. 


= C. E. Chambliss jr., has taken 
over responsibilities as manager of 
the Fleet division’s Pittsburgh zone 
_ —Moffice, a position he held for nine 
years before civilian service with 

the Army Signal Corps. 


- Lieut. Col. Norman D. Atkins, 

" who was St. Louis zone manager 

prior to the war, has returned there 

2 to direct the reopened office. The 

reopened zone office at Houston 

—Mwill have as its manager William 

D “~R. Adams, who before the war had 

served with the sales division of 

=4— Chevrolet for 14 years in the South- 
west. 

George V. Kieffer, who joins GM 
from a wartime position as super- 
visor of motor vehicles for Pills- 
bury Flour Mills, Inc., has been 
named Minneapolis zone manager 
for the division. Amos T. Crowl, 
who will reopen the Los Angeles 
zone office as zone manager, served 
with the Chevrolet Sales division 
in various assignments on the Pa- 
cific Coast from 1928 to 1941. 

The new zone manager at Boston, 
Maj. O. S. Grunden, recently re- 
ceived an honorable discharge from 
the Army Air forces. 





B. C. Railway Plans 
To Buy 25 Buses 

VANCOUVER, B. C. - 
order has been placed by the Brit- 
ish Columbia Electric Railway Co. 
for 25 new gasoline buses. Twenty 
of the units have been ordered 
from the Canada Car & Foundry 
Ltd., at Fort William, and five 
from the Twin Buses plant at 
Akron, O. Delivery is expected by 
the end of this year. 


Tentative | 


There’s Monopoly in the Air... 


_LJruckers’ Head Hits 


.S. Investigation 


Tennessee from 30,000 to 42,000 
pounds and Texas from 38,000 to 
48,000 pounds,” Rodgers said. 

Because Kentucky has the lowest 
load limit of any of the states and 
the highest percentage of com- 
munities without rail facilities 
Rodgers urged the 40,000 pound 
limit, a wartime measure, be re- 
tained. Most states have an 18,000 
pound axle limit but Kentucky has 
18,000, gross. About 66 percent of 
the state’s communities have no 
land service except that provided 
by trucks and buses. The national 
average is 42 percent. 


With one-fourth of the trucks 
on farms, he continued, 98 percent 
of everything grown is moved 
either all the way or partially to 
markets by motor transport and 
49 percent of the largest cities in 
the nation get 100 percent of their 
milk by truck. 
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MIDLAND 
AIR and VACUUM 
POWER BRAKES 
for All Trucks and Buses 


2-Speed Axle = 


AUTOMOTIVE NEWS, SEPTEMBER 24, 1945 


_JACK FROST, Frost Motor Co., Atlanta, Ga., delivers a new Ford truck to 
Sgt. Man Mountain Dean, the famous “hospital who is on the physical recondi- 


tioning staff of Wakeman convalescent hos 
his Army service in 1906. He joined up again after Pearl Harbor. 


ital. As Frank Leavitt, Dean began 





Timpte Brothers 
Win E Award 


DENVER.— The Army-Navy E 
award was presented to Timpte 
Brothers, manufacturers of trailer 
and truck bodies last week. T. C. 
Timpte, general manager, accepted 
the flag on behalf of the manage- 





Shovel 
Control 


\ 








or bus door. 


ment and J. T. Johnson accepted 
the E pins on behalf of the em- 
ployes. 

The company designed and built 
a special all-steel body for textile 
and clothing repair units and for 
use as a quartermaster laundry, 
shoe repair and sterilization unit. 
It also produced six-ton vans, 10- 
ton cargo trailers, and pole trailers 
for the engineer corps. 


does occur. 


or in operation. 


THE MIDLAND STEEL PRODUCTS CO. 
10607 MADISON AVENUE »* 
Export Department: 38 Pearl Street + New York City 


~|Raise Granted 


To Washington 


= 

Truck Drivers 

SEATTLE.—Aftermath of the 
labor conference, recently held in 
Wenatchee, Wash., by the Wash- 
ington Motor Transport Assn., in 
lieu of its annual convention, is an 
agreement with Joint Council No. 
28, Teamsters Union, providing for 
an increase of 50 cents per day for 
line haul drivers and for Seattle 
pickup, delivery and platform men. 

President S. S. Eland, newly 
elected head of the state group, 
announced appointment of an im- 
portant committee to study and re- 
port every 60 days on truck equip- 
ment and maintenance. L. A. Strain 
of Petroleum Transportation, Se- 
attle, is chairman. Other Seattle 
members are John McDonald, Pa- 
cific Highway Transport; George 
Eastes, Lee & Eastes; John Holly, 
Consolidated Freightways; R. J. 
Monroe, Inland Petroleum Trans- 
portation; Louis Manlowe, Man- 
lowe Transfer; Spokane, Grover C. 
Ealey, Inland Motor Transport: 
John Manlowe, United Truck Lines 
and Harold Guess of Consolidated 
Freightways. 












You will seldom if ever need emergency service for any 
Midland equipment whether power brakes on trucks or 
buses, or the control on a power shovel, two-speed axle 
But the fact that Midland has one or more 
fully equipped distributors in key cities all over the country 


assures you fast, satisfactory service if an emergency 


Midland products plus Midland service is a dependable 


safeguard for your equipment wherever it may be rolling 


CLEVELAND 1, OHIO 


NOTE: A newly acquired plant makes it possible for us to consider the postwar manufacture of o 
few items in household or office appliance, automotive or mechanical fields, in small of medium 
size fabrications. We invite inquiries to MIDLAND NEW PRODUCTS DEPT, ot the above address. 


MIDLAND 
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Idaho Hears 
Truckers’ Plea 
For Rate Boost 


BOISE, Id.—Idaho’s State Public 
Utilities Commission has taken un- 
der advisement without briefs a 


proposal by motor freight carriers | | 


to increase by 5 cents per hundred- | 
weight their rates on_ interstate 
shipments below 5,000 pounds. 

A day was spent by the commis- | 
sion hearing arguments of the} 
truckers for the increased rate or 
surcharge which will remain effec- 
tive only until Jan. 1. The Inter- 
state Commerce Commission has 
approved such a surcharge until 
that time, as have the Oregon and 
Washington commissions. No ship- 
per or other person appeared be- 
fore the Idaho commission to pro- 
test against the proposal. 

Arguments for the carriers were 
led by K. Tracy Power of Denver, 
manager of the Rocky Mountain 
Tariff Bureau, who contended that 
the increase was necessary because 
of increased costs of terminal han- 
dling of small shipments. 

Adrian Curtis, Pocatello, of the 
Garrett Freight lines, and A. L. 
Mong, Salt Lake City, of the Ar- 





Then, 


I 


best business in the world. 


AUTOMOTIVE NEWS, SEPTEMBER 24, 1945 


MEN AND WOMEN of GMC Track & Coach division join in celebrating the 


production of the final six-wheel drive military truck to roll 


off the assembly 


lines. GMC started building military trucks in wartime volume in May, 1939. 
During the period of the war nearly 600,000 military vehicles of various types 
were produced. Often referred to as ‘“‘the Workhorse of the Army,’’ the famous 
2'2-ton ‘six-by-six’’ accounted for more than half a million of the total. All 
military production has now stopped at GMC Truck & Coach, the last am- 


Pphibious ‘*Duck”’ having been shipped from the factories in Pontiac on Aug. 30. 





rowhead Transportation Co., said 
their operating ratio now stood at 
105 points. In other words, their ex- 
penses were five points greater 
than income. 


Also appearing in favor of the 
proposed increase were Fred C. 
Liebold, Portland, Ore., for Con- 
solidated Freightways; O. W. Cra- 
ven, Pocatello, for Orange Trans- 


MUST have been just plain crazy, wanting to quit our 
truck operation. You were right when you said it’s the 


Uncle Sam has taught me plenty 


about motor transport—and believe me, that’s where my bread 
and butter are coming from when I get home. 


“I’ve seen what the Army is doing with military vehicles 
that fic the job, and common sense tells me that we can do 
the same thing with commercial vehicles. Just think of the 
task to be done, putting the world back together again— 
and try to imagine doing it without trucks. 


“Yes sir, from away over here I can see that more and more 
trucks are going to be needed to move an even bigger share 
of the nation’s goods, quicker and at lower cost. I’m convinced 
that the best opportunity in the world for a guy like me is 


right back where I started. 


That’s why I am looking forward 


to the time when I can come back and help build our little 
Operation into something really big.” 


MOTOR TRANSPORT offers real opportunities for new thou- 


sands in America. 


Regardless of what your hauling operation is — whether 


it is one of local delivery, inter-city freight hauling, logging, 


portation Co.; Wade Campbell, 
Boise, for Gibbs Truck Lines, and 
Ernest O. Milner, Boise, for Milner 
Truck Lines. 


“WE ARE GLAD TO REPORT that we 
have had quite a few replies to this ad- 
vertisement, and believe that we can se- 
cure the equipment we wanted from one 
of the firms we heard from.'’—Webster 
Motors Ltd. (Chevrolet-Oldsmobile-Cadil- 
lac), Sherbrooke, Que. 


In East-North- 


By Mel Humphrey 
Staff Writer 

DETROIT.—One-third of the 
152,220 commercial car casualties 
effected during the war period 
throughout the United States (Com- 
mercial Cars in Operation, 1944-41, 
AvuTomoTIve News, Sept. 10) was re- 
flected in the East-North-Central 
geographical area, with a decline of 
51,737 units. 


States in this area include Ohio, 
Illinois, Indiana, Wisconsin and 
Michigan. In 1944, this area had a 
total of 799,908 commercial cars in 
operation, as against 851,645 units 
in 1941. 

In contrast to a general decline 
in the number of trucks operating 
throughout the country, two geo- 
graphical areas showed a combined 
gain of 20,279 units. The two areas 
include the South Atlantic states 
and the Mountain states. 

South Atlantic states are Dela- 
ware, Maryland, District of Colum- 
bia, Virginia, West Virginia, North 


4 wrote a letter to the old indtte 


handling petroleum products or delivering farm products 
to market—manufacturers will be ready with a wide selection 
of vehicles to fit your job. And Timken will be ready with 


improved Axles and Brakes, backed 


by 39 years of Axle Engi- 


neering experience, to meet the requirements of every vehicle 


manufacturer. 
Michigan. 


The Timken-Detroit 
Wisconsin Axle Division, 


Axle Co., Detroit 32, 
Oshkosh, Wisconsin. 


TIMKEN 


AXL 


THE TIMKEN-DETROIT AXLE COMPANY, DETROIT 32, MICH. 


WISCONSIN AXLE DIVISION” - 


OSHKOSH, WISCONSIN 


TRUCK SECTION, 


Truck Mortality 


One-Third of U. S. Commercial Car Casualties 


Central States 


Carolina, South Carolina, Georgia” 


Florida. 


Comprising the Mountain states@ 


are Montana, Idaho, Wyoming, 
Colorado, New Mexico, Arizona, 
Utah and Nevada. f 


Commercial cars in operation in 
1944-1941, as broken down into geo- 
graphical areas, are as follows: 

New England— Maine, New 
Hampshire, Vermont, Massachu- 
setts, Rhode Island, Connecticut, 
1944 — 269,459, 1941 — 293,123, down 
23,664 units. 

Middle Atlantic—New York, New 
Jersey, Pennsylvania, 1944—698,916, 
1941—746,808, down 47,892 units. 

South Atlantic — (States listed 
above), 
up 8,166 units. 


East-South-Central — Kentucky, 
Tennessee, Alabama, Mississippi, 
1944 — 265,736, 1941 — 270,488, down 
4,752 units. 


West-North-Central — Minnesota, 
Iowa, Missouri, North Dakota, 
South Dakota, Nebraska, Kansas, 
1944 — 606,704, 1941 — 611,436, down 
4,732 units. 


1944—532,277, 1941—524,009,¢ 


West-South-Central — Arkansas,% 


Louisiana, Oklahoma, Texas, 1944— 
501,629, 1941—517,226, down 15,597 
units, 


Mountain States—(Listed above), 
1944—243,977, 1941—231,864, up 12,113 
units. 

Pacific States—California, Oregon, 
Washington, 1944 — 501,315, 1941 — 
505,161, down 3,846 units. 


Smith Becomes 
Head Engineer at 
Ward LaFrance 


ELMIRA, N. Y. Carlisle F. 
Smith has announced his accept- 
ance of an executive position at 
the Ward LaFrance Truck division 
of Great American Industries, Inc., 
and his resigna- 
tion from the 
American La- 
France Foamite 
Corp. At Ward 
LaFrance he will 
be executive en- 
gineer. 

Smith’s services 
were requested 
some months ago 
as a_ technical 
consultant in 
connection with 


Cc. F. Smith 


secret Army En- © 


gineers Intelligence to be investi- 
gated in Germany. He has just 
returned from that investigation. 


Smith has had 25 years’ experi- 
ence in the fire apparatus and 
automotive industry as an engineer 
and executive. For 11 years he was 
ranking manufacturing executive 
of American LaFrance as factory 
manager and vice-president. 

Additional executive appoint- 
ments at Ward LaFrance include 
that of D. L. Gundry as chief engi- 
neer of the Motor Truck division. 


Harvester Plans 
Canadian Addition 


VANCOUVER, B. C. — Interna- 
tional Harvester Co. of Canada, 
Ltd. plans to erect a new plant 
in Vancouver, B. C. The site has 
not yet been decided upon. 

Present combined floor space of 
the firm’s operations will be quad- 
rupled to cover approximately 75,- 
000 square feet, to house new of- 
fices, truck service station, ware- 
house and showrooms. The show- 
rooms will be designed to display 
trucks, refrigeration equipment, 
tractors, farm implements and oth- 
er products. The special truck serv- 
ice station will have a _ parts 
department adjacent. 


Philadelphia Transit 
To Buy 570 New Buses 
PHILADELPHIA. — In announc- 
ing plans for a $19,500,000 expan- 
sion program, the Philadelphia 
Transportation Co. disclosed that 
over a five-year period it expects 
to acquire 320 motor buses, 300 
street cars and 250 trackless trol- 
leys. Orders for some of the equip- 
ment already have been placed 
with ACF-Brill Co., of Philadelphia. 
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N. D. Dealers 
Buy 27 Trucks 
* aw. AtU.S. Sale 


AMERICAN 
FARGO, N. D.—W. B. 

| who had charge of the sale of 
| Army surplus trucks sold by the 
| Office of surplus property at Camp 
Grafton, N. D., said last week that 
only four were purchased under 
ceiling prices. 

Of 64 state dealers registered, 21 
were awarded one unit each, three 
dealers getting two each. The sale 
totaled $23,855, an average of $884 
each. 

“As a result of our ad in Automotive News, 


the Rolls-Royce was sold. I might add 
that we received 12 other inquiries about 


o Protect Majority... 


“Truckers Seek to Halt 
Wyoming Violations 


CASPER, Wyo. — In protesting |the laws “to the letter.” A large 
Against recent assertions by several | majority of Wyoming truckers are 
state officials that numerovs viola-|paying their compensatory fee 

ons of Wyoming trucking rules|taxes to the penny, he added. It 
were being committed, the Wyom-|is not collected but paid dircctly to 
ing Trucking Assn. suggested/the state without cost. An _ in- 

ethods to combat alleged viola-|crease of more than $47,000 from 
tions. Jan. 1 through Aug. 31 was shown 


Matt Grishaber of Casper, secre-|in state commercial vehicle com- 
Ary of the association, said the pensatory fees from trucks and 
group resented the implications di- | buses using state roads. A total of 
<icted by the state highway depart- | $324,684 was collected during the 
ment toward “the large majority|eight-month period, as ccmpared 
of Wyoming truckers for violations | With $287,145 in the corresponding 
=<@@ a small minority in the busi-|period last year. 
ness.” 
At the suggestion of J. R. Brom- 
ly, superintendent of the Highway 
Department, Wyoming officials 
pnnected with the operation of 
ucks on state roads met recent- 
ly to consider more rigid enforce- 
ss@ent of trucking rules in an at- 
empt to reduce the “large number 
of violations reported.” 
Declaring that the truckiag asso- 
ciation was heartily in accord with 
fforts of the department to collect 
Pvenue due from truck operators, 
Grishaber added that the group 
ould lend its entire support to the 
State in such a movement. 
“Duplicate use of Public Serv- 
e Commission plates could be 
eliminated by the state highway 
dJepartment by “a simple arm- 
hair maneuver,” he pointed out. 
The department is informed of 
ck ownership through licen- 
ses, and a routine check would 
disclose whether an equal num- 
pr of PSC plates had heen 
ssued. 
Noting also that state officials 
“3d complained that some truck 
owners had remodeled their trucks, 
macreased their weight, and paid 
ly on factory weight, he said re- 
quirements of current scale receipts 
weight would correct that. 
The association’s purpose is to 
bave its members, comprising vir- 
aApally all of the established truck- 
operators in the state, compiy with 
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MARKING THE FIRST time that furniture has been flown across the United 
States as a routine moving venture, this huge American Airlines freighter, 
Model 39, dwarfs on the two big Mack trucks that moved the cargo right to 
the loading stage of the ship. The 18,000 pounds of bulky furnishings from 
four six-room apartments filled 3,000 cubic feet of cargo space on the four- 
engine experimental airship which left New York's LaGuardia Field late in the 
evening and unloaded in Los Angeles early the next morning. Part of an experi- 
ment to see if large-scale air freight shipments pay off, the big ship flies nine 
tons of fruits and vegetables to Eastern cities four or five times a week and 
carries a variety of cargoes on the return trip. In its own way this initial oper- 
ation foreshadows the complementary roles of trucks and planes in future long- 
distance, high-speed freight hauling. 


this car. Five of these from states other 
than North Carolina and seven from this 
state.’’ Thos. L. Black, manager, Pine- 
hurst Garage Company, Inc. (Chevrolet). 
Pinehurst, N. C 
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ack Expects 
916 Output to Set 


ff eacetime Record 


NEW YORK.—Increased produc- 
pn of Mack trucks is now under- 
Way following complete lifting of 
wartime controls on civilian truck 
— put, according to A. N. Morton, 
vice-president in charge of produc- 
ion of Mack Mfg. Corp. 
sm During 1946, Morton said, Mack 
expects to manufacture more 
—Micks, buses, fire apparatus and 
arine engines than in any prewar 
year. 
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Protected Territory open to dealers on 
$s all new Steel utility Trailer. New 
ces. Splendid Profit. 

RETAILS AT $159.50, Plus Tax. 

For further details write 
» Michael Parmet, Sales Manager 


HENRY SPEN & CO. 
341 1ST AVE. NEW YORK, N. Y. 
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Standard Equipment 
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Bendix-Westinghouse points proudly to thousands 
of Air Brake and Air Control installations which 
have performed such a vital role by adding im- 
measurably to the efficiency and economy of those 
various units engaged in highway maintenance 
* Although it is a far cry from today’s summer 
sun to the snow-clogged roads of winter, 
Bendix-Westinghouse accepts this opportunity to 
congratulate the men who are engaged in this 
around-the-clock service. Theirs is a Herculean 
task all too often overlooked and one which shows to 
such splendid advantage the rugged dependability of 


genuine Bendix-Westinghouse Controls under the 
most grueling conditions of operation * Naturally 
your service is different, but it’s a safe bet that gen- 
uine Bendix-Westinghouse Air Brakes hold many ad- 
vantages you may be missing * Specify this “World 
Standard of Safety” when ordering new equipment 
or modernizing units now in service. See your near- 
est authorized Bendix- Westinghouse Distributor... 
he’s a good man to know and one whose broad 
knowledge of controls is yours without obligation. 


BENDIX-WESTINGHOUSE AUTOMOTIVE 
AIR BRAKE COMPANY... ELYRIA, OHIO 


AIR BRAKES 


AND PNEUMATIC CONTROL DEVICES 
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Lease Terminations Near... 


DPC Trucks Raise 
Disposal Problem 


WASHINGTON. One of the 
problems arising out of the end of 
the war, according to the Truck- 
Trailer Manufacturers Assn.,_ is 
that of disposing of nearly 1,400 
trucks and trailers purchased and 
leased to truck operators by the 
Defense Plant Corp. Of this total, 
the association points out, some- 
what over 700 are truck-trailers. 

The vehicles, it is explained, were 
leased to operators who had to 
have more equipment to transport 
war-essential cargo but who were 
unable to finance the purchase 
through normal channels. In each 
case, ODT certified the need to 
DPC, and in general has been con- 
sidered the sponsor of the program. 

In a statement week, the 
association said: 

“The lease agreements terminate 
30 days after the signing of an 
armistice or a surrender, and since 
the surrender occurred on Sept. 2? 
the lease agreements are supposed 
to terminate Oct. 2. ODT, how- 
ever, has requested DPC to extend 
the leases until Nov. 30 in order 
to give the operators more time to 
arrange either to purchase the 
equipment or to replace it, where 
necessary. 

“All of the lease agreements con- 
tained some provisions for the op- 
erator to purchase the equipment 
at the termination of the lease. If 
DPC extends the leases until Nov. 
30, it will be with the understand- 
ing that all equipment will be 
either purchased by the operator 
or turned back to DPC within the 
period of the extension; i.e., there 
will be no further extension. 

“If the trucks and trailers are 
turned back to DPC, it is oxpected 
that they will at once be declared 
surplus property and turned over 
to the Department of Commerce to 
be sold. It is likewise understood 
that, when these vehicles are sold 
either by DPC or by the Depart- 
ment of Commerce, the price will 
be the full OPA ceiling price.” 

The said the 


last 


association only 


Texas Keeps 
Truck Weight 
At 24 Tons 


XUSTIN, Tex. 
earlier opinions to State 


In revising two 
Highway 
Engineer D. C. Greer, Texas At- 
torney General Grover Sellers ruled 
recently that registrations should 
be refused on trucks with gross 
weights above 48,000 pounds. 

The opinion answered questions 
from Greer concerning registra- 
tion of vehicles which 
have purchased from the Army and 
Navy, 
without load exceeded the 38,000- 
pound limit in effect before Sept. 
i, when a 1945 statute raising the 
limit to 48,000 pounds became op- 
erative. 

Sellers said each truck, truck- 
tractor, trailer or semi-trailer must 
be registered separately. Whenever 
two or more units used together 
weigh more than 48,000 pounds, he 
suid, they can travel on Texas 
hignways only upon special per- 
mission for overweight loads. Like- 
wise, when the combined length of 
such equipme nt used together ex- 
ceeds the legal length limit, it can 
travel only upon special permission. 

When two or more units are con- 
nected for a trip under special 
permit, one permit can cover the 
Whole combination, the opinion 
added 


franklin Joins 


% Ve 

Fruehauf-Cincy 
. 

CINCINNATI —A. G. Russ, 
branch manager of the Fruehauf 
Trailer Co., here, announces the ap- 
pointment of Cliff Franklin to its 
sales organization. 


local 

Franklin, 
in motor transport and trailer cir- 
cles throughout the Cincinnati 
severed his connec- 
mobil 


irea, recently 
tion with Trail 


civilians | 


including some whose weight } 


known for many years | 


exception to this rule wouid be if 
the equipment was sold direct to 
the operator, and then only if the 
depreciation provisions of his pur- 
chase agreement result in a slight- 
ly lower figure. If the operator 
decides to exercise his purchase 
agreement, he must buy all of the 
trucks and trailers covered by his 
agreement. He cannot pick and 
choose. 


Prewar Truck Limits 


Requested in Colo. 

DENVER.—State highway ad- 
visory board has asked Gov. 
Vivian to rescind his 1943 emer- 
gency proclamation on weights 
and lengths of trucks, Erskine 
R. Myer, Denver board member, 
revealed last week. 

Revocation would return truck 
lengths and weights to specifica- 
tions set by state legislature. 
The governor’s proclamation al- 
lowed large increases in load 
limits for Colorado truckers as 
@ War measure. 


N. C. Truckers 
Name Burton 


At Convention 


MYRTLE BEACH, S. C.—At the 
conclusion of the North Carolina 
Motor Carriers Assn. convention 
here last week, C. S. Burton, of 
Greenville, was named president of 
the organization. 

Other officers elected include R. 
L. Brinson of High Point, first 
vice-president; Mayor George Lentz 
of Winston-Salem, second vice- 
president; T. L. Outlaw of Raleigh, 
reelected secretary-treasurer. 

In addition to the election of 
officers, 35 members of the associa- 


TRUCK SECTION 


tion were named to the board G: 
directors. 

Speakers at the convention i 
cluded John V. Lawrence, general 
director of American Truckers 
Assn., and A. H. Graham, Nort 
Carolina Highway Commission 
chairman. 


$60,000 Fire in N. C. 
CHARLOTTE, N. C. — Three buse@® 
two of which were new, were lost in-a 
$60,000 fire in the garage of Carolina 
Coach Co. here Sept. 6, according to J 
Thayer, manager. The blaze start 
when a bus backfired and caused fumes 
from gasoline, eg used to fill an- 
other bus, to catch fire, it is said. 
“OUR ADV ERTISEMENT IN YOUR Dealer 
Want Ad Dept. was helpful and it w 
not be necessary to repeat.’’—Floyd @a 
Johnson (Studebaker), Mt. Pleasant, Mic 
a* Want Ad Dept., Inside Back Cover 
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I; is on large volume assembly operations 
that this approved blind riveting method pays its richest dividends 


—by speeding up assembly and eliminating time-consuming 


operations... And no less vital, Clark Blind Rivets open up 


vast new fields of product design by removing the 


riveting methods. 


restrictions imposed by conventional 
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North Dakota Extends 
Reciprocity Pacts 


BISMARCK, N. D.—Gov. Fred G. 
Aandahl has issued an executive 
order extending to common car- 
riers motor vehicle fee reciprocity 
agreements between North Dakota 
and other states. 

The order amends a fee reci- 
procity agreement issued July 30, 
1943, by the late John Moses, then 
governor of North Dakota. The 
Moses order extended reciprocity 
in the matter of motor vehicle fees 
only to the state of South Dakota 
and excluded common carriers from 
its provisions that, if like reciproc- 


een 


METAL SPOKE geese wm 


ROM La laa) 


oe > ~ \ ~ a 
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ity was granted, motor vehicles 
registered in South Dakota could 
operate in North Dakota on inter- 
state business without securing 
North Dakota permit licenses. 

Through subsequent orders Gov. 
Moses extended the reciprocity to 
Ohio and Indiana, with the new 
order by Gov. Aandahl extending 
the offer of reciprocity to all states, 
as well as permitting its extension 
to common carriers. 

The order just issued by Gov. 
Aandahl fixes the termination date 
of the entire reciprocity program 
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RIVET GUN EXERTS 


A 4-TON PULL TO SET 
A546” DIAMETER RIVET. 


OTHER SIZES 
PROPORTIONATE. 


FORMATION OF THE RIVET STARTS 
WHEN TRIGGER IS PRESSED. 


“ys” GUN DISENGAGES 


AUTOMATICALLY. 
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as June 30, 1947, unless sooner ter- 
minated by gubernatorial order or 
by Congressional declaration of 
termination of the war. 

Gov. Aandahl said the extension 
of the reciprocity program to com- 
mon carriers is expected to in- 
crease revenue to the state high- 
way department from truck fees by 
some $11,000. He explained this was 
because companies with headquar- 
ters in North Dakota will license 
all of their vehicles in North Da- 
kota instead of licensing some of 
them in other states. 


‘SOMETIME AGO, YOU RAN AWN AD for 
me relative to hydraulic brake fluid. I 
sold more brake fluid through the ad run 
in your paper than any other medium.’’— 
Box Number Advertiser. 


am Want Ad Dept., Inside Back Cover 
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Continue Conservation!! 


Strikes Cut Deliveries 


To Truck Dealers 


(Continued from Page 24) 


who had been promised new ve- 
hicles early this fall are trying to 
make their old worn out vehicles 
do a major transportation job. 
Parts for vital wearing parts have 
been practically non-existent be- 
cause of strikes in the parts manu- 
facturers’ plants or because of 
strikes in the foundries that turn- 
ed out the castings for them. 


USES LBS 


THE PIONEER 
BLIND RIVETING PROCESS 


Driven from one side only —a rivet in one 
re Pt Modi Mt eee Mico lal: mk 
than the conventional type. 

te CUCM ult Med OM uc eer 
assembly costs — makes possible simpler, 
stronger, more practical designs. 


For blind riveting “know-how?’ talk with 


the Men of Clark. 


CLARK EQUIPMENT COMPANY 


Buchanan, Michigan 
Alse BATTLE CREEK...JACKSON...AND BERRIEN SPRINGS, MICHIGAN 


; In many lines, such as brake 
master cylinders the unit exchange 
and rebuilding program has had to 
be abandoned. Unless the repair 
shop has sufficient men to over- 
haul the unit immediately, the ve- 
|hicle has to be tied up while the 
junit is repaired. 

Even plants that are all ready 
to go ahead on maximum civilian 
production are stopped because 
of their inability to get addition- 
al employes even though approxi- 
mately two million erstwhile war- 
workers are now walking the 
streets. 

One plant that needs to double 
its present working force has not 
been able to get one-tenth of the 
number of men it needs. The em- 
ployment office reports that al- 
though it is using every known 
means of hiring additional men, 
the results have been discouraging. 

A very high percentage of the 
people that come to the employ- 
ment office either turn jobs down 
as soon as they are told what the 
work and pay is or do not show 
up for work after agreeing to 
come on the job. A_ high per- 
centage that are hired and go to 
the company doctor for a physical 
check-up never come back from 
the doctor's office. 

It isn’t because this firm is pay- 
ing less money than it did in 1941; 
present pay rate is fully 25 percent 
higher than prewar. The employ- 
ment manager has come to the 
conclusion that people who can 
draw $25 a week unemployment 
compensation for 26 weeks after 
being laid off, as they do in Michi- 
gan, just don’t want to work and 
would rather take the lay-off as a 
vacation on compensation pay. 

With these conditions facing 
the industry and the truckers of 
America, it is easily seen that 
this country faces a very serious 
transportation crisis this fall— 
possibly a more serious crisis 
than we have had any time dur- 
ing the war. 

The need for continuing and em- 
phasizing the wartime truck con- 
servation program is vital if it is 
not going to affect our entire na- 
tional economy from merely the 
standpoint of transporting vital 
food stuffs, coal and other prod- 
ucts that must be hauled if our 
economy is to be kept going. 

In addition to the detrimental 
effects of these strikes in the 

|plants and their consequent end 
result in less repair parts and no 
new vehicles, other strikes that are 
brewing and have (flared out 
among drivers will also further 
confuse and bog down our trans- 
portation. One of these here in 
Detroit is the strike of gasoline 
haulers that already is claimed to 
cut off the delivery of approxi- 
mately 75 percent of the city’s 
gasoline supply. ’ 
Schnabel Co. Wins E; 
Early Body Builder 

PITTSBURGH. — Schnabel Co. 
here, steel fabricators and one of 
the oldest manufacturers of truck 
body equipment in the United 
States, has been awarded the 
Army-Navy E. 

Employing but approximately 200 
persons, Schnabel is said to be the 
smallest manufacturer in the Pitts- 
burgh area to be thus commended. 
Col. Thomas B. Morris, chief of 
supply, Ohio River division, U. S. 
Army Engineers, presented the E 
flag. 
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quant. discounts. Order from _ 
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Tires 


(Continued from Page 24) 


local rationing boards so that pur- 
chase certificates cannot be issued, 
OPA explained. 


The supplemental WPB alloca- 
tions for rationing to consumers 
consist of 140,000 small size truck 
tires, 7.50 and under, and _ 50,000 
truck tires size 8.25 or larger. Of 
the small size truck tires, 40,000 are 
10-ply tires in sizes 7.00x20 and 7.50 
x20, and the remaining 100,000 are 
in all other sizes and plies in the 
smaller group. 

WPB provided the additional 
truck tires when a rush of appli- 
cants for small truck tires threat- 
ened to increase the backlog by the 
end of this month to nearly 200,000, 
the agencies said. While the in- 
creased allocation will not take 
care of all approved applications 
on file for small truck tires, it will 
provide tires for most of the appli- 
cants. 

Original September quotas pro- 
vided 386,862 small truck tires and 
200,000 truck tires size 8.25 and 
larger. 

OPA is distributing the increased 
truck tire quotas among all regions 
in proportion to the regions’ orig- 


Good bye, MRC; 
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WHAT IS REPORTED to be the first practical application of ‘slimline’ 
fluorescent lamps in a motor coach was announced today by G. E. Lamp de- 
partment at Nela Park headquarters. Installation was made by Nela Park trans- 
portation engineers in a new 27-seat city transit coach acquired by the lamp 
department’s automotive ee for trial purposes. Report that lighting 
levels for passengers in the vehicle are doubled over light delivered by the 
average incandescent system marks this improvment as a major advance in 
motor coach lighting. 


inal September truck tire quotas. AA Mileage Increases 


The regional offices, in turn, are) NeW YORK.—A total of 72,216,450 
adding to the quotas of their vari-| revenue passenger miles was flown by 
ous districts. American Airlines, Inc., over its na- 
tionwide system in July, an increase 
of 36 percent over the same month last 
;year, it is announced by Charles A. 
Rheinstrom, vice-president of traffic. 


Jack Weed's Truckin’ will give you some 
interesting views. 


MR.BUTTON 
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@ You can say “good-bye” to the inconvenience of 
cranking windows up or down in post-war automo- 


biles. 


Instead, a quick touch of a button—in cars equipped 
with the TRICO Lift-O-Matic—will open or close 
windows in the wink of an eye. Your hand hardly 


leaves the wheel. 


The window vanishes... re-appears... swiftly and 
silently. Vacuum-operated, the Lift-O-Matic mechan- 
ism, completely concealed within the door, has lifting 


cables which ride smoothly over frictionless roller 


bearing wheels. 


If you desire, you can “inch” the glass to any posi- 
tion—where it locks to resist any prying. Or its move- 
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Truckers, Makers Organize ... 


Committee to Fight 
Integration Bills 


CHICAGO.—Truckers and manu- 
facturers organized a committee 
here last week with the avowed 
purpose of safeguarding the eco- 
nomic interests of operators and 
manufacturers from what they de- 
scribed as “objectionable legislation 
and purported unfair competition 
from the railroads.” 


The immediate target of the 
group is the Wheeler-Lee “integra- 
tion” bill introduced in congress. 
Walter D. McCarron, general man- 
ager of the Illinois Motor Truck 
Operators Assn., which sponsored 
the organization meeting at a 
luncheon, said that this bill “would 
mean eventual monopoly of the 
country’s transportation system by 
the railroads.” 

“Selected as members of the com- 
mittee at the meeting were M. F. 
McCarthy, International Harvester 
Co.; George Stevens, Diamond T 
Motor Car Co.; Walter Mullady, 
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The Lift-O-Matic is a highly perfected product 


— backed by 25 years of specialized experience 


mechanisms. 


ment may be slowed to a snail's pace. 


in manufacturing millions of vacuum-operated 


Lift-0-Matie 


FINGER-TIP CONTROL FOR CAR WINDOWS 


== TRICO PRODUCTS CORPORATION + BUFFALO 3, N. Y. 


Decatur Cartage Co.; William Ful- 
lerton, 
Service; John L. Keeshin, Keeshin 
Freight Lines, and Percy Bartlett, 
Bartlett Trailer Co. McCarron will 
serve as secretary of the commit- 
tee. 


Texas Orders 


Rails to Charge 
Regular Tariff 


AUSTIN, Tex.— Responding to 
protests by truck lines, the Texas 
State Railroad commission has or- 
dered that all transportation com- 
panies, railroads as well as truck- 
ing firms, apply the truck tariff on 


William Fullerton Motor . 


shipments moved by motor trans-™ 


port. 

The commission, at the instance 
of the truckers, some months ago 
adopted a truck tariff to cover the 


superior service claimed by the@® 


truckers moving freight from door 
to door and thereby saving delivery 
drayage such as required in mov- 
ing freight by railroads. Because 
of this superior service the truck 
tariff carried charges slightly in 
excess of the railroad rates for 
equal distance. 

Complaints were subsequently re- 
ceived by the commission that the 
Missouri Pacific and Southern Pa- 
cific Transportation companies con- 
tinued to charge the lower rail 
rates for their motor transport ser- 
vice, to divert freight from the 
competing motor carriers. 


The complaints came from Ed 


Sproles of Sproles Motor Freight 
Lines, Fort Worth, who urged and 
obtained action by the commission. 


Fresno Fruehauf Unit 


Gets Safety Prize 

FRESNO, Calif.—Fruehauf Trail- 
er Co. branch here has won first 
prize in the annual safety contest 
held by the company with a record 
of 49,635 man-hours of work with- 
out any lost time for accidents. 

Second prize was taken by Omaha 
with 34,291 man-hours without acci- 
dent and Oklahoma City took third 
place with 31,314 man-hours with- 
out accident. Eighteen branches out 
of the 47 entered in the contest 
established perfect records. 
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BIG BUYING POWER 
FOR ADVERTISERS 

in TAX! WEEKLY 
Practically all of the 50,000 taxicab 


owners in the U. S. read it. Cab own-@ 


ers daily buy various types of mdse to 
keep their cabs in good condition, ap- 
pearance. BUYING POWER EQUAL TO 
250,000 PRIVATE CAR OWNERS. 
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WITH 
MONEY 


With only one exception, 
the 680,000 Elks have an 
above-average income 
higher than the subscribers 
of any other magazine 
measured by Daniel Starch. 
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$4,950,000 for 5 Years... 


AUTOMOTIVE NEWS, SEPTEMBER 24, 1945 
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Kaiser-Frazer Leases 


Willow Run Plant 


(Continued from Page 1) 


year $850,000, and $1,200,000 for 
each of the last three years—a 
total of $4,950,000 for the five 
years. Kaiser-Frazer will also be 
required to pay all maintenance, 
insurance and taxes on the prop- 
erty. The lease contains no op- 
tion to buy. 

The announcement stated that an 
underwriting syndicate headed by 
Otis & Co., Cleveland, and including 
the First California Co., San Fran- 
cisco, and Allen & Co., New York, 
had agreed to underwrite an offer- 
ing to the public of 1,700,000 shares 
of common stock at $10 a share. 
Kaiser interests and Graham-Paige 
Motors Corp. have each purchased 
250,000 shares at the public offer- 
ing price of $10 per share, thus in- 
vesting a total of $5,000,000 in the 
new company. 

According to the registration 
statement, filed with the Securities 
& Exchange Commission in Phila- 
delphia Friday, the new corpo- 
ration has authorized capitalization 
of 5,000,000 shares of common stock 
of $1 par value, of which 2,200,000 
shares will be presently issued. An 
additional 2,800,000 shares remained 
authorized, but unissued. It is esti- 
mated the net return to the com- 
pany from the sale of the 2,200,000 
shares, after deduction of under- 
writing expenses, will be approxi- 
mately $20,000,000. 

The lease arrangement between 
Kaiser-Frazer Corp. and the RFC 
calls for rental of the main manu- 
facturing and assembly buildings at 
Willow Run along with the admin- 
istration building, commissary, 
power plant, training building and 
other structures, exclusive of the 
airplane hangars and landing field. 
The approximate manufacturing 
area to be occupied by the company 
is 2,650,000 square feet. 

Frazer, president of the Kaiser- 
Frazer Corp., who is also president 
of Graham-Paige Motors, said that 
in his opinion the operations of 
the latter concern would be great- 
ly enhanced by the new develop- 
ment. 

Graham-Paige, he declared, will 
move its manufacturing facilities 
from the present location in De- 
troit to Willow Run, where it will 
produce its new medium-priced 
automobile, the Frazer, and its line 
of tractors, farm implements, and 
the Rototiller. The present Graham- 
Paige plant on West Warren ave- 
nue, near Detroit, is to be leased to 
the Surplus Property division of 
the RFC for display and storage of 
surplus war production machinery 
and equipment intended to be sold 
by the government. 

“With respect to Graham-Paige,” 
Frazer said, “we are planning to 
set up an integrated joint manu- 
facturing and sales operation with 
Kaiser-Frazer Corp. which should 
result in important economies for 


Vortox Appoints 


N. B. Hedden 


CLAREMONT, Calif.—Announce- 
ment of appointment of N. B. Hed- 
den, as sales representative for the 
eastern and central states, has just 
been made by Vortox Co. of Clare- 
mont, Calif. His 
headquarters will 
be at the Vortox 
office in Detroit 
following an ex- 
tended visit 
the laboratories 
and main offices 
in California. 

Prior to join- 
ing Vortox, Hed- 
den was in 
charge of tractor 
test program of 
the Oliver Corp. 
at Phoenix, Ariz. Previously, he 
was associated for over fourteen 
years with Ethyl Corp., Chicago 
* division, following graduation from 
Purdue University. 


N. B. Hedden 


‘WE ARE GLAD TO REPORT that we 
have had quite a few replies to this ad- 
vertisement, and believe that we can se- 
cure the equipment we wanted from one 
of the firms we heard from.’’—Webster 
Motors Ltd. (Chevrolet-Oldsmobile-Cadil- 
lac), Sherbrooke, Que. 
bu Want Ad Dept., Inside Back Cover 
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both companies.” 

Kaiser, who has been in the 
East completing these negotia- 
tions for the past 10 days, said 
that while it was clearly advan- 
tageous to begin manufacturing 
automobiles in the Detroit area, 
plans of the company called for 
expansion of its production facili- 
ties to the Pacific Coast as soon 
as possible. 

“I am as firmly convinced as 
ever that the new industrial ca- 
pacity of the West Coast makes it 
entirely practical to produce auto- 
mobiles in that area. We are con- 
tinuing to explore plant sites and 
facilities there, but in the interest 
of speedy re-employment and de- 
livery of our new cars to the pub- 
lic we are beginning production at 


Willow Run.” 
Frazer summarized developments 

by saying: 
“Designs for Frazer 


the car 


28 Tire Dealers 
Accused by OPA 


‘In Cleveland Area 


CLEVELAND. (UTPS) — As 
part of an intensive enforcement 


W | campaign to stop the illegal trans- 


0. D. A. OBERG, center, prominent Australian business man and delegate 
to the recent San Francisco peace conference, is shown discussing postwar plans 


for truck production with T. R. Lippard, right, president of the Federal Motor | wil] 
Hudson, extreme left, factory export manager, at the com- 


Truck Co., and M 


pany’s main plant in Detroit. Oberg is managing director of Thatcher & Oberg 
Ltd., timber merchants and operators of a fleet of trucks in Sydney, Australia. 


which will be produced by Graham- 
Paige have been frozen. Designs 
for the Kaiser car, which will be 
produced by Kaiser-Frazer Corp., 
are being developed. Both cars will 
be full-sized, six-passenger automo- 
biles. The Kaiser will sell in the 
low-priced field, the Frazer in the 
medium-priced field.” 

Officers of the new corporation 
are: 

Henry J. Kaiser sr., chairman of 
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the board; Joseph W. Frazer, pres- 
ident; Vern R. Drum, vice-presi- 
dent and general manager; Hick- 
man Price jr., vice-president and 
treasurer; Henry J. Kaiser jr., vice- 
president; Clay Bedford, vice-pres- 
ident; W. A. MacDonald, vice-pres- 
ident; O. B. Motter, vice-president; 
John S. Slick, secretary; Howard 
V. Lindbergh, vice-president; G. G. 
Sherwood, assistant secretary and 
assistant treasurer. 


years of specialization.... 


4 B- 


l fer of passenger car tires, the dis- 
| trict OPA has cited 28 retail deal- 
fers in Greater Cleveland, Sandusky 
jand Ashtabula, on charges of vio- 
‘lating provisions of the new 
accountability regulation and for 
inventory discrepancies. 

Investigators have been checking 
dealers for several weeks and it is 
expected that about 100 dealers 
be accused during the next 
few days. 

Under the regulation which be- 
came effective July 10, all retail 
tire dealers were required to reg- 
ister their inventory by July 10 
and keep certain records showing 
their incoming and outgoing stock. 

Hearings on all the cases were 
to be held in Cleveland before 
OPA Hearing Commissioner Fred- 
eric S. Glover jr. Sept. 24 and 25. 


There are profit-making opportunities tn 
AN Want Ads. See inside back cover. 


TRU-FLEX clutch plates feature such advancements as cushion 


type discs and helical springs fer smoother engagement and less 


vibration. ..TRU-FLEX couplings will dampen shaft vibration. 


Engineered to meet your requirements. 


MANUFACTURING COMPANY | 
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For over 20 years a supplier of parts and assemblies 


to the automotive industry; specialists in Piston 


Pins and Clutch Plates for cars, trucks, and tractors. 
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e « 
Louisiana, Ark.., 
Agree on Truck 

. « 
Reciprocity 

LITTLE ROCK, Ark.-——According 
to announcement by State Revenue 
Commissioner Otho A. Cook, Ar- 
kansas and Louisiana officials have 
reached final agreement concerning 
reciprocity in interstate trucking. 

Supervisor Frank D. Clancy of 
the Motor Vehicle division notified 
the commissioner that the agree- 
ment had been drawn up to be 
presented to officials of both states 
for approval. The Arkansas agree- 
ment will require signatures of the 
commissioner, Chairman C. C. Wine 
of the State Public Service Com- 
mission and Highway Director J. 
C. Baker. 

Cook said each state will honor 
truck licenses of the foreign state, 
but Arkansas will derive the great- 
er benefit since Louisiana fees are 
three times as high as those of 
Arkansas. A_ three-ton truck li- 
cense costs $750 in Louisiana and 
$250 in Arkansas, he pointed out. 


AN Want Ads costs lttle—get results 
why not use ‘em? See inside backcover. 
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THE PISTON PINS shown in this picture were all subjected to the same 
test, equivalent to two years of normal storage in this country, namely, a 100- 
hour humidity test with 100 percent humidity and 95 degrees Fahrenheit. No. 1 
piston pin had no preservative on it and shows considerable rust after 24 hours; 
No. 2 was ays n AXS-674, which is a light oil with a rust inhibitor in it. It 
showed very slight traces of rust after 24 hours. No. 3 had no preservative on it 
and was wrapped in aluminum foil. This showed very slight traces of rust after 
72 hours and there was no progression when inspected again at 100 hours. No. 4 
was dipped in AXS-674 and wrapped in aluminum foil. There were no signs of 


rust after 100 hours. 


declaration of their 
Highland Transfer & Storage here. 
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New B. C. Truck Firm 
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New Parts Package 


GMC Truck Adopts Aluminum Foil 
To Combat Corrosion 


PONTIAC. — A new method of 
packaging machine parts which is 
said to overcome many of the dis- 


advantages of former methods has | 


been adopted by General Motors 
Truck & Coach division. 

The new method, which some be- 
lieve will revolutionize the whole 
packaging procedure of machine 
parts, comprises aluminum foil 
used as an intimate wrap on fer- 
rous metal parts and accessories, 
as adapted by Reynolds Metals Co. 
from Army specifications. 


GMC Truck & Coach expects to 
package about 70 percent of its 
small machine parts in aluminum 
foil, including small gears, piston 
pins and connecting rods. Later 
larger parts such as crank shafts 
may be wrapped in this manner. 

According to J. Louis Reynolds, 
vice-president and general man- 
ager of Reynolds foil division, loss 
from atmospheric corrosion tops 
the list of shipping and storage 
hazards that have taken a stag- 


"TRANSPORTATION" 


A TRUCK -FRUEHAUF Coypryarion! 
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... And give your customers a thoroughly “engineered” 
vehicle—with Truck and Trailer matched to the job 
—providing your customers hauling efficiency and 
economy that no other method can equal. 


To sell a Fruehauf, no Trailer experience is necessary. 
Every Fruehauf Factory Branch has expert trans- 
portation engineers ready to help you make the sale. 
When you have a Trailer prospect simply call in the 
Fruehauf man—he’ll do the rest for you. 


Sell Fruehauf—the Trailer That Stays Sold! 


World's Largest Builders of Truck-Trailers 


FRUEHAUF TRAILER COMPANY 
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gering toll in ferrous metal parts. 
| It was found that aluminum foil 
offered protection against the elec- 
tro-chemical origin of atmospheric 
corrosion, Reynolds said. 

He pointed out that aluminum 
foil is water and moisture proof 
and is more electro positive than 
ferrous metals and alloys. 


Furthermore, Reynolds said, due 
to its great flexibility, aluminuin 
foil can bridge interstices in com- 
plicated machine parts. This char- 
acteristic alone will broaden the 
range of size and irregularity of 
parts packaging possibilities. The 
close conformity possible with foil 
wrapping makes it a much more 
economical, grease-proof wrap as 
compared with Grade A paper now 
in general use for such part pack- 
aging, he said. 


Four Wheel Drive 
Hits $40 Million 
For Record Year 


CLINTONVILLE, Wis. — Four 
Wheel Drive experienced its big- 
gest year in history during the 
fiscal year that ended June 30, 
W. A. Olen, president, reported to 
the annual meeting of stockholders 
at the main offices here last week. 


Approximately $40,258,300 was 
handled by the company during 
that year, or about two million dol- 
lars higher than in the previous 
year. 

The company operated four 
plants during the year and the 
volume of business handled by 
each was: FWD at Clintonville, 
$33,655,075.48; FWD at Eagle Mfg. 
Co., Appleton, $3,808,689.78; FWD at 
Stevens Point, $2,014,725.01, and 
FWD at Kitchener, Canada, $769,- 
870.04. 


Three directors were reelected: 
Charles Hagen, Appleton; Anton 
Kuckuk, Shawano, and A. A. Wash- 
burn, Horicon. 


Surplus 
(Continued from Page 24) 


Frank S. Ross, of the Army Trans- 
port Corps, are said to hold the 
belief that it would be too costly 
to ship these vehicles back to this 
country due to the packing and 
other costs involved as well as the 
depreciation in the vehicles them- 
selves that would be unavoidable. 


Large quantities of unfit vehicles 
will also be turned over to these 
countries, it is understood, to be 
used as a source of parts replace- 
ment for the vehicles that are de- 
clared fit for service. It is expected 
that a large part of our replace- 
ment parts stocks now on the con- 
tinent will also be left there for 
repair and maintenance of these 
vehicles that are left to do the 
rehabilitation job. 

One of the Army’s problems is 
said to be that of inducing the 
various continental governments to 
make use of truck-trailer units to 
which they are unaccustomed. Only 
the Germans utilized trailers in 
their hauling to any extent. 


Europe is facing a transporta- 
tion crisis and it is the desire of 
the Army to not only aid in allevi- 
ating this problem as well as dis- 
posing of the United States tax- 
payers’ property to the best ad- 
vantage that has dictated the cur- 
rent disposal program. 

The French and the British gov- 
ernments have decided that their 
individual citizens may not buy 
surplus American equipment but 
that all retailing to them will be 
handled by the governments them- 
selves. 


U.S. Restores 


2 Minn. Lines 


MINNEAPOLIS.—Two Twin Ci- 
ties truck lines that were seized by 
the government last year as a resul 
of a labor dispute were ordered 
|} returned to their owners last week 
iby ODT. The lines are Hennepit 
Transportation Co., Minneapolis, 
and Merchants Motor Freight, Inc., 
St. Paul 
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Goodby N.Y. Trolleys 


Buses to Replace All Street Cars in Manhattan, 
Most of Bronx, by End of 1946 


NEW YORK.—Trolleys will dis- 
appear from the streets of Man- 
attan and most of the Bronx by 
the end of next year. 

The Third Avenue Transit Corp. 
Announced last week that buses 
will be installed on all its lines in 
fanhattan, part of the Bronx and 
all of Westchester next year. With- 
n five years the remaining Bronx 
rolleys also will vanish. 

Lovers of the clattering surface 
ar, however, will continue to find 
plenty of them over in Brooklyn, 
whose spreading transit originally 
arned its baseball team the sobri- 
quet of Trolley Dodgers soon after 
he turn of the century. Brook- 
lyn’s 260 miles of streetcar lines 
are operated by the Board of 
Transportation. 

Spencer S. Hamilton, assistant 
general superintendent in charge 
f surface transportation, said the 
board felt there always would be a 
place for the streetcar on major 
heavy-haul lines.” But there is 
now pending before the board a 
eport recommending that 13 of 
Bhe 44 existing lines be converted 
to trolley coaches. 

In Queens, the only trolleys left 
are five municipal lines, spilled 
over from Brooklyn, and the pri- 


Better Buses 
For School Use 
Needed in Ga. 


ALBANY, Ga. — Thousands of 
eorgia children are riding to 
school on buses which are unsafe 
nd driven by unqualified drivers, 
according to the State Agricultural 
and Industrial Development Board. 


Panel findings show that 
“bus bodies are not made of steel; 
window glass and windshields are 
not safety type; no emergency 
doors, or windshield wipers are 
provided; brakes and tires are 
defective; exhausts release dan- 
gerous fumes; rear visibility is 
defective; first aid kits are lack- 
ing; stops are made at dangerous 
points on the highway, and the 


wbuses are greatly overloaded.” 


“Buses are not heated, and manv 
re not waterproof, and almost 300 
“of the buses have homemade 
bodies. Many children are on buses 
nore than two hours daily.” 


Information was gathered from a 
scientific sampling of 179 individual 
buses, inspection records for 2,242 
vehicles, department of public safe- 
y records on school bus accidents 

1943 and 1944, and other sources. 

The education panel prepared 
roposed legislation to bring im- 
provements, and the bill passed the 
senate at the 1945 session of the 

@.eneral assembly. It will be up for 
final action in the House of Repre- 
entatives next January. 
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SAFETY AFTER DARK 


ARROW SAFETY DEVICE CO. 
OEPT. M., MOUNT MOLLY, H. J. 


vate Steinway Omnibus Corp. route 
shuttling six cars across Queens- 
boro Bridge. Richmond no longer 
has any trolleys in service. 

In announcing an $11,000,000 pro- 
gram to finance delivery of 700 
buses next year, Victor McQuistion, 
president of the Third Avenue 
Transit Corp., said the motor ve- 
hicles would displace 250 wooden 
and 200 steel streetcars. The wood- 
en cars will be scrapped, their 
motors and parts salvaged. The 
steel cars will be used up or sold 
to other cities, which had a boom 
in used trolleys during the war, or 
to foreign countries, which Mc- 
Quistion said were “always a mar- 
ket for used United States street- 
cars.” 

McQuistion said the main reason 
for the change was “the demon- 
strations in the past that the pub- 
lic prefers buses over streetcars, 
and we give the public what it 
wants.” He pointed out that buses 
present less of a traffic problem 
since they can dodge around 
broken-down vehicles. 


GREAT AMERICAN 


TA SEE 8 GAN BSE TS. 


THE FIRST ROUNDS take flight as Marine rocketeers launch pyramids of 
projectiles toward Japanese emplacements in support of a Leatherneck advance 
on Iwo. Being mobile, the rocket units resorted to hit and run tactics to escape 
enemy counterfire. Rocket launchers are mounted on International M-3-4 four- 


wheel drive trucks. 
‘Joint Freight Depot 
Under Way in Atlanta 
ATLANTA. — Construction has 
started here on a joint freight de- 
pot and office building to house 
the activities of Atlantic Statcs 
Motor Lines. 
The new building, Allen C. Day, 
southern representative of the lines, 
! said, will be of brick and stone con- 


struction and will be air-condi- 
tioned. It will enable the motor 
lines to combine all operations, 
traffic, shops, depot and offices, at 
a central location. 


“‘We are glad to advise that the Cadillac 
has been sold and the purchaser was 
secured through the ad inserted in the 
Automotive News. We had a nice re- 
sponse to this ad and are well pleased 
with the results obtained.’’ F. Sweetman, 
Morton Motor Company (Studebaker), 
Omaha, Nebraska. 


OY HEAVIER TRUCKS 
for LOWER HAULING COSTS 


No matter how you figure it . . . initial 
cost, maintenance, or trade-in value... 
heavy-duty trucks are the most econom- 
ical buy. Every day, more and more 
truckers are realizing this fact and are 
swinging to heavy-duty units. This is smart 
business because one big truck can do 
the work of several smaller vehicles, 
thereby effecting important savings. 

All Ward LaFrance motor trucks are 


N. D. Groups 
Ask Reciprocity 
Acreements 


« 

BISMARCK, N. D. — A recom. 
mendation that full reciprocity be 
granted truckers from other states 
which grant like reciprocity to car- 
riers from North Dakota was sub- 
mitted last week to Gov. Fred Aan- 
dahl by the North Dakota Highway 
Traffic Advisory Committee. 

Governor Aandahl has authority, 
under his still existent wartime 
powers, to issue a_ proclamation 
putting reciprocity into effect. The 
advisory committee’s recommenda- 
tion was made following a petition 
by Minnesota and North Dakota 
truckers and the National High- 
way Users Conference. 


2 Automatic Machines 


To Count Colo. Vehicles 

DENVER. — Two new automatic 
machines costing $3,500 will be in- 
stalled in the Motor Vehicles de- 
partment here for compilation of 
1946 vehicle registrations, according 
to Joe Onofrio, supervisor. 

The machines are expected to re- 
duce compilation time to about one- 
fifth that required formerly and to 
eliminate bookkeeping errors. 


designed, engineered, and manufac- 
tured for heavy-duty service. They are 
big trucks with pay load capacity rang- 
ing up to thirty tons, and they’re built to 
take a beating and still stay on the job. 
For complete information about these 
heavy-duty trucks that are setting new 
standards, see your local Ward LaFrance 


dealer. If there is no dealer in your com- 


munity, write direct. 


FRANCHISES ARE AVAILABLE 


to progressive dealers in a number of attrac- 
tive territories. The Ward LaFrance dealer 
plan is especially interesting. Write, phone, 


War. & 


INDUSTRIES, 


or wire for details. 


WARD LAFRANCE 


TRUCK DIVISION 


INC., 


ELMIRA, 


NEW YORK 
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Power Takeoff 
Called Better 
Than Belt Drive 


CLEVELAND. — An idea in a} 
power takeoff directly connected to 
a truck motor and eliminating the 
conventional V-belt drive, is said 
to comprise one of the most com- 
pact setups of this kind and permit 
a more convenient and efficient 
means for making available vari- 
ous power applications wherever 
they are required. 

The accompanying view shows 
one use for this portable power 
arrangement whereby it is used to 
drive the generator for an are 
welding outfit supplied by the Lin- 
coln Electric Co., Cleveland. 

The power takeoff, designed and 
built by A. Tangen, 3269 Hogarth, 
Detroit, can quickly be installed in 
a truck as a permanent setup, al- 
though it can easily be removed or 
reinstalled in a few minutes. 


Built as a unit, the driving mech- 
anism fits directly over the stand- 
ard transmission case of the truck 
and does not interfere in any way 
with the normal use of the truck, 
Tangen claims. 
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(Left) NEW POWER take-off unit for truck motor designed by A. 


}| Truck Casings Off Most... 


Tangen, 


of Detroit. (Right) One application of power take-off for driving welder gener- 


ator shown here mounted in truck body. 


Trolley Buses Favored 


For Kitchener, Ont. 
KITCHENER, Ont. — “Sufficient 
data was secured in a six-day tour 
of Ohio cities operating trolley 
buses to convince the Kitchener 
Public Utilities Commission that 
their decision to adopt this type 


of transportation equipment on 
King St. was well justified,” Com- 
missioner Harvey Dahmer said last 
week on his return. 


Mr. Dahmer was the only com- 
missioner to make the trip. He was 
accompanied by Acting Manager S. 
E. Preston and Chief Engineer A. 
W. Bromley. 
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Tire Production Drops , 
11 Percent in July 


NEW YORK. — July Output of 
truck and bus and passenger car 
casings declined temporarily by 
11.1 percent under June, 1945, as 
the result of shut-downs for main- 
tenance and repairs, interruptions 
from strikes at several plants, and 
vacations, Rubber Manufacturers 
Assn. reported last week. 

Automotive passenger car casings 
dipped 1.5 percent to 1,938,650 units 
in July, the last full month of war 
production. Output of pneumatic 
truck and bus casings declined 23.9 
percent to 1,115,510 in July. 

At the same time, manufacturers’ 
inventories rose both in passenger 
car casings, and in truck and bus 
casings. Passenger casings in- 


Edwin Olson, Chrysler dealer in 
Bovey, Minn., has purchased the 
building in which he is overating 
and plans to do some interior re- 
modeling that will improve his fa- 
cilities. 


“International Is a Good Line of Trucks to Sell” 
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A sound, friendly father-son relationship characterizes the business operations of F. M. Youmans, seated, 
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Father-Son Partnership 
Pays Dividends 
at Tifton, Georgia 


Lh 2 


and his father, S. A. Youmans, right, retired. 


The Youmans family of Tifton, Ga., and Harvester 


store at Moultrie, Ga., 27 miles south. 


creased 7 percent to 1,016,615 unitié 
on July 31, while truck and bus 
casings inventories rose 6 percent 
to 782,877 in the same period. ILS 
both cases, however, inventories 
continued far below stocks in 1941 
when passenger casings stood aw 
4,760,991 units as of July 31 and 
truck and bus casings at 1,473,75% ge. 
units. 


Mich. Truckers 
Meet in Detroit 
Sept. 27-28 


DETROIT. — Michigan Trucking 
Assn. will hold its annual conven- 
tion here Sept. 27 and 28 with 
headquarters in the Fort Shelby 
hotel. 


The convention opens Thursday 
noon with a luncheon and immedi- 
ately following a_ representativ«@® 
from the Galvin Mfg. Co. will dis- 
cuss and demonstrate the possibili- 
ties of two way radio for trucks® 
Afternoon sessions will be given 
over to safety measures and vet- 
erans’ affairs. W. C. Cowling is thes 
luncheon speaker. His subject will 
be waterway shipping. S 

At the luncheon meeting Friday 
noon Les Allman of Fruehauf will 
discuss trade barriers. The after@ 
noon session will be devoted to this 
subject with highway officials from 
five states. > 

Harvey Campbell, executive sec- 
retary of the Detroit Board o 
Commerce will be toastmaster fo 
the banquet Friday night with 
Malcolm Bingay, editorial directog. 
of the Detroit Free Press as the 
speaker. 


Trailmobile will hold a smoke 
Thursday night and Fruehauf will 
hold a cocktail party immediatel 
prior to the banquet Friday eve== 
ning. All of the seats in the main 
dining room at the Statler hote]g. 
have been sold for the banque™™ 
with but a limited number of seats 
still available in an adjoining roo 


od 


Body Firm Starts @. 
Building in Ark. 


LITTLE ROCK, Ark.—Americarn™™~ 
Body & Trailer Co. of Oklahoma 
City, will start construction of th@, 
North Little Rock branch factory 
for the manufacture and distribu- 
tion of school bus bodies and moto#®&= 
truck equipment at 3131 E. Broad- 
way on Oct. 1, according to L. G 
Powell, state manager. A traileigr 
service and sales yard also will be 
constructed. 


The plant and yard will cove 
four acres. A building now on the 
property will be remodeled into ay 
office for preliminary operations 
until the new plant, to be approx- 
imately 80 by 100 feet, is built. 

The branch will assemble and 
mount bus bodies, maintain a sales 
and service station for handling 
trailers and motor truck equip- 
ment. Oil field equipment, hydrau 
lic hoist and dump bodies, trucl* 
and tractor winches, refrigerator 


have been closely knit during the last 26 years—the 
last 10 of which have been important truck selling 
years. 

There is a bright truck selling future at the Tifton 
Farm Implement Company as the two sons, Frank 
and Thomas, take over the busigess so well estab- 
lished by their father, S. A. Youmans, retired. 


Older brother Frank has been active in the busi- 
ness since 1936. Thomas, the younger brother, is back 
in civilian clothes after his discharge as an Army Air 
Corps lieutenant and pilot, with 34 missions over 
Germany. 

The Youmans brothers have a natural Interna- 
tional Truck and Harvester Farm Equipment market 
in the Tifton trading area, important Southern 
Georgia marketing center for cotton, tobacco and 
diversified farm products. There is also a branch 


INTERNATIONAL Zrucks 


“We like the International Truck franchise,” says 
Frank Youmans, “and our customers like Interna- 
tionals for their durability, economy, and all-around 
performance.” 


A modern, well-equipped service shop and a busy, 
well-stocked parts department bear out the Youmans’ 
service creed: “We believe in backing up our truck 
sales with the best service we can render.” 


This profitable dealership is typical of modern, 
progressive International dealerships throughout the 
country. The International franchise is valuable now. 

ta It is becoming increasingly more valuable 

as more new trucks become available. If 
you are interested, inquiries are welcome. 


INTERNATIONAL HARVESTER COMPANY 


180 North Michigan Avenue Chicago 1, Illinois 








trailers, axles and supplies will bg 
manufactured. 


Ford 


(Continued from Page 1) 
to which is due so greatly the 
success of the company.” 


Henry Ford II was elected a di@ 


rector of the company on Dec. 19, 
1938, and was appointed vice-presi- 
dent on Dec. 15, 1943. His advance 
ment to the executive vice-presi- 
dency came in April, 1944. 

The elder Ford's resignatio 
marks the second time he has re- 
linquished the presidency of th 
company. He first became presiden 
on July 14, 1906, and held the posi- 
tion until he was succeeded by hi 
son, the late Edsel B. Ford, on Dec. 
31, 1918. On June 1, 1943, a few 


days after Edsel Ford’s death, h@ 


again assumed the office. 

Ford directors, in addition to 
Henry Ford and Henry Ford II, ar 
Benson Ford, H. H. Bennett, B. J. 
Craig, M. L. Bricker, R. R. Rausc 
and Frank Campsall. 
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By 
Jack Weed 


(Continued from Page 24) 


pany’s advertising and sales pro- 
otion campaigns—but that’s the 
Harvester way of doing things— 
apniy this is the first time to my 
knowledge that a man so thor- 
oughly grounded in truck sales and 
ore has had this job in the home 
"=" ffice. 
* * * 
I'VE KNOWN Mike since those 
ruck show days just following the 
depression when he was one of the 
true guard” that helped Sam 
ouston, the inimitable erstwhile 
editor of Harvester Trails, and I 
“a@gvait for the sun to make its first 
appearance before closing the ac- 
ivities of the previous day. Mike 
fidn’t always stay to the end, but 
he was always a delightful host 
hile he was on the job. 
And now I suppose I'll have to 
say Mr. to him when I call on him 
his new exalted position. 
+ * * 


Y WACE is red—awfully, aw- 
- fully red. In fact it is as near 
a crimson as a_weather-beaten 
oroughly tanned face can get. I 
bund out—quite forcibly in fact— 
from my present boss, George M. 
locum, that I put my former boss, 
Bene Lewis, at the head of a non- 
existent bank in Detroit. Pardon 
ne, Gene, I really didn’t know that 
you were a sales manager for the 
Timken companies when you first 
ent to Canton, but I should have 
emembered that the name of your 
bank had been changed to the In- 
strial National Bank. 
* « * 
HEAR by the underground that 
Les Allman is going to tell the 
Michigan truckers about some of 
she hurdles they are going to have 
» jump during the next year or so, 
at the annual convention of that 
ave body which will be held here 
Detroit Sept. 27-28. Malcolm 
Bingay, the jovial editorial director 
the Detroit Free Press, must be 
petting to be quite a drawing card 
as a speaker as every seat in the 
ain dining room of the Statler is 
already sold out for the banquet 
over which he will preside as toast- 
aster Friday night and the only 
space now available is a very few 
seats in an adjoining room. 
_ * ” * 
HE Aluminum Co. of America 
certainly must have been doing 
—one whale of a lot of research dur- 
ing the war period to be able to 
wfaern out the booklet I received 
rom Doug Hobbs of that company 
ast week. This book contains 77 
ges of listings of the things that 
will or may be built out of alum- 
num following the war. The prod- 
sts are those from 28 different 
classifications, with automotive 
ucks ranking right up among the 
aders, from the number of pages 
devoted to the aluminum applica- 
ns in the industry. One page was 
uevoted to the automotive industry 
in general and ran the gantlet 
om air compressors to water 
pump bodies. Buses got two pages 
of attention, with products from 
It rails to window sash; passen- 
ger cars had two pages, starting 
with instruments to wire guards 
Wy heater and defroster fans, and 
trucks took four pages to describe 
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the applications which went from 
angle clips to wheels. 

The only things I have heard 
being discussed as aluminum pos- 
sibilities, and which were missing 
in these classifications, were tire 
rims. Doug says in his letter which 
accompanied the booklet that there 
are approximately 3,500 applica- 
tions for aluminum listed. It cer- 
tainly appears that the aluminum 
crowd is alert to all of the possibili- 
ties for filling the greatly increased 
manufacturing space the war has 
brought them. 

* * * 

OW that the war is over Les 
+* Allman of Fruehauf has started 
“posting service” again. He and his 
company does a mighty fine job 
for the trucking industry by put- 
ting potent messages in poster 
sheets about 18 inches by 25 inches, 
for truck and trailer dealers and 
truckers to hang on their bulletin 
boards. Messages that every one 
in the trucking business should 
know and should pass on to their 
contacts in the public. 

In the three posters sent me last 
was one on “Do You Think You 
Own the Road?”, which points out 
that not only the trucker and ship- 
per but the ordinary citizen is not 
getting all of the value out of the 
roads which his tax dollar has 
bought because of obsolete state 
regulations. Another—“It Won't 
Happen This Time”—points out 
that following World War I manu- 
facturers and retailers ran into top- 
heavy inventories because they had 
to buy so far ahead of use when 
the pent-up rush for peacetime 
products resumed, and when the 
demand slackened it ruined many. 
Now with our modern truck-trailer 
transportation and day-to-day or 
week-to-week buying and shipping, 
this won't and can’t happen follow- 
ing this war. 

* ” + 

EN around the automotive ve- 

hicle plants are missing the 
genial face of Walter Blaine, for 
years the Chek-Chart man in De- 
troit who called on the factories 
and worked with them getting out 
the lubrieation charts that are used 
by most “greasotoriums.” 

Walter has resigned and retired 
to a long looked forward to life in 
the quietness and security of the 
small town of his boyhood. From 
now on out he expects to reap the 
reward of frugality and careful 
planning — go fishing when he 
wants or hoe the garden — live the 
life that a fishing guide down in 
Florida once told Harry Klingler 
he lived — that of being able to do 
the things most men spend a life- 
time of work and worry hoping to 
be able to do. 

This column congratulates Walt- 
er on being able to hit his goal — 
and welcomes Jim Baker, once 
with Caterpillar Tractor, to Walt- 
ers old job and office. 

* * * 

I WENT out to the Ford proving 

ground last week to see the new 
Ford cars do their stuff on the 
body-twist road, the Belgium block 
road, spin in the sand hole and 
take the water bath. I saw all of 
these various tests performed — 


EXICO CITY 
and Monterrey 


American Airlines provides swift, daily service 

for Passengers, Air Mail and Air Express to 

these important Mexican cities with connec- 

tions beyond to Central and South America. 
For reservations or information call your travel agent or the 
nearest American Airlines Office. 


AMERICAN AIRLINES 


System 


THE NATIONAL AND INTERNATIONAL ROUTE OF THE FLAGSHIPS 


mostly by one of America’s most | 


able and colorful experimental test 
drivers, one Fred “Barney Oldfield” 
Moebs — and I also saw a one-act 
comedy that will stick in my mind 
for all time. 


Moebs had put the car through 
the water bath — a depressed run- 
way partly filled with water which 
tests the car for its rain resisting 
qualities — and the spray of water 
that lifted to the heavens on each 
side of the bath intrigued the news 
photographers that were there. 


They asked Moebs if he would 
repeat the stunt so they could get 
some action pictures of the car 
blasting out of the curtain of 
water. He was agreeable and so 
after the mob of police chiefs, who 
were also there to see the tests, 
had gone on their way, the Ford 
news-bureau men took the photog- 
raphers back to the water bath to 
get their shots. I’ll try and describe 
the action that gave me — and 
everyone there — a hearty belly 
laugh. 

+ * * 

PICTURE FOUR intent news 
photographers squatted along the 
low concrete wall that contained the 
bath — their cameras ready 
their eyes intent on the on-rushing 
car all set to get the “pic” that 


: “HENWOOD 
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would give them “action” for their 
sheets the next day. 

Moebs hit the bath at about 50 
miles an hour — two columns of 
water spout heavenward, one on 
each side of the car — and directly 
over the photographers — the wa- 
ter fans out in two thick blankets 
like two giant wings of an airplane 
— the photographers click their 
“shootboxes” — take a quick look 
at the blanket of water that hangs 
for an instant in the air about 10 
feet over their head and scurry for 
safety like rabbits after seeing a 
hawk about ready to swoop down 
on them. 

* * * 

BUT THEY DIDN’T—or couldn't 
— scurry fast enough. The water 
came down -—- not in a sprinkle — 
or shower but in a seeming 
cloud-burst flash — and caught 
every one of them dead center in 
the downpour. 

Four thoroughly soaked camera 
men-——like drowned rats—crept into 
the car that took them back to the 
laboratory building where’ the 
news-bureau boys got the engineers 
to put them in the wind tunnel— 
set the temperature at 90 degrees 
and turned on a 40-mile wind. They 
dried out in about 10 minutes. But 
their clothes were still plenty 


“TRUCK HEADQUARTERS” in San Jose, California, is this 


modern, completely equipped establishment owned 


and 


operated by N. C. Henwood, right, veteran White salesman. 
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wrinkled — although dry — and 
they carried a universal sheepish 
expression on their faces. 


$30,000 Fire 
STUART, Va.—Fire of undetermined 
origin destroyed the Service Garage 
here, operated by A. G. Sheppard, re- 
sulting in an estimated $30,000 loss. 


Over 11,000 Trucks 


Freed from Pools 

WASHINGTON. — Revocation 
of 756 supplementary orders 
covering joint action plans en- 
tered into by 5,026 for-hire 
motor carriers in over-the-road 
service through the country, ef- 
fective Nov. 1, was announced 
last week by ODT. The plans, 
set up since July, 1942, resulted 
in the elimination of more than 
74,000,000 excess truck miles an- 
nually, according to ODT. 

Four hundred and nineteen 
approved joint action plans, in- 
volving the local delivery opera- 
tions of more than 6,000 solid 
fuel motor carriers will also be 
terminated Nov. 1, it said. 

This plan is said to have saved 
more than about 74,000,000 truck 
miles yearly. 


Veteran White Salesman 
Makes Success of Own 
Truck Headquarters 


HENWOOD MOTOR 


of San Jose, California, is another 
flourishing White Distributorship, 
owned by a veteran White sales- 


man, N. C. Henwood, who says: 


“I was in position to know the 


unusual opportunities 


a sound business with the White 


distributor franchise in any com- 


munity large enough 


real truck headquarters. So, in 


COMPANY, 


1944, I purchased the San Jose 
Distributorship from George P. 
Peterson, who had owned it for 17 
years and was retiring to devote 


his entire time to several ranches 


he owns near San Jose. White Super 


for building 


to support a 


Power enjoys the highest accep- 
tance among the leading truck 
buyers in the territory on the basis 
of their performance and our war- 
time Service record. I am confident 


we have the product and the plan 


for real success.” 





Prices 


(Continued from Page 24) 
are only about 10 passenger auto 
producers, there are between 70 
and 90 truck and trailer manufac- 
turers. 

It is believed that if such a 
pricing formula is issued, it may 
cover most types of commercial 
motor vehicles, including provisions 
for calculating prices on items with 
a special cost background such as 
integral type buses, hearses or 
other vehicles built to meet a spe- 
cial need. 

Pending a final decision on the 
pricing of new commercial trucks 
and buses, an OPA spokesman 
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explained, a producer of such ve- 
hicles who needs a reconversion 
price can obtain it in either of 
these ways: 

1. If he already has a ceiling 
price under an interim pricing or- 
der which was issued by OPA to 
cover “limited run” production dur- 
ing the war, he may apply to the 
agency for permission to use that 
price pending issuance of a new 
regulation provided the model he 
is making is the same as the one 
he produced during the war. 

2. If he now is producing a ve- 
hicle which he did not manufacture 
during the war or for which he 
has no interim price, he may apply 
directly to OPA and will receive an 
interim price. 


Non-Farmers Eligible 


For Surplus Trucks 

CORVALLIS, Ore. — Surplus 
Army trucks originally ear- 
marked for farmers may now be 
sold to non-farm buyers, accord- 
ing to N. C. Donaldson, execu- 
tive assistant of the state Agri- 
cultural Adjustment Agency. 

A group of 139 trucks was sold 
at Medford in August to dealers 
who were to resell them only to 
farmers in Columbia basin 
wheat counties. One-half of 
these trucks are still in dealers’ 
hands. 
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Want Harmony with U. S.... 


Mexican Bus Owners 


Ask Transit 


MEXICO CIT Y.— (UTPS) — 
Sweeping reforms in existing Mex- 
ican laws covering transit, with an 
eye to a tremendous development 
of this country’s automotive trans- 
port, will shortly be demanded oi 
President Avila Camacho by the 
Alliance of Bus-Line Operators. 


The alliance, which recently held 


lele has colossal buying power 


What business can ignore the 


HILE the war was on, the American Farmer 
couldn’t buy as much automotive equip- 
ment as he’d like—but he could buy bonds. 


He has some $4,500,000,000 of them in his safe 
deposit box right now, doesn’t need to cash 
them, either, for his other savings come to 
$11,500,009,000. And last year, with aging machin- 
ery and not enough help, he produced enough 
to help himself gross nearly $28,000,000,000. 


It is smart to remind ourselves what an economic 
giant the American Farmer really is. For, right 
now, he’s in the market with heavy buying on his 
mind. The Dept. of Agriculture says, for instance, 
that under fairly favorable conditions, he'll buy 
some 200,000 tractors a year, and a billion dollars’ 
worth of trucks and cars. 


Colossal automotive market just ahead, created 
from the needs of farmers! They’Il look for buying 
help from the advertising in their favorite maga- 
zine. Country Gentleman! The farm magazine 
that’s overwhelmingly the pick of jobbers, coast 
to coast, for selling effectiveness. The farm maga- 
zine that’s always been Ist choice of automotive 
advertisers. During the last five years, for example, 
the auto, truck, tire and accessories industries, 
combined, invested 37% more advertising dollars 
in Country Gentleman than in any other rural 


magazine. 


Be sure that Country Gentleman’s selling power 
is working for you, in the competitive days ahead. 


lo, 


LLL 
fete 


A CURTIS PUBLICATION 


No. 1 with FARMERS—RURAL DEALERS—ADVERTISERS 


farmer’s strength? 


Reforms 


a postwar problems convention iS 
Monterey, also voted to ask the 
president to set up a national com. 
mission to coordinate federal legis 
lation with that of the United 
States. 2 
Among the changes requested by 
the line-owners are: 
] Unification of the system c@&; 
granting franchises and award 
of new permits only after a study 
of proposed routes and their poterS- 
tialities. 
= Planning of a national automa, 
tive transport system on th 
basis of geography, industries, pop- 
ulation and other important fag 
tors. - 
Public aid to bus services 
*? through the Ministry of the 
terior. 
4, Establishment of adequate sig- 
nals along the nation’s highway 
in the interest of safety. 
5 Modernization of traffic regula; 
tions to meet the situatio™m- 
which can be expected to result 
from the placing in operation 9% 
greatly increased numbers of auto™” 
mobiles. 
Action to prevent an “essenti 
industry” like automotive trans= 
port from falling into the nands of 
foreigners. aw 
7 Cooperation between railroads 
and bus lines to coordinate thei 
services. - 


Ark. Negotiates ©€ 
Trucking Pacts 
With 17 States 


LITTLE ROCK, Ark.—Reciprocas" 
traffic agreements have been con- 
cluded with 17 states under legigg, 
lation passed by the general 
sembly last February and March, 
Frank D. Clancy, supervisor of th@iv 
Motor Vehicle division of the Staté 
Revenue department, has an- 
nounced. b 

Arkansas truck owners have al- 
ready profited extensively by thg, 
agreements, which provide for os 
eration without licenses issued by 
the state in which trucks ag. 
traveling outside Arkansas. 

Official agreements have been 
concluded with Louisiana, Pennsy@, 
vania, Oklahoma, Missouri, Massa- 
chusetts, New York, Iowa, Colo- 
rado, California and New Jerse@= 


Load-Limit Bog 


Discrepancies in Laws 


Cited by Dealers bs 


PORTLAND, Ore.—A tractor and 
trailer loaded in Great Falls, Mont, 
Spokane or Portland, in full com 
formity to the Montana, Washing- 
ton and Oregon gross weight @#— 
44,000 pounds an din full conforn 
ity to Idaho axle weight of 18,000 
pounds would be violating tigj= 
Idaho state law on a trip say t 
Palisades Dam in Idaho; or Nevada 
state law on a trip to a project @= 
Nevada. 

The length of a tractor and trai}. 
er unit in California, Montane 
Utah, Washington and New Mex- 
ico may be 60 feet; in Oregon §8 
feet and in Idaho and Wyomin3r— 
45 feet and North Dakota 40 feet. 
Similar discrepancies occur in thg= 
height of the vehicle. 

Some dealers now mildly suggest 
that somewhere there seems to be@® 
lack of uniformity. 


Mexico City Is Urged 


To Replace All Buses 

MEXICO CIT Y.— (UTPS) —@=— 
One hundred percent replace- 
ment of Mexico City's 2,220 
buses with new models has bee 
urged by Moises Mendoza, auto 
editor of the newspaper El Uni 
versal, as a necessary ste 
toward realizing the promised 
benefits of peace. 

Asserting that the expansion 
of Mexico City’s population has 
converted the transport situeg 
tion into “one of (the capital’s; 
most serious and important 
problems,” he points out ths 
1,601,128 passengers daily de- 
pend upon buses as a means o 
going to and from their jobs. 


= 


a 
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Just Among Dealers... 


> ’ (Continued from Page 3) 


Chevrolet), Hammonton, N. J. — 
si—Sept. 27, 1884 in Hammonton, N. J. 
K. D. SHELDON (Ford-Mercury- 
Lincoln), Torrington, Conn —Sept. 

— 9, 1885 in Lockport, N. Y. 


* * * 


Ernest S. Down (Chrysler), Cle- 
— veland, O., was born Aug. 7, 1894 in 
a McArthur, O. Dowd entered the 
; wMM&business as a salesman in 1919 and 
” in 1926 became a Chrysler distribu- 
tor. His civic and 

= trade honors 


have been nu- 
\ merous. During 
wartime he has 

: eS 


= served his coun- 
ee try, his partners 
— maintaining the 
business. At the 
present time he 
is a director of 
the Ohio Auto- 
mobile Dealers 
Assn., the Cleve- 
land Chamber of 
the Cleveland Rotary 








? 


Ernest Dowd 


ommerce, 
Club. 
He is also vice-president of the 
leveland Federation of Churches. 
When the war started he served as 
Deputy Regional Director of WLB 
and chairman of the Cleveland 
United National Clothing Collec- 
—Z@ion. At present he is Deputy Field 
= Commissioner of the Army and 
of avy Liquidation Committee with 
eadquarters in Cairo, Egypt. 
* + 1 






































JoHn C. Kuun (Buick), Easton, 
Pa., born May 16, 1900 at Telford, 
Pa. Like many automobile deaiers, 
e entered the 
rade in the ca- 
pacity of a sales- 
an in Aug. 1928. 
After three 
ears’ experience, 
e took on a Bu- 
ick franchise 
hich he has 
continued ever 
since. At present 
e is president of 
the local Kiwanis 

lub. He is a 
———spast member of 

the OCD Rescue Squad, as well 
S a member of the local salvage 
ommittee. 





John Kuhn 


« * 


J. Swanton Ivy (Dodge), Ath- 
ens, Ga., born in 1898 in Atlanta, 
Ga. He entered this trade as a 
car washer and tire changer in 
1919. In 1923 he took on the 
Dodge line in Athens, where he 
has been a very successful opera- 
tor since. At present he is first 
vice - president of the Georgia 
State Automobile Dealers Assn. 
In 1945 he was president of the 
local Kiwanis Club. At the be- 
ginning of the war he was chair- 
man of the local salvage commit- 
tee. Most of his effort during 
the wartime has been trying to 
keep the repair and parts de- 
partments able to handle the in- 
creased repair work caused by 
0 other dealers closing, and all cars 

= nd trucks needing more work 
than ever before. His avocation 
is farming. 

* 
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Georce J. May (Oldsmobile), Chi- 
—Qeazo, born in the same city Jan. 
#, 1895. He started in this field as 
a used car salesman in 1923 and in 
ovember, 1925 took on the Olds- 
mobile line. He is a director of 
he Chicago Automobile Trades 
aSsn., and is a past president of 
the Oldsmobile Dealer Assn. of 
aVetropolitan Chicago. He is a 
srigadier General in the Illinois 
Reserve Militia. He had combat 
experience in World War I and 
fas a recipient of the Distinguish- 
ed Service Cross and a Silver Star 
.Tedal. 






















* * * 


Peter E. Foss (Ford), 





Litch- 





Country Freight in B. C. 


Wow Goes to Okanagan 
VANCOUVER, B. C.—J. C. Flem- 
‘ng & Sons, operating Country 
¥reight Lines, 295 Alexander St., 
Vancouver, B. C., announces that 
eS service has been extended from 
vancouver to Okanagan points. 
Country Freight will maintain con- 
ections with Okanagan Valley 
‘reight lines. 


















Democracy is the American way of life 
t's keep it that way. 


field, Minn., born April 2, 1894 in 
Kenyon, Minn. He started as a 
salesman with Minar Motor Co. 
April 23, 1923 and as a dealer in 
1929. He is a director in the Min- 
nesota Automobile Dealers Assn., 
and the Litchfield Chamber of 
Commerce. He has been active in 
the American Legion, Veterans 
of Foreign Wars, and the Ki- 
wanis Club. He spends much of 
his spare time with Boy Scout 
Troops. A high point in his ca- 
reer is selling in 1927, 16 Ford 
Dump Chassis with 2-yard Hy- 
draulic Dump bodies in one day, 
a total business of $17,000. 


* * * 


R. W. Van Pettn (Packard), 
Portland, Ore., born in May, 1901 
in Kansas. In 1924 he started in the 
wholesale department of the Pack- 
ard Motor Co. and was appointed 
a Packard distributor in Portland 
in 1943. He is active in the Port- 
land Chamber of Commerce, in the 
Portland Automobile Dealers Assn., 
and his spare time is devoted to 
the Oswego Hunt Club. 





FABRICATORS OF RAW 
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IT’S HARD to stump a truck with any kind of a moving job, these days. 
This two-story brick building, for instance, was recently moved intact for a 
distance of 330 feet by the sturdy Mack truck shown in the foreground. Accord- 
ing to L. A. Bang, head of the Bang House ie of Houston, Tex., who 

i 


handled this ticklish job, it was the first time in 


s long years of experience 


that he was called upon to tackle a two-story brick building. The structure is 


being used as a round-house by one of the railroads in San Antonio. 


QO. K. Transport Assn. 


Formed in Vernon, B. C. 
VERNON, B. C. — Twenty men 
in freight handling, 


engaged 


driving, taxi operating and logging, 
have organized here to form the 
O. K. Transport Assn. 

Archie Carswell of Vernon, is 





MATERIALS 


president, Owen Hooper, also of 
Vernon, is secretary - treasurer. 
Board of Directors include W. 
Mohr, J. Genier, H. Chammings, C. 


bus | + McDowell and T. Williamson. 


It takes a strong fish to swim against 
the current, and a good dealer to stay in 
business now! 
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Chicago Truckers 
Set Up Unit for 


a 7 e 
Checks, Weight 

CHICAGO. — Establishment of a 
weighing and inspection bureau by 
the Central Motor Freight Assn. to 
serve the needs of motor carriers 
in Illinois and those from other 
states with Illinois terminals was 
announced last week by Chester G. 
Moore, chairman of the association. 


Allied with the rate and tariff di- 
vision of CMFA, the new bureau 
will be operated on an extensive 
scale with the cooperation of ship- 
per groups and various business or- 
ganizations, Moore said. 

Chairman of the weighing and 
inspection bureau committee is 
Harry F. Chaddick, president of 
Standard Freight Lines. Other com- 
mittee members are Peter Green- 
berg, Werner Transportation Co.; 
Joseph L. Hizer, Liberty Highway 
Co.; Simon Fisher, Spector Motor 
Service; George Cassell, Motor Ex- 
press of Indiana, and Richard B. 
Thornton, manager of Central Mo- 
tor Freight Assn. 


Others are profiting from AN Want Ads, 


why not you? See inside backcover. 


No. 11 in a series on the 


Fundamentals of 
Mass Production 


Inspection provides the indisputable control of quality in a raw 


material or finished product. In the automotive, aviation, appliance 


and radio industries, particularly, it is the only means of assuring 


performance standards set by meticulous, undeviating specifications. 


For a quarter of a century, Woodall Industries Inc., has met the 


most rigid requirements of the automotive industry in fabricating 


essential parts and assemblies. This enabled Woodall to carry alone 


the full war production responsibility for many vital aircraft units. 


Tomorrow, Woodall inspection policies will, when linked with its 
mass production facilities and skill, assure raw material producers 


and end product manufacturers quality standards of great intrinsic 


value to countless peacetime products. 
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3 Zone Chiefs 
Shifted by Olds; 
Mcintyre to N. Y. 


LANSING. Three changes in: 
zone office managerial positions 
were announced last week by D. E. 
talston, Oldsmobile’s general sales 
manager. 

D. A. McIntyre has been named | 
zone manager in New York city; | 
Harry F. Banks transferred to De- | 
troit, and James E. Straud ot 
ferred to Milwaukee. 

McIntyre has been associated | 
with General Motors since 1923. 
He was named zone manager for 
Oldsmobile in Cincinnati in 1933. 
In 1935, he was transferred to a 
similar post in Detroit, and in 
1938, was named zone manager in 
3uffalo. 


Banks comes to Detroit after 
mobile in Milwaukee since 1933. He 
joined GM in 1926. 

Straud has been with Oldsmobile 
since 1927. He has held various 
positions in the field organization 
and in 1934 was named assistant 
zone manager in Milwaukee. He 
transferred to a similar post in 
Oakland, Calif., in 1941. 


serving as zone manager for Olds 


—=_ —— 
| SMASH HIGHWAY 
TRADE BARRIERS 
Demand 
scasonable 
slate Cams! 
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CUTAWAY VIEW of interior of the ambulatory chest X-ray unit as created 
by Chevrolet Motor and General Electric X-ray Corps. for mass tuberculosis 


surveys. 


Potent factors in solving the public healt 


problem of pulmonary 


tuberculosis control and elimination are the mobile X-ray laboratories now in 


use in many areas all over the country, made possible b 
mounted on standard 1'%-ton motor truck 


These units, special bus bodies 


Christmas seal sales. 


chassis, and equipped with photo-roentgenography apparatus, travel from one 


community to another conducting mass X 


-ray chest examinations for the gen- 


eral public. The traveling X-ray unit, shown here, was built and as for 
alif., 


the San Mateo County Tuberculosis and Health Assn., San 


Mateo, with 


a Chevrolet standard integrated truck chassis carrying the specially designed 
body housing the General Electric X-ray Corp.’s photo-roentgen equipment. 


Appliance Maker 
Builds in St. Paul 


ST. PAUL.—Highway Safety Ap- 
pliances, Inc., expects to start con- 
struction on a new manufacturing 


plant this fall. An office building 
and warehouse will be built later. 


The firm manufactures special 
safety equipment for trucks, in- 
cluding a device for applying sand 
to pavement to give the wheels 
better traction. 
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In This Corner 


(Continued from Page 4) 


Big Three to fight back, and call 
assistance every retail 
automobile establishment doing 
business in the United States to 
rally round their cause. 

We have waited four long years, 
and in that time have served the 
American motoring public faith- 
fully, and we cannot now permit 
a handful of unscrupulous individ- 
uals to upset the entire structure 
of reconversion. 


Many thanks again for your 
forthright thinking and courageous 
viewpoints. — L. AMBROSINO, propri- 
etor, A. C. Chevrolet Co., Jersey 
City, N. J. 


Correction 


I want to make a correction in 
the statement that was made in 
your issue of Sept. 10, on page 12, 
in which you said that the W. R. 
Stephens Co. is entering the whole- 
sale appliance field with the North- 
west Distributing Co. 

This is not a fact and I wish 
very much to have it retracted. 
The Northwest Distributing Co. is 
headed by a man by the name of 
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BUY WAR BONDS 


prospects are very bright 


Prospects are bright for Reo and for 
the operators of Reo sales and service 
outlets. 


An urgent, banked-up civilian de- 
mand for commercial transportation 
equipment, estimated at three million 
units, assures volume sales—and 
Reo will get a full share. First, be- 
cause the huge quantities of Reo war- 
built trucks and tractors have meas- 
ured up to the most exacting military 
requirements. Second, the finest man- 
ufacturing facilities, engineering 


REO MOTORS, INC., 


skill and craftsmanship are available 
at Reo. Third, the very definite ac- 
ceptance by American industry of 
Reo products, which extends back 
over 40 years, now points toward a 
new high. 


Reo dealers are supported by fifteen 
strategically located factory-oper- 
ated branches. The Reo franchise, 
which dealers themselves helped to 
write, assures a friendly, profitable 
dealer-factory relationship. Write 
for Reo’s ‘Big 7’’ Questionnaire. 


LANSING 20, MICHIGAN, JU. S. A. 
Factory Branches, Distributors and Dealers in Principal Cities 


ce 
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Harrison Fisher, who has been in 
the automobile business for a great 
many years and who has recently 
taken over the management of the 
Northwest Distributing Co. This is 
an entirely separate company. I de 
have a little stock in it but I do 
not control it or have anything tqg. 
do with the management of it; 
therefore I would appreciate it very 
much if this were retracted, as youg 
can readily understand that it 
could be very embarrassing in the 
matter of my other franchises. 
W. R. SrepHens, president, W. R. 
Stephens Co. (Buick), Minneapolis. 


Abreast of News 


Enclosed please find check fog 
$4, the amount for one year’s sub™ 
scription for your fine paper. 

We are the new Buick deale 
here in Pittsfield and, of course, 
won’t feel that we are in business 
until your paper’s news keeps ug 
abreast of events in the automotive 
world. — ArtTHUR R. BircHarpd Jr., 
president, Birchard Buick, Ine. 
Pittsfield, Mass. 


Reorientated 


Inclosed find my check for $4, 
covering one year’s subscription tq 
your publication. 

At the moment I am Ordnance 
officer at this station, but I pla 
to return to civilian life and the 
automobile business in the spring 
or early summer. ” 

In the interim, I know of no 
better way of being reorientateq 
in the automotive industry tharke 
through the medium of your well- 
known and excellent periodical.— 
Mas. CuHamp B. Woop, Paris, Tex’ 


. 
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Logging ‘Trucks 
Cause B. C. Firm 


Expansion Plans 


VANCOUVER, B. C. — Develop- 
ment of custom built trucks has 
become a special feature of th&= 
service of Hayes Mfg. Co., which 
has been engaged in the production, 
of trucks and trailers in Vancouve 
for the past 17 years. 

Hayes trucks are in use in poin 
as far distant as Newfoundland; 
and company is now surveying the 
market in South America, Mexica 
Australia and New Zealand. There 
are also indications that it may 
establish a plant to produce truck 
for the lumber industry in Wash- 
ington, Oregon and California. 

The company refuses to stand 
ardize its equipment. First step in 
filling an order is for a compan 
representative to inspect the opera 
tion and determine what equip- 
ment is required to meet the co 
ditions in the timber area. Com- 
pany engineers then design a suit- 
able truck. . 


The “dry” or conventional clutch, 
it is said, holds abruptly wit 
heavy loads, invariably strippin# 
the gears. The new Hayes model, 
equipped with a hydraulic coupling 
gave a satisfactory performance or 
logging units. On an adverse grade 
the driver took his foot off th 
throttle slowly, causing the ma 
chine to back up. When he accele- 
rated again, the truck moved itg 
heavy load smoothly up the hill. 
This is due chiefly to the hydraulic 
coupling which fits between th 
motor and the clutch, absorbing 
the shock after the fashion of the 
first stage of a turbine. p 

The latest Hayes log hauling 
model would not be permitted og 
B. C. highways because of i 
weight, but is believed by its pro- 
ducers to provide a suitable metho 
for handling west coast timber: 
on privately built logging roads. 
With payloads of 60 to 65 tons, th 
fuel cost is estimated at $60 for 
1,500 miles. The additional power 
provides increased speed even wit@®— 
greater loads. This makes possible 
additional trips per day on mediu 
or short hauls. Ease of operatio 
with less gear-shifting, is another 
important advantage. 

The company is employing a pea 
of 150 persons, with a normal pay- 
roll of 115. Commencing operatio 
in 1928, Hayes has specialized i} 
the production of custom-built log- , 
ging trucks. It also has built 
wide variety of buses and motor 
coaches for operation on both city 
and rural routes in British Colu 
bia and Alberta. 
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GENERAL MOTORS PARTS division warehousing and distribution executives 
n conference at Detroit on Sept. 10-11. Seated around the tables, outside and 
lockwise, are: G. F. Riordan, Oldsmobile field distribution coordinator; H. G. 
Lackey, Pontiac field distribution coordinator; T. C. Lathrop, Buick field distri- 
bution coordinator; Roy L. Brown, Pontiac factory service parts superintendent; 
’. A. Brandel, Oldsmobile factory service parts manager; P. E. McCracken, 
anager, General Motors interdivisional relations; C. D. Essex, assistant man- 
ager, parts and accessory warehousing and distribution, western half U. S.; 
. W. Johnson, manager, parts distribution; John P. Hopkins, national man- 
ger, parts and accessory warehousing and distribution; Tom F. Brown, general 
anager, General Motors Parts division; Q. Edwards, assistant manager, 
arts and accessory warehousing and distribution, eastern half U. S.; E. E. 
Jorce, manager, warehouse analyzation and expense control; R. A. Sellars, 
upervisor, B-O-P records; G. F. Baker, senior traveling auditor; R. C. Robson, 
senior traveling auditor; and H. D. Harrison, manager, warehouse field train- 
ing, auditing and procedure. Center row, foreground (left to right): C. R. Cole, 
egional warehouse manager, Great Lakes region; P. D. Pahl, regional ware- 
ouse manager, Mid-West region; A. S. Dykes, regional warehouse manager, 
Southwest region; E. O. Dryer, regional warehouse manager, Pacific Coast re- 
gion, and M. H. Johnston, stock department manager, Minneapolis. Center row, 
packground (left to right): G. T. McGarry, regional warehouse manager, Flint 
egion; L. C. Dickinson, regional warehouse manager, Atlantic Coast region; 
C. R. Wilson, regional warehouse manager, Eastern region, and H. J. Webb, 
egional warehouse manager, Southeast region. Back row, standing (left to 
ight): W. L. Pearce, assistant manager, parts distribution; W. F. Lensch, 
warehouse manager, Koston, and F. V. Seely, manager, warehousing layout, 
planning and equipment. 


GM Plans to Increase 
Warehouse Facilities 


DETROIT.—Plans for increasing 
arehouse facilities, training of 
ew personnel and for improve- 
ment in service to dealers wher- 
ever possible, were outlined to Gen- 
eral Motors parts and accessories 
warehousing executives at a recent 
wo-day conference here. 

The corporation’s parts depart- 
ment warehouse managers from 
he eight national sales regions, 
meeting with warehousing and dis- 
ribution representatives of the 


Cycle-Weld Used 
o Cement Tubes 


n Dominators 


DETROIT.—Truss tubes made of 
aluminum and held together by 
special cements developed by the 

'ycle-Weld division of Chrysler 
Corp. are being used exclusively in 
the fuselage sections of B-32 Dom- 
nators, America’s newest super- 
bomber, it is announced with the 
permission of the Army Air Forces 
by S. Gordon Saunders, general 
manager of the division. 

Several thousands of the tubes 

ave been shipped to Consolidated 
Vultee, manufacturer of the giant 
craft, for installation in the bomb- 
bay areas. The tubes were designed 
to take compression loads and take 
he twists and side loads which 

“occur during flight and landing. 
Cycle-Welded tubes were chosen 
exclusively for the B-32 not only 
~ because they are stronger, but be- 
cause they can be installed more 
apidly. It is the only tube of its 
particular type made in the nation, 
aunders said. 

Each tube is composed of four 
half-round sections, having an arc 
of 180 degrees. When completely 
assembled, two of the half rounds, 

cemented over the entire area, é 


Buick, Olds, Pontiac and Chevrolet 
divisions and central office depart- 
ment heads, were given near-term 
and long-range plans for peacetime 
handling of the parts and accessory 
business confronting all divisions 
with the advent of new car and 
truck production. 

Warehousing and distribution of 
all Buick, Oldsmobile, Pontiac and 
Chevrolet divisions’ car and truck 
parts and accessories are handled 
through the General Motors Parts 
department’s 46 warehouses, at stra- 
tegic shipping locations throughout 
the country. They are now shipping 
orders to dealers at a rate of more 
than 5,500,000 annually, represent- 
ing in excess of 200,000,000 pounds 
of replacement parts for cars and 
trucks. 

The conference, conducted by 
John P. Hopkins, national parts 
and accessory warehouse and dis- 
tribution manager, heard details of 
a program for adding several thou- 
sand square feet of warehouse floor 
space to existing facilities before 
the end of 1946. This involves new 
buildings and additions. 

The program recognizes the need 
for prompt and adequate ship- 
ments of parts and accessories to 
dealers confronted with the job of 
servicing the increasing number of 
vehicles in need of replacement 
parts and the provision of acces- 
sories for new cars and trucks. 

Group members were given re- 
sults of a recent survey of parts 
and accessory supply sources which 
indicated that rapid improvement 
in production schedules of these 
vendors can- be expected between 
now and the end of the year with 
several reaching high volumes in 
the next 60 days. A number have 
already attained full delivery 
schedules. 


inside the other two half rounds. 
Cycle-Weld Cement, applied by 
_ Spray, lines the walls of the two 
pections, bonding them into a single 
unit. 


Power B-29s on 
Tokyo-U. S. Hop 


DETROIT. — Chrysler - built air- 
craft engines provided three-fourths 


Put Off Indefinitely 

DEARBORN. — National pub- 
lic showing of the 1946 Ford 
automobiles has been postponed 
indefinitely, J. R. Davis, director 
of sales and advertising of Ford, 
Friday, notified dealers through- 
out the nation. 

Davis said that although the 
nation is sorely in need of new 
automobiles, Ford will have to 
continue to keep its production 
operations closed because of 
Strikes that have shut down 
many of the company’s major 
suppliers. Davis said the public 
showing originally had been set | 
for Sept. 21. 


ord Tokyo to Chicago flight by 
three B-29 Superfortresses of the 
U. S. Army Air Forces. 

Nine of the 12 engines were man- 
ufactured at the Dodge Chicago 
plant, it was revealed by the Air 
Technical Service Command Fri- 
day. 

After landing in Chicago Wed- 
nesday evening after a 26-hour 
non-stop flight from Tokyo, 5,995 
miles, the planes were refueled and 
continued to Washington, D. C., 
their original goal. Strong head- 
winds which cut down fuel 
serves prevented the planes from | 
Tokyo-Washington | 
originally| 


Ford Public Showing of the power for Wednesday’s rec- 
| 


making the 
flight non-stop 
planned. 


as 
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Romney Cites Inflation Peril of Pay Demand 


the greatest quantity of quality 
goods that customers will buy, and 
yet pay the highest possible wages. 
The automobile industry has pro- 
duced cars cheaply and paid the 
highest wages because manage- 
ment provided tools designed to 
produce the largest quantity of 
quality cars with a minimum ex- 
penditure of human energy. Work- 
ers in automotive plants didn’t 
work harder than elsewhere, but 
they did produce more because of 
management’s fulfillment of its re- 
sponsibility to manage its plants. 

“Our industry’s postwar ability 
to produce cars at a price that 
customers can pay is in jeopardy. 
Restrictions on the freedom to or- 
ganize the use of tools by workers 
are reducing industry’s ability to 
produce cars customers can afford 
to buy.” 

Answering the question, “Why 
don’t the automobile companies 
get together to fight the union?” 
Romney declared that “not only 

is there no desire on the part of 
the industry to fight the unions 
but there is positive belief that 
our economic progress will be 
ended and the attainment of new 
job and wage levels blocked if 
we fail to develop a basis on 
which collective bargaining can 
work, the mutual interests of 
unions and management can be 
accepted and the separate re- 
sponsibilities of each can be rec- 
ognized.” 

Within the past few days, Rom- 
ney said, he had checked with auto- 
mobile company executives and 
found “all of them are sure that 
the unions are here to stay and 
that they have a potentially perma- 
nent constructive part to play in 
our economy; that as a new eco- 
nomic force in America, their prop- 
er part in the economy must be 
determined and this part played in 
a responsible manner if we arv to 
continue our past record of eco- 
nomic progress.” 

Concerning the automobile in- 
dustry’s immediate and long range 
production outlook, Romney pre- 
dicted that if manufacturers are 
not beset by strikes output by late 
spring should be at an annual rate 
of 6,000,000 cars. “This would be 60 
percent greater than 19140 and 33 
percent greater than 1929, the in- 
dustry’s biggest year,” he said. 

“New cars should start reach- 
ing dealer’s hands in October and 
by December a very considerable 
number should be available for 
sale. Production of 500,000 before 
the end of 1945 is a fair estimate. 

“Employment has already started 
to rise and should continue to 
mount rapidly unless strikes force 
manufacturers to shut down their 
plants. Industry prewar employ- 
ment levels can be passed during 
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January or February and new post- | 
war employment peaks set by April 
or May, depending upon the strike 
situation and its effect on comple- 
tion of the final steps in reconver- 
sion and attainment of projected 
company production levels.” 

“What will happen to car pro- 
duction and employment when 
pentup wartime demands have been | 
met?” 

Answering this question, Romney | 
cited several market surveys con- | 
ducted independently by individual | 
manufacturers as indicating an im- | 
mediate demand for about 18 mil-| 
lion passenger cars. “Based on| 
company production plans,” he, 
said, “this probably represents | 
about three years’ output. During 
those three years, however, approx- 
imately 12 million cars will be, 
scrapped, so our national car in- 
ventory still will be substantially 
below pre-war levels.” 

Romney estimated that car 

registrations would rise to 40 
million by 1960, that current and 


pentup demands would not be |remodeled. 





%& Self-lubrication is the answer 
many bearing applications that 


be 


met before 1952, and that still 
greater demand might result at 
that time if constructive plans 
for highway modernization, par- 
ticularly in urban areas, are car- 
ried out. 

“Abroad, foreign markets should 
getting back on an economic 
basis permitting the purchase of 
cars and trucks. Economic devel- 
opment is commencing in South 
American, African and Asiatic 
countries, and in those areas large 
markets for American cars and 
trucks should develop.” 


Briggs Motor Sales 
Opens in Defiance, O. 


George A. Briggs, recently ap- 
pointed Ford dealer at Defiance, 
O., has opened sales rooms in the 
former Valentine Garage building. 
The concern is known as George 
Briggs Motor Sales. 

The building, formerly occupied 
by the Bolley Motor Sales, has been 


for 


are 


either overlooked or are hard to reach 
when lubricating. “Selflube’’ bearings 


are entirely self-lubricating. 


ation, provides a clean, protective oil film on the bearing surface. 
“Selflube’’ bearings require no further attention. 

They are produced to accurate specifications by powder metal- 
lurgy and their uniformity eliminates hand fitting of each part. 
Investigate the advantages of Keystone “Selflube” Pourous Bearings 


for your application. Complete details on request. 
POWDER METAL PARTS DIVISION 
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J. S. Acts in Oil Tieup... 


Strikes Halt 
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the consequences.” 
tevitalized U. S. Labor depart- 
ment sends 20 conciliators to 
Detroit in effort to settle industrial 
disputes. 
3 Management offers to meet 
UAW on demands, but hints at 
flat rejection of 30 percent raise. 
| Dodge truck plant here closed 
‘ by UAW picket line and strikes 
at feeder plants. Truck and parts 
output generally stalled by labor 
difficulties. (See story on Page 24.) 
Kelsey strike drags on; union 
*? attempts to settle it fail. Ford 
shuts down all plants as result of 
Kelsey tieup. 
6 Hudson foremen refuse to re- 
turn and plant shutdown enters 
second month. 
= Nash plant at Kenosha, Wis., 
closed down by wildcat walkout 
of 300 maintenance men. 


Strike at Packard Electrical Co., 

Warren, O., threatens to affect 
Buick, Chevrolet and ‘Oldsmobile. 
9 Shutdowns reach deadlock stage 

at Murray Corp. of America and 
Ford-Canada plant in Windsor, 


Ont. 
1( Goodrich workers vote to re- 
turn, but striking foremen 
balk and management orders plants 
to stay closed. 
UAW Chiefs Stand Firm 

UAW chiefs, who have threat- 
ened to isolate any plant that re- 
fuses a 30 percent boost, said last 
week they will insist on the 30 per- 
cent figure in their talks with man- 
agement. 

Before conferring with the auto 
makers, however, the union has de- 
manded a counter proposal for 
wage raises. Thus GM, which tops 
the list of companies upon which 


the new crackdown policy is to be 
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Rock Bodies — Telescopic Hoists 


For long life . . . modern 
design...and dependable 
operation, recommend 


to your customers... 


When the question arises as to 
and host will do 
job for a 
it is good 


the features 


which body 
the most dependable 
specific application, 
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ot Heil units, 


weight - saving 
construcuon that gives your Cus- 


Consider the 
tomers greater payloads and big- 
45 years of 
and fabri- 
cation — the smooth operation 


ver profits — the 


experience in design 
of the hoist — plus dozens of 


other reasons that assure out- 


standing service and satisfaction. 


Heil Bodies and Hoists sub- 
stantiate your claims for thorough 
dependability — your customers 
thank you for recommending them, 
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applied, was stymied in its proposal 
to talk over the demands with 
UAW officials. 

Earlier, Chrysler had offered to 
meet with UAW chieftains on 
wages. That conference is report- 
edly set for this week. 
Announcement that the UAW will 
file petitions for a strike vote at all 
Ford plants was made by Richard 
T. Leonard, the union’s Ford di- 
rector. 

Filing of requests for a nation- 
wide strike ballot at GM plants 
was awaited in Washington. 

The third member of the Big 
Three, Chrysler, also faced strike 
action. Norman Matthews, UAW 
Chrysler director, said a strike vote 
at all Chrysler plants would be 
asked this week. 

Strengthened by President Tru- 
man, the Labor department has or- 
dered a battery of ace conciliators 
to the Motor City to take steps for 
settlement of the many disputes 
here. The department now embraces 
the WLB and the U. S. Conciliation 
service, and eventually is expected 
to incorporate the NLRB. 

Warren Chief Peacemaker 

Labor Secretary Schwellenbach 
named Edgar L. Warren, of the 
Chicago WLB, to head the Concili- 
ation service and to take charge of 
the campaign to restore labor peace 
to Detroit. 

In doing so, Schwellenbach de- 
nied a report that the govern- 
ment was seriously considering 
seizing auto plants if strikes stall 
reconversion. The government 
has this power until six months 
after the war is officially ended. 

Efforts by UAW officials to end 
the Kelsey strike having collapsed, 
the federal conciliators may turn 
their attention to that dispute this 
week. 

Although their action has not 
been authorized by the UAW Exec- 
utive board, the Kelsey strikers 
have rejected every appeal to re- 
turn. 

Consequently the Kelsey man- 
agement late last week abrogated 
its contracts with the UAW. Re- 
opening of the Ford plants is de- 
pendent upon the end of the 
Kelsey shutdown. 

Hudson spokesmen reported no 
further development in the shut- 
down there, caused by the walkout 
of 500 members of the Foremen’s 
Assn. of America. 

Nash-Kenosha Struck 

Nash became the third auto 
maker to be directly affected by 
strikes. A wildcat walkout by 300 
maintenance men at the Kenosha 
(Wis.) plant resulted in the total 


‘shutdown of the plant and a halt 


to all reconversion work. The dis- 
pute is under study by the Chicago 
NLRB. 

The Kenosha plant, Nash’s 
largest, also learned that the con- 
tract it recently completed with the 
UAW local at Kenosha would not 
be sanctioned by the UAW interna- 
tional. 

UAW officials will now insist 
on a 30 percent wage increase. 
The contract had been satisfac- 
torily completed at a lower fig- 
ure. 

Latest auto plant to suspend op- 
erations was Dodge Truck here, 
which shut down Friday when a 
UAW picket line prevented work- 


Obituaries 


Allen Fay Dies 


In Watertown 


WATERTOWN, Mass.—Allen M. 
Fay, 50, pioneer in the auto indus- 
try, died Sept. 16 at his home here 
after a two-month illness. He was 
the son of the late Charles E. Fay. 

Allen Fay headed the first Ford 
branch in the Boston area, in 1906. 
In 1917 he went into business for 
himself. Later he_ represented 
Chrysler interests in this area, and 
became one of the largest dealers 
in Boston. Fay has been president 
of this firm, the C. E. Fay Co., 
since the death of his father. Fay 
was president of the Boston Auto- 
mobile Dealers Assn. in 1938, was a 
member of Massachusetts Auto- 
mobile Dealers Assn., and numer- 
ous civic organizations. 


Clyde L. Herring 
WASHINGTON Former Sen. 
L. Herring. 66. died of a heart 
here Sept. 15. Through a 

ing with Henry Ford 


Clyde 


ilerring 


his early life 

In 1916 
and investe 
$2.' 100.000 


Herring left the dealership 
d his profits, estimated at 
in real estate. He began his 
during World War I 
and served as senator from 1937 until 
1943. 


attack | 
chance meet- | 
was | 
given a Ford dealership in Iowa during 
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BYRON G. STOUT jr. (ri = 
Kans., it is announced by } 


new dealership will 
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has been awarded a Nash franchise in Wichit” 
. Suydam (left), Kansas City zone manager. The 
open seen in the former Ferguson-Olander building og 


east Douglas street, aiter cxtensive improvements and alterations have ee 


made. 


ers from coming to work. The 
shortage of parts because of strikes 
at feeder plants also was blamed 
by the Dodge management. 

The feeder plant shutdown at 
Packard Electrical threatened to 
tie up assembly at the GM di- 
visions. The firm is the main sup- 
plier of wiring systems for GM. 
This strike has been in progress 
since Aug. 30. 

Federal agents were endeavoring 
to settle the Murray Corp. of Amer- 
ica strike Friday. Both manage- 
ment and UAW have exchanged 
heated words on the strike, which 
is listed as another cause for the 
Dodge truck shutdown. 

Ford Issues Statement 

In a statement explaining Ford’s 
shutdown and current layoff of 50,- 

000 workers, Henry Ford II, execu- 
tive vice-president, asserted: 

“In 242 months we have pro- 
duced less automobiles than we 
could in three hours of normal 


production, and the major reaso 
is that these continued outbreaks 


| by irresponsible labor groups are 


impeding the regular progress 
reconversion. 

“There isn’t a city or town in 
the country that won’t be ad 
versely affected. Our dealers — 
more than 6,000 of them — are 
hit hard. It means that with ous - 
50,000 men, more than 125,000 
people in this country will suffe 
“It’s difficult to admit that ¥ 

company like Ford must be closed 
because labor insists on _ selfisge. 
politics when everyone’s economic 

future is at stake. 

“But it’s true!” ” 
The strike shutdown continued at 

the Ford-Canada plant in Windso 
Ont., where 10,000 UAW worke% 
have made 10 demands on the 
company. Mayor Arthur J. Reau 

of Windsor Wednesday called fi" 
government intervention to settle 
the dispute. 


RUBBER AND SYNTHETIC RUBBER 
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Detroit Office 


C. J. EDWARDS * VICE PRESIDENT 
2210 FISHER BLDG. 
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AIRCRAFT ENGINES 


i. 
1. 


Sale of Government Surplus Property 


Aircraft engines that have been declared sur- 
plus property by the Army, Navy and other 
agencies are being sold through Reconstruc- 
tion Finance Corporation. 


HOW TO BID—\VWrite, wire or phone 
your nearest local RFC Disposing Agency for 
the WA LIST No. A-1-“‘Aircraft Engines” 
which gives information as to bidding 
method, payment procedure, description of 


engines, 


inspection of sample engines, and 


other pertinent data. RFC Disposing Agencies 


are listed below. 


BIDS MUST BE RECEIVED IN TIME FOR OPENING 
AT 12 O'CLOCK, NOON, NOVEMBER 15, 1945 


ECONSTRUCTION JFINANCE ConPORATION 


A Disposal Agency Designated by the Surplus Property Boord 


Disposing Agencies located at: 


Atlanta ¢ Birmingham « Boston 


Charlotte * Chicago « Cleveland * Dallas « Denver « Detroit « Helena 


Houston « Jacksonville « 


Kansas City, Mo. « 


Little Rock « Los 


Angeles + Louisville * Minneapolis « Nashville «* New Orleans + New 


York * Oklahoma City 


* Omaha « Philadelphia « Portland, Ore. 


Richmond « St. Louis « Salt Lake City * San Antonio « San Francisco 


Seattle « Spokane 
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;.WPB Asks to Quit 
By November  F 
‘Krug to Retire 


F WASHINGTON.—-WPB wants to 
a} be out of business as an operating 
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So Look at France | : 


: ' | ‘Ser ys 
Inflation Boosts New Truck Prices 450%; PY tare agietan 
14,800 Dealers Still Left | a... 
(Continued from Page 1) e "4 
‘and trucks in the quantities listed: Sg 
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Cars 1,050,000; trucks (two tons 
nd over) 440,000; trucks (less than 
two tons) 250,000; buses 25,000 and 
special vehicles 20,000. 

In the first year, starting Jan. 1, 
1946 (output since operations re- 
sumed in November, 1944, is not 
ounted), the quota is 67,000 cars 
and 97,450 trucks, total 164,450. The 
econd year calls for 122,000 cars 
fand 126,850 trucks, total 248,850; 
third year—200,000 cars and 144,500 
rucks, total 344,500; fourth year— 
290,000 cars and 140,700 trucks, 
total 430,700; fifth year—350,000 
ars and 130,700 trucks, total 
480,700. 

The five-year plan calls for pro- 
duction of cars in these types 
and quantities: Four horsepower 
(equivalent to 25 to 30 hp. in U.S.) 
engines, 400,000; six to eight 
horsepower, 265,000; 10 to 12 
horsepower, 204,000 and over 12 
horsepower, 62,000. 

Truck production will be broken 
own this way: 

200 to 400 kilog size, 50,000; 1,000 
to 1,400 kilogs, 122,000; 1% ton, 
P5,000; two ton, 148,000; three to 
five ton, 134,000; five to seven ton, 
92,200, and 10 to 15 ton, 18,000. 

Peugeot Still Down 
Of France’s “Big Three” pro- 
ducers, Citroen and Renault are 
the only two to have resumed car 
and truck production, de Michaelis 
said. Peugeot, the other big pro- 
ducer, probably won’t resume for 





o 








a 






-. 











Tf 






































Truman Receives 
inal Report of 


Patent Group 


WASHINGTON. — Again empha- 
sizing the danger of compulsory 
Licensing, the National Patents 
Planning commission has submit- 
ted its third and final report to 
» the president, turned its files over 
to the Davis committee and pro- 
nounced itself dissolved. 

The NPPC was appointed by the 
late President Roosevelt to study 
the U. S. patent system and make 
recommendations. 

Later, the administration named 
21 committee headed by Stabiliza- 
tion Director Davis to take up the 
same study. Charles F. Kettering of 
che present committee, also was a 
member of the NPPC. 


Backyard Dealer 


losed in Canada 


MONTREAL. — Wartime Prices 
and Trade Board officials, assisted 
by members of Royal Canadian 
Mounted Police, raided a_ self- 
styled “used-car dealer” and closed 
his business last week. This is the 
frst time a major black market 
business has been closed in the 
Montreal area. The firm operated 
is “E. Plouffee, Engineering.” 
Three cars were seized, together 
with 43 tires and 10 inner tubes. 
(The dealer was accused of selling 
cars at several hundred dollars 
above ceiling prices. He operated 
rom his home. Cars were kept at 
the rear of the house. The firm, 
hile it advertised used cars for 
sale almost every day in the classi- 
fied section of Montreal newspa- 
pers as a dealer, did not have a 
icense to sell cars. Application had 
been made for a license and it had 
efepeen refused. 
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several months due to war damage. 
Ford of France also was badly 
damaged, but has started truck 
assemblies. 

Citroen is making about 55 
trucks and 25 cars daily, compared 
with about 400 cars daily maximum 
before the war, de Michaelis said. 
Renault is making about 50 trucks 
daily, 

Not only are new cars and 
trucks rationed, but a special 
permit is required to drive a ve- 
hicle, due to the gasoline short- 
age, de Michaelis revealed. The 
permits correspond to the gas ra- 
tions which existed in the U. S. 
during the war. 

To circumvent the gas shortage 
in wartime, the French operated 
about 500,000 “gazogene” cars, 
which burned charcoal, wood and 
coal. This equipment cost about 
$709 per vehicle, de Michaelis de- 
clared, and provided French deal- 
ers with considerable original and 
replacement business during the 
war. 

14,800 Dealers Now 

All of France now has 12,000 
dealers and sub-dealers and 2,800 
distributors, de Michaelis said. Dis- 
tributors range in size from 50 to 
2,800 cars per year (de Michaelis’ 
contract calls for 2,450 cars and 
trucks annually, making him the 
second largest in France). Dealer 
sizes range from 50 to 180 cars a 
year, 

De Michaelis pointed with pride 
to the territory security setup of 
French dealers and _ distributors. 
Established in 1935, a bureau spon- 
sored by distributors and dealers 
deals out severe penalties to those 
who sell cars or trucks outside 
their defined territories. 

First offense deprives the of- 
fender of all his 15 percent com- 
mission on the vehicle, which is 
turned over to the dealer or dis- 
tributor infringed. Manufacturers 
cooperate by seeing that the 
money is paid. For a second of- 
fense, a fine of 100,000 francs (or 
$2,325 at current exchange) is 
levied (this goes to support the 
bureau), in addition to loss of the 

15 percent commission. A third 
offender is fined 300,000 francs 
and usually is fired. 

There was a considerable num- 
ber of first offenders at first, but 
infringement seldom happens now, 


de Michaelis pointed out. Only | Boston since the lifting of gasoline 
three or four distributors and about | rationing. Pointing out that the 


25 dealers were convicted of three 
offenses in the 10-year period. 

De Michaelis, who speaks Eng- 
lish fluently, reported that the Na- 
tional Automotive Trade Assn. now 
has 36,000 members, among whom 
are dealers, distributors, 
and service station operators. Un- 


der his distributorship in Paris he|smaller trucks. 


has nine dealers with exclusive ter- 
ritories, who are allowed 10 per- 
cent of the 15 percent commission 
on new vehicles. 

He has 16 salesmen, who have 
separate territories of their own, 
giving the de Michaelis distrib- 
utorship a total of 25 separate ter- 
ritories counting those of the nine 
independent dealers. He employs 
three field men who help his deal- 
ers, and he awards gold, silver and 
bronze lapel buttons monthly to the 
best salesmen. 

He pays his employes for 15 
months a year—an extra month’s 
salary at Christmas; another be- 
fore vacations and the third when 
the vacation ends, “because the 
employe is usually broke then.” 
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THE COMBINATION of motor transport and air express, or freight, is called 
a natural by many. Some transportation experts believe this combination will 


— ave a phenomenal growth during the next few years. The California Cartage 
















0., Los Angeles, has just set up a special department to transport air freight 
to and from airports. This company employs Fruehauf trailers to make deliv- 
ries of air cargo to the Douglas Aircraft Co. airport in Santa Monica. The 
railer carries 10! tons of freight—a normal capacity payload for the giant 
Douglas DC-4, commercial counterpart of the Army’s C-54 Skymaster. 


garage | could use terminals outside the city 
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WAITING FOR THE GUN. Oldtime racing cars participate in the first post- 
war meet of the Veteran Motor Car Club of America held at the Greenfield 
(Mass.) Fairgrounds last week. Event was termed ‘Sealed Orders.”’ Drivers 
opened orders after getting under way. Orders read to return to the starting 
line after nine and one-half minutes. Joker was that a driver could have won 
without leaving the line. Won by Joe Tracy, 73-year-old veteran speedway 
driver and former Vanderbilt Cup Winner (shown at wheel of 1906 Locomobile 
Racer, marked No. 16, second car from top of photo). Tracy said that he decided 
to come in after he had hummed a tune that would take him just about the 
time required. In foreground are two 1912 Mercer raceabouts. 


Ban on Big Trailers Asked 
By Boston Traffic Head 


BOSTON.—As steps to curb traf- 
fic congestion here, Deputy Super- 





Park Square 
traffic. 


seriously obstructs 





agency by Nov. 1, and Chairman 
Krug expects to retire at that time. 

Present WPB recommendations 
| are that two small divisions be 
|established to carry on functions 
remaining after Nov. 1. Supervision 
would be transferred to Reconver- 
sion Director Snyder. 

A reconversion division would 
be responsible for administering 
controls on materials remaining in 
critical supply, expediting recon- 
version and the breaking of pro- 
duction bottlenecks. 

A liquidating division would take 
over the job of handling records 
and correspondence of the agency. 
President Truman will decide 
whether this is to be done. 


Fedders Expands 
Buffalo Plant 


BUFFALO. — An expansion and 
modernization program for Fedders 
Mfg. Co. costing approximately 
$500,000 was announced last week. 
It has completed a long-term lease 
for an additional 25,000 square feet 
of floor space which will be used 
for storage. 

Within the past two months or- 
ders for about $3,000,000 worth of 
automobile radiators have been 
closed. The backlog is enough to 
insure capacity production until 
next May, an official stated. 


Gamble Acquires Interest 


In Western Auto Supply 
MINNEAPOLIS.—Acquisition of 
a substantial interest in Western 
Auto Supply Co., Kansas City, Mo., 
by Gamble Stores, Inc., Minneap- 
olis, through a private purchase of 
100,000 shares of stock from Don 
A. Davis, retiring board chairman 
of Western Auto, and the election 
of B. C. Gamble to its board of di- 
rectors was announced last week. 








intendent James J. Hinchey of the 
traffic division announced last 
week he would recommend to 
Police Commissioner Thomas F. 
Sullivan a ban on the entry of 
heavy truck trailers into down- 
town Boston and an order requir- 
ing private bus lines to supply 
their own terminal space. 


Hinchey said traffic congestion 
had increased considerably in 
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flow of traffic will increase further 
as new cars rise in production, he 
estimated that within two years 
it might expand as much as 25 
percent. 


Hinchey suggested the trailers 


p the proiits. Ask 


tures 
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list ributor, or rite 


transfering loads to 
Referring to the 
bus lines that currently use Park 
Square as a terminal, he said they 
should be required to establish 
their own terminals and “stop 
using public property as a garage.” 
During busy periods, he said, the 
stream of buses maneuvering in 
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More Canadian Purchases 


‘Down Under” Sought 
VANCOUVER, B. C.—Trade be- 
tween Canada and New Zealand is 
too “lop-sided” in favor of Canada, | 
which will have to import more | 
from “Down Under” if a balance is} A Current Analysis of 
| 


to be made, G. H. Jackson, man- 
aging director of Ford Motor Co.| Present-Day Market 
Conditions in 


of New Zealand, said here. Jack- 
WICHITA, KANSAS 


son, a native of Windsor, arrived 
aboard the S.S. Denbighshire from 
New Zealand. He plans to buy a 
number of Ford cars for early de- 
livery to that country. @ A 32-page Booklet Sum- 
marizing Basic Market Condi- 
tions up to V-] Day, and 
ae oe 7 EAGLE POST-WAR BULLE- 
WASHINGTON.—Women who ; 7 
invaded the traditionally male | TIN NO. 1, which outlines 
realm of cab driving in Wash- | Developments between V-J 
ington during the war have done Day and September 15th. 


a far better job than the men, 
according to Joseph D. Harring- YOUR REQUEST for this late 
ton, district hack inspector. sated { the Wichita M 
The Capital’s 85 female hack- | ONGlysis of the Wichita Mar- 
ers were shown to be more care- ket and its Newspaper Cov- 
ful drivers than some 9,000 male | erage will place you on the 
cabbies and have fewer com- list to receive subsequent 
bulletins indicating develop- 
| ing trends in this area. 





Female Cabbies Outshine 
The Men in Capital 


plaints and accidents registered 
against them, Harrington ex- 
plained. 
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Cadillac for '46 


Influence of Cars 


AMA Booklet Shows Effect of Auto Industry on 
American Habits, Standard of Living 


DETROIT. With Americans 
driving their cars freely again, the 
story of how completely the auto- 
mobile has changed the habits and 
raised the living standard of 130,- 
000,000 Americans in the past 25 
years is presented in “A Car Trav- 
eling People,” a new _ illustrated 
booklet just published by the Auto- 
mobile Manufacturers Assn. 

Issued as thousands of wage 
earners are due soon to resume 
manufacturing operations and as 
thousands more will take up jobs 
connected direc tly or ‘indirectly 


Coyle and Holler 
To Speak at 2 
NAM Clinies 


NEW YORK.-—E. Coyle, general 
manager of Chevrolet, and William 
E. Holler, general sales manager, 
will participate in the 1945 fall 
series of clinics on distribution 
sponsored, with the cooperation of 
local groups, by the National Assn. 
of Manufacturers in Detroit and 
Chicago Oct. 9 and 11, respectively. 

Other cities include Philadelphia, 
Cleveland, Minneapolis, Dallas, St. 
Louis, San Francisco, Los Angeles, 
Seattle and Portland. 

The first clinic is set for Cleve- 
land at the Hotel Cleveland, Oct. 3 

Coyle will preside at the Detroit 
meeting at the Statler hotel. Holler 
will deliver a talk on “Sell — or Go 
Bust” at the Chicago session in 
the Sherman hotel. 


Traffic Boosted 


In Minneapolis 


MINNEAPOLIS. (UTPS) . 
Daily increase of at least 2,000 
cars in the loop here since the 
lifting of gasoline rationing, is 
reported by Capt. Arnold Neitzel, 
chief of the Minneapolis police 
traffic division. 

Parking lots and loop garages 
also report a boom in parking 
business. Neitzel said that collec- 
tions from traffic meters are now 
running about $100 a day or better, 
over the average days while gaso- 
line rationing was on. 

Also taking a rapid upturn are 
the number of traffic tags issued. 
The average daily number of tags 
issued during gas rationing was 
around 300. Recently this has been 
close to 375. 





Sheller Expansion 


Costs $300,000 

PORTLAND, Ind. A $300,000 
expansion program has been an- 
nounced by Sheller Mfg. Corp. Its 
chief product is automobile steer- 
ing wheels. The company will em- 
ploy about 700 men under the new 
manufacturing program. 


with the building of motor cars, 
the booklet shows the automobile 
industry’s key position in the na- 
tional economy. 

It traces the changed trends in 
the growth of cities in recent 
years as a result of almost uni- 
versal ownership of passenger 
cars and points to the highway 
and building construction that 
must be done immediately to 
meet the needs that will exist 
when 40,000,000 cars are on the 
road a few years hence. 
Likewise, it points to the changes 

in rural living conditions, the crea- 
tion of a tourist industry doing a 
$5 billion annual business and a 
ear selling and servicing industry 
with a yearly volume of $8.5 billion 
as national gains traceable directly 
to automotive travel. Further sub- 
stantial growth of both industries 
is predicted for the postwar years. 
The publication contrasts the 
3,000,000 miles of dirt highways 
criss-crossing the nation at the end 
of World War I with the present 
paved highway system which costs 
motorists and truckers more than 
$2 billion annually in gasoline 
taxes, registration fees and miscel- 
laneous imposts to maintain. 
Among other facts brought out 
by the booklet are the following: 
1. Fifty-two million people in 15,- 


_| 000,000 cars spend $5 billion tour- 


ing the country each year. 


2. More than 360,000 establish- 
ments, dealers, repair shops, gas- 
oline stations, do an $8.5 billion 
annual business with tourists and 
other motor vehicle owners. 


3. Cars cost far less to buy and 
operate than only a few years ago. 
Their average cost was only $9.10 
per horsepower in 1940 against 
$31.50 in 1925; cost per pound was 
26 cents against 43 cents. Operating 
costs dropped 50 percent in the 
same period. 

In addition to these tangible 
gains, balloon tires, safety glass, 
all-steel bodies, improved spring- 
ing, better painting, windshield 
wipers, rear vision mirrors and 
other improvements make compari- 
son of present cars with those 
made 20 years ago difficult. 


Auto Lamp Firm 


Formed in Cincy 


CINCINNATI. — See-Mor Lamp 
Co. has been organized by Robert 
C. Fischer, Ned C. Herrmann, 
Frank A. Peurck and Walter Lis- 
terman, all of whom were con- 
nected with K-D Lamp Co. here, 
which was purchased by Triumph 
Explosives, Elkton, Md. 

The new firm will manufacture 
a new line of lamps for automo- 
tive vehicles. 


Classified Want Ads (see ‘tnable back cover) 
will solve your problem. 
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THE ARRESTING POWER of traffic lights will be stepped up immeasurably, 


says Designer William Flajole (left), 


plaining the 


square shape arrests the eye better than a circle, 
stopping power of red traffic lights, Flajole would mask them 
visible. 
oblong shape, 


To increase the 
to permit only a square of light to be 
square to the circle by using the 


if his idea is accepted. 
principles to Detroit's Mayor Jeffries. 


Flajole points out that a 
which has flow and continuity. 


He achieves transition from the 
which has characteristics of 


‘wth, and which prepares drivers and pedestrians alike for stopping and starting. 
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SIDE VIEW of the 1946 Cadillac ‘‘62’’ model. New interior appointments are 
included among the 63 improvements in the new car. 


INTERIOR of the 1946 Cadillac. 


New Cadillac Makes Bow; 
80,000 Set for First Year 


(Continued from Page 1) 


sumption, a new carburetor facili- 
tating acceleration at low speeds, 
and new throttle controls. 

The Hydra-Matic drive, which 
eliminates shifting and the clutch 
pedal, has benefited from its battle- 
front experience. Seventy thousand 
units were produced for war. 

Hydra - Matic improvements 
listed by Cadillac engineers in- 
clude new thrust bearings for 
longer life, improved internal 
lubrication, wider and stronger 
bands, newly designed clutch 
plates and simplification by the 
elimination of many parts. Hy- 
dra - Matic remains optional 
equipment on all models. Positive 
lubrication and protection from 
dirt and road elements is pro- 
vided by the drive shaft. On 
models with synchromesh, trans- 

mission to clutch has been im- 

proved to minimize wear and 

sticking. 

Redesign and new applications 
grace the Cadillac exterior. Bump- 
ers have been increased in depth 
and extended to afford still better 
protection to the fender skirts. The 
Cadillac crest and a dominating 
“Vv” highlight the hood. Hood 
moulding has been relocated and a 
new hood lock eliminates possible 
shake and rattle. 

New front fenders accommodate 
new fog lamps and bear a signa- 
ture along the lower edge. Rear 
fenders blend with the new bump- 
er design, and new wheel opening 
covers improve appearance and 
facilitate tire changing. The deck- 
lid has a new emblem and crest. 
Other exterior changes include rust 
proofing throughout the body. 

Cadillac’s luxurious interiors are 
enhanced in the new models. Panels 
have new grain finish with some 
chrome. Rear seat cushions, backs 
and 
die cast chrome replaces lucite 
regulator handle knobs. 


arm rests have new trim and | 
on 


A redesigned instrument panel is | 


complimented by a new radio grille. 
new selection of exterior “body 


iecolors is offered. 


He is shown ex- | 


‘Only 


| Cadillac Dealer Mortality 


2%, Ahrens Says 
DETROIT. Cadillac’s schedule 

for producing and selling 80,000 

cars in the first full year of pro- 


duction is predicated on the highest | 


owner loyalty in the industry as 


| 
| 
| 


determined by 
independent sur- 
veys, according 
to D. E. Ahrens, 
general sales 
manager. 

“Three major 
polls asked own- 
ers if they in- 
tended buying 
the same kind of 
car they now 
drove,” Ahrens 
said. “Cadillac 
owners were 
nearly unanimous in declaring they 
would again buy Cadillacs. Such 
an answer makes us proud of what 
we have accomplished and deter- 
mined to do even better.” 

The Cadillac distribution system 
is in the finest condition in Cadil- 
lac’s four decades of automobile 
building, Ahrens declared. War 
casualties among Cadillac dealers 
were only 2.4 percent. Net worth of 
distributors continued to climb, re- 
flecting their financial stability and 
community position. Average net 
worth per distributor in 1941 was 
$94,000; in 1944 average was $120,- 
000. Total investment is over 
000,000. 

Based on an annual 80,000 car 
volume, Cadillac has surveyed each 
distributorship and set up capital, 
key personnel, service and sales 
requirements. An exhaustive study 
of the physical aspects of each dis- 
tributorship also has been made. 
Checked were location, efficiency of 
layout, condition and type of lease, 
etc. The result is a detail picture 
of the organiz: ition. 


E. Ahrens 


35,- 
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ARTIST’S CONCEPTION of a Heavy Tank M26, 
M19 device used on the Medium tank. This device was n¢ > 


device, similar to the 


Continental Net 
Down from Same 


Period Year Ago 


MUSKEGON.—Net profit of Cong, 


tinental Motors Corp. and its wholl 
owned subsidiaries for nine months 
ended July 31 was $3,739,385 afte 
all necessary reserves, including 
provision of $11,294,936 (net) fog 
federal income and excess profit 
taxes, C. J. Reese, president, an- 
nounced last week. This is equag 
to $1.25 per share on the 3,000,000 
shares of $1 par common stock out- 
standing. It is subject to audit 
year-end adjustments and renego- 
tiation. 

Adjusted net profit for the cor- 
responding period a year ago was 
$4,050,757 or $1.35 a share afte, 
reserves and provision of $11, 571, 
402 for federal taxes on income. 


Continental Motors Corp. ente 
the postwar period with biggest 


= 


> 
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bank of civilian unfilled orders in, 


its history, Reese stated. The co 
pany’s net working capital at July 
31 last was $12,722,313, and in addi, 
tion its postwar federal exces 
profits tax credit amounted to 
$5,593,442, he said. 


Pontiac Finishes 


Sales School 
Early in Oct. 


DETROIT. — Pontiac early i 
October will have completed re- 
fresher courses in sales procedure 


— 


and policy for its entire field peg 


sonnel, D. U. Bathrick, general 
sales manager and originator o 
the retraining program, said las 
week. 


Since June, Pontiac has _ cor, 
ducted ccurses for its field men 
ranging in length from three day 
to two weeks depending upon th 
group attending and the nature x 
its work. These meetings will be 
attended by the zone manager# 
business management managers, 
service managers, car distributorg 
and office managers, parts maim 
agers, service school instructors, 
and district managers. 


Pontiac believes it 

major manufacturer to subject the 
entire sales organization to a co 
plete course in basic principles and 
future goals, with a nucleus o 


on 


is the firs’ 


oo 


indoctrinated key men upon whic 


to build 
program. 


its personnel expansion 


“With the depletion of the sale" 


department ranks during the war 
years through induction into th 

services and transfers to other de= 
partments on war activities, and 
with the expanded production prc 

gram of 550,000 cars postwar, it was 
recognized that steps had to be 


—_- 


aoe 


taken to prepare the sales organ'@ 


zation for this tremendous job,” 
Bathrick said. 


a Firm 


Hits Peak in Aug. 


UTICA, N. Y.—Brunner Mfg. Ce 
here, manufacturer of air compres- 
sors, hit an all-time record in poir 
of shipments and billing during 
August, 
Brunner, president. 


Brunner said the backlog o 
orders is sufficient to operate the 
present facilities at capacity for 
year, but with new equipment al- 
ready purchased the firm will by 
in a “receptive mood” for ney 
business in the near future. 
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equipped with a swimming 


placed in quantity production due to cessation of hostilities. 
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PARTS FOR SALE 


FOR SALE! 


Brand New Parts For 
1942 CHEVROLETS 
RIGHT AND LEFT DOORS 
for 
2-DOOR SEDANS 
SEDAN-DELIVERIES 
BUSINESS COUPES 
5-PASS. COUPES 
e * e 
REAR DOORS 
for 
SEDAN-DELIVERIES 
e as s 


TRUNK LIDS 


for 
TOWN SEDANS 
SPORT SEDANS 
COUPES 


Complete Front and Rear 


HELP WANTED 


WANTED — SERVICE MANAGER, thor- 
oughly versed in Dodge, Plymouth, Dodge 
Truck maintenance. Salary and bonus to | 
right party. See Mr. Stotlar, Stotlar Mo- 
tors. DuQuoin, Illinois. 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 50,000 readers engaged in all branches of the automotive industry from Maine to California. Low Rates: 
TEN CENTS (10c) PER WORD for one insertion or 25c per word for 3 insertions. Cash in advance. Count initials and groups of 
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WANTED—TWO THOROUGHLY EXPERI- 
ENCED MEN on Dodge, Plymouth, 
Dodge truck maintenance, excellent op- 
portunity. Write or see Mr. Stotlar, 


Stotlar Motors, DuQuoin, Il. care of Automotive News, Detroit 26, Mich.” add one Dollar ($1) per insertion for this address and extra service as replies are 


forwarded, unopened, the same day received. Display Ads: $7 per inch, per insertion. 


WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, MICH. 


General 


Manager HELP WANTED BUSINESS WANTED — |——_—_"#R0CKS For SALE —S—C—S 


WANTED — SERVICE MANAGER. For | $100 WILL BE PAID to anyone for in- | FOUR 1944 KR-11. INTERNATIONAL 

ante Dodge, Plymouth, Dodge Truck Dealer formation which will lead to our pur- TRACTORS, factory sleeper cabs, 450 

in South Carolina. Good salary and chasing the business of a manufacturer cu. in. motors. Brown-Lipe auxiliary 

bonus. Box 1053, c/o Automotive News, of an automotive item. Plant should transmission. These units are practically 

BY A Detroit 26. preferably have available excess capacity new, averaging about 50,000 miles each 

to permit immediate expansion program. OPA ceiling $6,420 each. our price 

GENERAL MOTORS DEALER See Se 1041, c/o Automotive News, os “nue — 25 Simpson 
LOCATED JUST OUTSIDE OF 

NEW YORK CITY 
Please state fully in first letter your 


MANUFACTURERS’ REPRESENTATIVE 


MANUFACTURERS’ REPRESENTATIVE 
looking for additional automotive lines. 
Traveling California, Arizona and Nev- 


WANTED 
Creative Used Car 


Promotion Man For 


1939 DODGE TRACTOR with 1941 Superi- 
or Trailer (Refrigerator) 26 ft.. both in 
excellent condition. ‘‘As is’’ ceiling $3,- 
518, our price for quick sale $2,500 
Brittingham Motors, Salisbury, Md., 


experience, age, education and fam- 


ily status. This is an unusually fine 


opportunity for an experienced man 
who can train and supervise an or- 


ganization, to earn a fine salary 
and enjoy living in a beautiful sub- 
urban community that affords 


splendid living conditions for a 
family. Write Box 1027, c/o Auto- 
motive News, Detroit 26, Mich. 


Automobile Manufacturer 


The man we are looking for will have a 


ada, calling an automotive jobbers, chain 
stores and hardware jobbers. Box 1031, 
c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


broad knowledge of the automobile business 


and a useable understanding 
mechanics of cars and trucks. 


Sometime during his business career he will 
have worked in or directly out of the home 
office of an automobile or truck manu- 


facturer. 


He will have demonstrated his ability to 
create and produce literature to dealers, 
campaigns and copy of a 


merchandising 
semi-technical character. 


of the 


DEALERSHIP WANTED—Ford or Chev- 
rolet 100 to 300-car potential based on 
1941 sales. New England or New York 
state preferred. Give full information. 
Replies confidential. Box 1035, c/o Auto- 
motive News, Detroit 26. 


AUTOMOTIVE DEALER’ EXECUTIVE, 
Gentile, Age 35, with outstanding suc- 
cessful record managing large, active 
high class dealership, will pay cash for 


phone 1383. 


FOR SALE: One tank train, 7,000-gallon 


capacity. Consists of 1941 two-compart- 
ment Fruehauf Semi and 1938 three- 
compartment Fruehauf four - wheeler. 
Equipped with 10:00x20 tires and air 
brakes. Price complete—$3,5900. Excellent 
condition. Bargain at this price. Also 
one train consisting of 1936 Fruehauf 
tandem, three-compartment, 4,500-gallon 
total, and one Kingham  four-wheeler 
3,250-gallon capacity, three-compartment. 
Both equipped with 9:00x20 tires. Very 
good condition. Also one 1939 five-ton 
Federal tractor, 10:00x20 tires, air brakes, 


SEAT ASSEMBLIES 
for 
2-DOOR SEDANS 
BUSINESS COUPES 
5-PASS. COUPES 


Also a Large Stock Of 


DOOR & WINDOW GLASSES 
& GARNISH MOULDINGS for 
2-DOOR SEDANS & COUPES 


TRUCK SALES MANAGER. Excellent op- 
portunity for right man. A. W. Boettcher 
Co., 454 E. Fordham Rd., Bronx 58, 
New York City. s 


WE HAVE OPENING in our organization 
for reliable person with good persnality 
but must have thorough knowledge of 
internal combustion engines and their 
lubrication. Prefer engineer with this 
experience. This company has good back- 
ground with excellent postwar oppor- 
tunities. Compensation commensurate 
with ability and experience. Some trav- 
eling. Write full details. All applications 
treated strictly confidential. Box 1056 
c/o Automotive News, Detroit 26. 


dealership with 500 to 1,000 new car 
potential or will buy part interest. Fac- 
tory approval assured. Replies will be 
kept confidential. Box 1040, c/o Auto- 
motive News, Detroit 26. 
DEALERSHIP FOR SALE 
SELLING DEALERSHIPS 3 makes cars, 
also gasoline, storage, recapping, tire 
dealership. Southern town. Price includ- 
ing inventory, equipment, $32,000 cash. 
Deininger, Broker, 12 E. 41st St., New 
York, N. Y. 


USED CARS WANTED 


SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


USED CARS FOR SALE 


1939 CADILLACS—7-pass. limousine and 
5-pass. sedan, both model 75, both driven 
less than 20,000. Excellent condition. Both 
cars would pass for new. Original U. 8. 


completely equipped. Excellent condition e e e 
throughout. Scientific Brake Service, 304 . 
Subject to Prior Sale 


W. Genesee Ave., Saginaw, Mich. 
Cooley Chevrolet Co. 


158 WHALLEY AVE. 
NEW HAVEN CONN. 


In addition to creative writing, he will 
have had experience in contacting dealers 
in the management of their used car de- 
partments and in holding dealer meetings. 
He will be under forty. 

If you think you can qualify and are 
interested in a connection with a splendid 
postwar opportunity, give age, complete 
experience and availability in first letter. 
Inelude sample of work which will be 


returned. 
Personnel Division, The Stude- 


Address 
baker Corporation, South Bend 27, Ind. 


FOR SALE 


1942 GMC Tractor with 4075 Gallon 
Transport, 4 Departments 
A-1 Condition ... Bargain 


McDOWELL MOTOR CO. 
Columbus, Ga. 


PARTS WANTED 


ONE LEFT FRONT FENDER—1939 Buiek 
Special, Part No. 1308895. New or used. 
Wire or phone collect. Minton Chevrolet, 
Inc., 438 Stratton St., Logan, W. Va. 


SHOP EQUIPMENT FOR SALE 


1 WINKLER COAL STOKER—Model 20 
8.F. complete with drive units, serial 
number 49000, used two seasons. Make 
bid. Write Delaware Motor Sales Co., 
1606 Pennsylvania Ave., Wilmington 6, 


WANTED: TRUCK SALESMAN. Salary 
bonus, advancement. Write Central 
Chevrolet Co., Grand Junction, Colo. Give 
3 references. 

AUTO MECHANICS AND BODY MEN 
wanted by Studebaker dealer. Well equip- 
ped service department. Excellent pay. 
William Catlin & Sons, Jacksonville, Fla. 


ARCHITECTURAL DELINEATOR — To 


PARTS MANAGER—To assume complete 
charge Chevrolet Parts Department, 
$35,000 inventory. Must know order pad 
procedure, buying, selling, display. Our 
expansion plans afford excellent oppor- 
tunity for advancement. In reply state 
age present salary, experience, refer- 
ences. Peterson Chevrolet Co., Inc., 
Baton Rouge, La. 


BUSES FOR SALE 


TWO BRAND NEW 1945 Ford school bus 
chassis, equipped with Blue Bird 60-pas- 
senger school bus bodies, delivery f.o.b. 
Jacksonville. Priced at OPA ceiling. Don- 
ald Neese, Tel. 9-2757, 1917 Biscayne 
Boulevard, Miam! 36, Florida. 


1942 DODGE BUS—Alir brakes, new mo- 


Motor Truck 


Regional 
Manager 
OPENING FOR TWO 
GOOD MEN 


Write Sales Manager 
5780 Federal Avenue 
Detroit 9, Michigan 


LARGE AUTO MANUFACTURER needs 


render perspectives, elevations, and in- 
teriors of dealer establishments in color 
and other media. College graduate pre- 
ferred. Age 22-35. Address Personnel 
Division, The Studebaker Corporation, 
South Bend 27, Ind. 


POSITION WANTED 


ATTENTION AUTOMOBILE DEALERS. 


Capable, automobile man, 44 years old 
offers services in managerial capacity, 
years of experience in merchandising 
new, used cars and trucks. Thorough 
knowledge all phases of automobile busi- 
ness. Excellent references. Prefer con- 
nection in Michigan, Ohio, Illinois. Write 
Box 1057, c/o Automotive News, Detroit 
26. 


CAPABLE EXECUTIVE with 20 years’ 


experience in the automobile business, as 
retail or wholesale manager, general 
manager of large distributorship or deal- 
ership, well grounded in sales and serv- 
ice promotional work, building and su- 
pervising efficient organizations, with 
highest type references for any type 


FIFTY 


whitewall tires, excellent shape. Both 
were originally driven by chauffeurs and 
formerly owned by very wealthy families. 
Will sell below as is ceiling. Grand Mo- 
tors, Monroe corner Lawrence, Toledo, 
Ohio. Phone Garfield 2222. 


RIP VAN WINKLE FORD—Antique 1917. 


Touring car. Thru 2 wars and still brand 
new. Original in every way. Great ad- 
vertising and showroom attraction. Write 
Princeton, Apt. 235, 3335 W. Diversey 
Blvd., Chicago 47, Ill. 


7 PASS. CADILLAC LIMOUSINE, Model 


75, Fleetwood body, dark blue. Beautiful 
clean car inside and out; 5 prewar tires, 
28,000 miles. GEORGE MOTOR COM- 
PANY, 60 Shrewsbury St., Worcester, 
Mass. Tel. 2-3747. 


(50) CARS FOR SALE at as is 
Zone 3 ceiling price, all makes, models 
and years. We guarantee freight ship- 
ment within 48 hours. Ask for L. Snow, 
Capitol Motors, Dodge & Plymouth dis- 
tributors, 368 Main Street, Hartford, 
Connecticut. 


tor, $2,100; 1940 White, 29 adults; 1940 
International school bus, $1,100; 1942 
Pontiac 15-passenger sedan bus, all be- 
low OPA. ‘‘As is’’ ceiling, pictures avail- 
able. McLaughlin Bus & Equipment Co., 
1224 N. Main St., Providence, R. I. 
Manning 5852, or Blackstone 0986. 


BUSES FOR SALE—Two 1942 Chevrolets, 


36 adult passengers, 45 with jumper. One 
1942 Chevrolet, 32 passenger, mohair re- 
cliner seats with air brakes. One 1943 
Chevrolet, 33 adult passengers. One 1943 
Chevrolet, 40 adult passengers. One 1940 
G.M.C., 32 adult passengers. For addi- 
tional information and prices write N. 
Willis Garage, Mercer, Pa. 


FOR SALE 
2 


Practically New 


30 


Delaware. 


ADJUSTABLE PARTS BINS. Two weeks 
delivery. Write Sperber Mfg. Co., 1811 
Trombly, Detroit 11, Mich. Free descrip- 
tive catalog. 
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THREE ALEMITE PORTABLE air-op- 
erated grease dispensing units — one, 
chassis; two, gear oil. Thompson Magna- 
liner wheel alignment outfit. R. L. Mon- 
crief, RD2, Willoughby, Ohio. 


SHOP EQUIPMENT WANTED 


WHEEL ALIGNMENT MACHINE 
WANTED—Please forward full descrip- 
tion and price to Trulson Motor Co., 23rd 
and Bissell Sts., Richmond, Calif. 


IMPORT LINES DESIRED 


TIRES—SWEDISH AGENT with good con- 
nections and 20 years’ experience wants 
to represent in Sweden manufacturers of 
tires and other rubber automotive acces- 
sories. Willing to establish agency in 


of automotive activity. Box 1058, c/o 
Automotive News, Detroit 26. 


A YOUNG MAN 36 years old desires 
position with large automotive dealer as 
a parts manager. 18 years’ experience in 
the automobile business. 8 years as a 
mechanic, 5 years as a salesman and 
manager of a small Pontiac and Buick 
agency, 3 years selling Dodge and Plym- 
outh automobiles, 2 years traveling as 
parts representative for one of the 
largest Chrysler parts wholesalers in 
the U. S. A. Box 1059, c/o Automotive 
News, Detroit 26. 


Norway and Finland as well. Reply to 
Henry Palm, Halmstad, Sweden. 


ACCESSOR'SS WANTED 


men with thorough mechanical and pleas- 
ing personalities to advise dealers on 
service and merchandising probiems. Age 
25-43. Liberal salary. Traveling ex- 
penses paid. Box 1051, c/o Automotive 
News, Detroit 26. 


AUTOMOBILE MANUFACTURER wants 
district sales representatives with five 
years or more experience in wholesale 
automobile operations for districts in 
several parts of country. High school 
education. Age 30-45. Traveling expenses 
and factory car furnished. Box 1049, 
c/o Automotive News, Detroit 26. 


Passenger 
-1941- 
Chevrolet 


BUSES 


OPA Ceiling Over $2,600 
Will Sell for $1,895 Each 


SPIELMAN CHEVROLET 


220 Greenpoint Ave. Brooklyn 22 
EVergreen 9-4800 New York 
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1940 CADILuAC—16-cylinder, black, seven- 
passenger, six-wheel formal sedan. Equip- 
ped with radio, heater, ten-ply white side 
tires. Very low mileage. This car has had 
excellent care, just like new in every 
respect. Low ceiling—$5,045. CHAS. H. 
JENKINS & CO., Aulander, N. C. Phone 
17-1 and 47-1 


ANTIQUE AUTOMOBILES FOR 
TISING. Send for list. W. R. Slack, 
Hickory Drive, Stamford, Conn. 


USED CARS AT WHOLESALE. 70 used 
cars to be sold at ‘‘as is’’ price, some 
below. Most all makes, 1937 models and 
up including a few 1942 models. Good 
shipping facilities. Buy one or all. Chrys- 
‘ler Pittsburgh Co., 5625 Baum Blvd., 
Pittsburgh 6, Pa. 


Need unlimited quantity of NEW Aute 
Radios and Heaters (Stewart-Warner 

line and dash type hot water heaters). Will 
pay cash. Write full particulars, price, 
quantity, makes, etc. 


MANHATTAN AUTO & RADIO CO. 
1706 7th St., N.W. Washington 1, DB. C. 


ADVER- 
11 





1942 Studebaker, 41- 

29-pass. 1941 
Coach, Buick- 
others. V-K 
Louis, Mo., 


BECK, 25-pass. 
1938 Diamond T, 
Metropolitan 
powered, 33-pass. Several 
Bus Line, 2821 Oledel, St. 
Victor 2-5351. 


1937 
pass. 
Carpenter 


MISCELLANEOUS 


WANTED... AT ONCE 


* SALES MANAGER ° USED CAR MANAGER 
* USED CAR RE-CONDITIONING MANAGER 


New England’s largest Chevrolet dealer is getting ready for an 

unusual postwar business, and is now rounding out an outstanding WANTED TO BUY 
sales and service personnel. We need three top-notch men to All Makes and Models of New 
complete our organization. Men who have had the right training Trucks 

and experience to qualify for one of these positions will find: Also New Bus Chassis 

|BEN FISHEL AUTO COMPANY | 
| 2114 Sycamore Street, Cairo, Ilinois | 
| 


ENGINE REBUILDING—Crankshaft grind- 
ing and metallizing. John P. Hughes Mo- 
tor Co., Inc., 800 Commerce St., Lynch- 
burg, Virginia. 


AUCTION 


BEN FISHEL AUTOMOBILE 
AUCTION COMPANY 


TRUCKS WANTED 





TWO NEW FORD BUS CHASSIS on which 
there is mounted Model 59062 Wayne 
adult bus bodies 24 feet 2 inches long, 
37-passenger, complete to standard speci- 
fications, wheelbase extended 40 inches 
by Wayne, over $800 under ceiling. Also 
one new chassis with 59072 Wayne bus 
body 41-passenger, Holtsinger Motor 
Company, Tampa, Fla. 

TWELVE WAYNE FORTY-PASSENGER 
BUSES with K-7 International chassis, 
good condition and rubber. Put in use 
1942 and 1943 as city buses, being re- 
placed with integral type—Price $1,750. 
Fletcher Motor Sales, Inc., Jackson- 
ville 2, Fla. 


STATION WAGON WANTED 
STATION WAGON BODY, less _instru- 


| W A N T E D ments, ‘37 or ‘38 Pontiac. Shemorry 


up-to-the-minute facilities. Pontiac Co., Williston, North Dakota. 
New 1942 Dump Trucks, 142-Ton 
Preferably Ford or Chevrolet, But Also 


LIVING CONDITIONS: Beautiful community, known nation- i ee 
Mack, International or Dodge 1942 CHEVROLET 2-door body, less doors 


ally for its cultural and educational advantages. 
| > and windshield. Also two 1942 Plymouth 

j BOX 1061 coupe doors complete and two 1941 Chev- 

| iv. Tew rolet coupe doors complete. 1942 Plym- 

| c/o Automotive News outh coupe body, less windshield and 
doors. Grand Motors, Monroe corner 
Lawrence, Toiedo, Ohio. 

FOR SALE—Approximately 200 used Plym- 
outh motors ranging from 1938 to 1942, 
all in condition suitable for rebuilding. 
If interested, make an offer f.o.b. Wash- 
ington, D. C. Box 1060, c/o Automotive 
News, Detroit 26. 


WANTED LATE MODEL WRECKER pre- 

| ferably mounted on Dodge Chassis. Give 
full details and price in letter. Tag 
Galyean, Charleston, W. Va. 





SALARY: To outstanding men we'll “TOP” the best pay avail- 
able for similar positions anywhere! 


WORKING CONDITIONS: 
organization, working in 


You'll join a hand-picked, pleasant 


complete harmony, with modern, Used Cars and Trucks on Hand 


At All Times 


PARTS FOR SALE FOR DEALERS ONLY 


WE BUY WE SELL WE SWAP 
COME BUY COME SELL 


Phones 127-128-501 
2112-14-16 Sycamore St. 
Cairo, TIL 


All replies strictly confidential! Write giving full details to Detroit 26 


MR. J. J. COOLEY 


COOLEY CHEVROLET CO. 158 WHALLEY AVE. 
NEW HAVEN, CONN. Tel. NEW HAVEN 5-0101 





TRUCKS FOR SALE 


COMMERCIAL TRAILERS. We are head- 
quarters for all makes, CLOSED-OPEN- 
FLAT, from 20 ft. and up below low 
ceiling. U. 8. Best Truck Sales, 315 
Douglass St., Brooklyn 17, N. Y¥. 1 
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By Popular Demand of Ford, Lincoln and Mercury Dealers 


The Ford 
Sunday Evening Hour 


KETURNS 10 [HE Ak! 


Every Sunday 8-9 P. M., EWT iste iain 


Dorothy Maynor, and Jeanette 
= . MacDonald, are a few of the many 
Starting September 30th distinguished guest artists who will 
be heard on The Ford Sunday Evening 
Hour this season. 


Over 190 Stations of the 


American Broadcasting Compan Vv 


FRITZ REENER, Dmitri Mitropoulis, 
N September 30th, The Ford Sunday Evening Eugene Goossens, Eugene Ormandy and 
Sir Thomas Beecham—and many other 
world-famous conductors—will conduct the 
tainment and listening records year after year for Ford Symphony Orchestra in the familiar 
4 music all America loves. 


Hour the program that hung up new enter- 


eight years will be back on the air! 


It is being returned as the result of numerous, 
repeated requests from dealers as well as thousands 
of letters from the listening public. 


It will be heard every Sunday evening, 8 P. M. to 
9 P. M., EWT, Over approximately 190 stations of 
The American Broadcasting Company, addressed to 


more than 75 million people. 


It will feature the world’s most distinguished 
soloists accompanied by the Ford Symphony Orches- 
tra, conducted by celebrated guest conductors. 


And_ as before The Ford Sunday Evening Hour 

will continue to bring to every community the same 

kind of familiar music, majestically rendered, that 

Through more than 300 performances, 

The Ford Sunday Evening Hour has become 

American radio. a deep-rooted part of American life— 
achieving the highest listener ratings of 
any symphonic program ever broadcast. 


has made this program unique in the history of 
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